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Is Reg. W wobbling? 
” a * 


Television set output this year is 
expected to hit the 2,000,000 mark, 
some trade sources say. This would 
compare with about 850,000 last 
year and seu/E0e in met. 


After duPont * splits its stock 
four-for-one in April, it will have 
44,300,000 common shares. Among 
large companies, this will put Gen- 
eral Motors second with 44,000,000. 


In the Offing? 
Reports indicate that the vehicle 
makers are putting plenty of pres- 
sure on their suppliers for lower 
prices. 
Getting ready for price cuts on 
new cars? 


* 
Train Time 


GM’s Train of Tomorrow set a 
new time record for the Detroit- 
New York run during the corpora- 
tion’s Waldorf show. 

Every time we hear about that 
train and others we are reminded 
of the push given the railroad busi- 
ness and other firms by the auto- 
motive engineers’ contribution—the 
Diesel locomotive. 

- + 


Back in a Hurry 

The first 1949 Chevrolet to appear 
on a Detroit used-car lot didn’t stay 
there more than a few hours last 
week. Chevrolet division instructed 
the dealer who sold the car to get 
it back. He did. 

The used-car dealer had pur- 
chased the new model immediately 
following its introduction without 
the dealer's knowledge that it 
would appear on a used-car lot. He 
had been offered $2,650 for it. 

7 a * 


U.S. to Pay More? 


There’s a move on to have US. 
pay for 75 percent of the cost of 
interstate roads, with the states 
paying 25 percent, according to a 
Washington source. 

The present deal is 50-50 between 
Uncle Sam and his 48 nephews. 
Success of such a plan would open 
the throttle further on speeding 
the finish of super-highway proj- 
ects, it is contended. 

+. +. + 
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Ixnay on Video 


Alcohol and gasoline don’t mix 
and the lethal cocktail won’t be im- 
proved any by the addition of front- 
seat television, in the opinion of 
the National Committee for Traffic 
Safety. 

The committee, representing a 
group of 85 national organizations 
engaged in public support activities 
recommended by the President’s 
Highway Safety Conference, has 
asked lawmakers in all states to 
prohibit front-seat television in au- 
tomobiles, it was reported in Chi- 
cago. Proposed bans.are pending in 
eight sta state SS 





The Newspaper of the Industry 


Output Boosted 
Again Despite 
New K-F Cut 


Week’s Total 112,606; 
4-Day Schedule in 
Effect at Willow Run 


By Bernie Thomas 
Associate Editor 


was NEARLY every other 
plant in the nation put on a 
sustained or improved production 
effort, Kaiser-Frazer Corp. last 
week adopted a four-day work 
schedule “until further notice.” 

However, increased new-model 
assembly at Pontiac and Chevrolet, 
a blistering output pace at Buick 
and the return of Hudson and 
Studebaker to fulltime activity sent 
U.S. car and truck output 2,605 
units over the previous week’s 
volume. 

During the past week, U.S. 
plants built 85,092 cars and 27,514 
trucks for a total of 112,606 ve- 
hicles, according to Automotive 
News estimates. 

Revised tabulations show that 
U.S. plants assembled 110,001 ve- 
hicles the week before, a total that 


included 82,214 cars and 27,787) 


trucks. That effort was adversely 
affected by a labor dispute at 
Studebaker and a parts shortage at 
Hudson. 

* * * 


K73 FOUR-DAY operations 

yielded an estimated 1,362 cars 
last week after an actual account- 
ing of 1,110 the week before. 

Both figures are substantially 
below the projected 2,000 cars 
weekly which K-F officials recent- 
ly said they would be forced to 
cut because of credit controls. 
Henry Kaiser had reported that 
Regulation W was responsible for 
the sales of K-F’s 4,524 dealers 
being down from 60 to 75 percent. 

A K-F spokesman at Willow Run 
said that four-day operations might 
continue at the huge plant “until 
the sun shines again.” 

Meanwhile, December sales fig- 

(Continued on Page 29, Col. 3) 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


112,606 410,001 
99,653 


Week 


Week 
For complete production totals 
by makes, see table, page 29. 


Week 
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NADA Votes to Step Up 
Drive on KegulationW 


———-~+f 








New National Dealer Officers 








By Jack Weed 

Service Editor 
AN FRANCISCO.—While dealer 
attendance at the 1949 NADA 
Equipment exposition was not as 
heavy as that at Chicago a year 
ago, it is estimated that over 4,000 
dealers were at the booths during 
the first two days last week. 

Exhibitors in the maih seem 
to be just as enthusiastic over 
the results of this year’s show as 
they were last year when many 
claimed they got more business 
than they ever before obtained 
from an automotive trade show. 

NADA’s registration this year is 
said to exceed 6,000, but more deal- 
ers brought their wives to San 
Francisco than to former conven- 
tions. Some exhibitors believe that 
it is because of the “wife influence” 
that more dealers are taking the 
time to study the products on dis- 
play. In all, it is estimated that 
8,500 to 9,000 persons attended the 
show, the difference being exhibi- 
tors’ guests. 

* . > 

‘Tame is no question but that 

dealers are more serious and in 
a “down-to-business” mood at San 
Francisco than has been evidenced 
at trade conventions for some 
years. In both the used car and 
service symposiums, the big audi- 
torium was comfortably filled—an 
estimated 1,200 to 1,500 dealers at 
each—and the question-and-answer 
period following each symposium 
was filled with thought-provoking 
questions from the floor. 

Many exhibitors claimed sales 
were up to or slightly exceeding 
last year for comparative days 
of the show, while all admit that 
they got a very good play and 
that they were sure that the con- 


3- Year Pacts for Most Packard Dealers 


AN FRANCISCO. — Upwards of 

two-thirds of Packard’s dealer 
body will qualify for three-year 
contracts under 
the new program 
to start March 
31, Karl M. Grei- 
ner told AuTomo- 
tive News here 
last week. 

The program, 
called Gold Seal 
and discussed last 
month by Pack- 
ard’s Dealer Ad- 
visory council, is 
in recognition of 
dealers’ increased 













serve owners, Greiner 
writer. 

“We are letting dealers know,” 
Greiner asserted, ‘ t we recog- 
nize what dealers have done.” 


ard dealers today are better equip- 
ped and better financed than ever 
before in Packard’s history. The 
three-year contracts will have a 
collateral value and will increase 


* * * 


: TANDARDS of measurement for 
a ying dealers will be the 

“things, like facilities, attitude, 
7c and procedure, that 


g 
§ -« 
> 
9 


told this | the sales chief explained. Full de- 


| tails remain to be worked out. 
| Greiner also revealed that under 
| discussion is provision for further 
| dealer security. A point being con- 


Greiner said that the 1,440 Pack- | sidered is that of dealer heirs, he 
said. 


Under present general practice 
in the industry, Greiner pointed 
out, dealer franchises are re- 
newed each year. 

“Packard's decision to establish 
(Continued on Page 25, Col, 3) 
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Heavy Sales Reported 





r 
James Mason 


NADA Show Gets Big Play; 


tacts made at the show would 
result in favorable business later. 
The show size itself was prac- 
tically double that of last year 
with a considerably increased rep- 
resentation of “old-line”’ names 
among the equipment exhibitors. 
More manufacturers of bookkeep- 
ing “¥ business machinery were 
in thié year’s show, and merchan- 
dising aids were prominent... .# 
a oo as? *: 
p Azous of the show’ was poor, 
only because the building did 
not lend itself to an orderly display. 
The showrooms were on eaéh side 
of a large auditorium and each side 
was broken up into narrow halls 
(See SHOW, Page 6, Col, 4) 


Industry Warming 
To Show Revival, 
ATAM Advised 


AN FRANCISCO.—Industry sen- 
timent appears to be swinging 

in favor of revival of a national 
automobile show, the Automotive 
Trade Assn. Managers was told at 
its midwinter meeting here Jan. 23. 

Karl M. Richards, head of field 
services of the Automobile Manu- 
facturers Assn., said, however, that 
many obstacles stood in the way 
of an early revival and that the 
picture was still unclear. 

The managers, convening in 
connection with the NADA con- 
vention, urged relaxation of Reg- 
ulation W and set their midsum- 
mer meeting for Mackinac Island, 
Mich., in June. 

A resolution adopted at the meet- 
ing urged extension of Regulation 
W payment time limits to 24 
months on all new cars and also 
on all used cars up to two years old. 

In other resolutions, ATAM called 
on NADA to take a stand condemn- 
ing alleged factory loading of ac- 
cessories on new cars. The man- 
agers also asked NADA to initiate 
a bill in Congress providing for 


tight federal restrictions on anti- | 


freeze merchandising. 
+ 


* * 

[pSCussions among the man- 
agers reflected considerable in- 
terest in the staging of local auto 
shows. A recent survey by AvutTo- 
Motive News (Jan. 17) showed that 
while sentiment for a _ national 
show was growing stronger, there 
seemed to be little actual planning 

afoot for such an event. 
The managers heard talks on va- 


rious aspects of the auto trade by | 


Jack Weed, truck and service edi- 
tor of Automotive News; Neal G. 
(Continued on Page ?9, Col, 1) 
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Is Vital, 
Dealers Told 


Back-to-Work Theme 
Keynotes Convention 
Attended by 6,000 


By Bob Finlay 


Mauaging Editor 


SAN FRANCISCO. — With nearly 
6,000 auto dealers and their 
wives meeting here last week under 
a theme of “back to work,” NADA 
injected younger blood into its 
leadership, headed by George Zies- 
mer (Ford), of Mankato, Minn., 
succeeding Ben T. Wright (Lin- 
coln-Mercury) as president, 

The convention ‘Thursday adopt- 
ed a resolution attacking Kegu- 
lation W. 

However, while one of the main 
speakers, Henry J. Kaiser, chair- 
man of Kaiser-trazer, urged deal- 
ers to communicate with their 
congressmen in an onslaught 
against Regulation W, the word 
went out officially to dealers to 
hold their fire. William Mallon, past 
president and head of the potent 
Public Affairs and Industry Rela- 
tions committees, told directors, lo- 
cal and state association managers 
and presidents to advise dealers to 
withhold direct action until notified. 

* * a 
ADA's position on Regulation W 
was that the Federal Reserve 
Board has shown a disposition to 
take the issue to Congress rather 
than use its own power to relax 
controls. 

NADA has found in its success- 
ful past efforts that it cannot 
bring its troubles to Congress too 
— and it is believed to be 
seeking a united effo ro 
timed. on neon 
Mallon pointed out that as yet 

the issue is not even up to the 
House currency and banking com- 
mittee, and that dealer appeals to 
Congress now would represent 
wasted effort. 

a a 


CTHER convention highlights in- 
cluded: 
The resolution endorsing the fight 
(Continued on Page 27, Col, 1) 


Top Cars 
New car registrations for 11 
months, plus 26 states for De- 
cember: 
1948 Pos. 
1—674,180 
2—453,706 
38—326,287 
4—232,110 
5—217,219 
6—200,978 
7—170,088 
8—135,583 
9—130,397 
10—105,363 
11—102,479 
12— 99,782 
138—— 99,272 
14— 77,523 
15— 73,133 
16— 56,256 
17— 56,003 
18— 30,021 
19— 24,714 
20— 20,185 
21— 8,412 
22— 2,864 
Total All Makes 
3,303,504 2,994,188 

For further details see page 
12, today’s issue. 


~ 


Make 
Chev. 


49,766—15 
47,413—16 
22,687—18 
15,033—20 
22,281—19 
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$200,000 Freed for Debts 


New Yorkers Jam GM Show .. . 


MAIN EXHI8IT—Crowds thronged the General Motors auto show, Transportation Unlimited, as It opened Jan. 20 


Waldorf-Astoria In New York. With the 
corporation also Included anoverall 
Chevrolet 


. Shown here is part of 
around 


extend 
time in 


EXAMINING THE “INSIDES" OF A GM CAR—Part of 
chassis with a transparent 
@ preview audience at the Waldorf-Astoria 
car companies. 
a In foreground and Ernest Breech, Ford executive vice-president, in center, 


stration of @ cutawa 
Show, as it opened 
preview included officials of other 


rear 


Edwards Family Sues 


Railroad for $31,100 

SPRINGFIELD, Ill.—Three mem- 
bers of the Alfred Edwards family 
and Edwards Motor Sales Co. have 
filed in circuit court a suit against 
the Wabash railroad for $31,100 in 
damages. 

Plaintiffs charge that railroad 
negligence caused a collision with 
a train two years ago which in- 


and Pontiac fines. 


lar the biggest thing we ever had at 
crowds jamming the General Motors 
the long line of peoplie— 
ernoon, waiting to 


the hotel Sunday 
to 


hotel's history that such lines had 


the large crowd watching a demon- 
flow transmission at the General Motors 
New York. Guests at the 


(Note Del Harder, Ford manufacturing 


jured occupants of the Edwards 
car and wrecked the vehicle itself. 
The dealership asks $1,600 for dam- 
ages to the car. 


Floor Space Doubled 
Floor space at Wigstrom and 


Berg Garage (Pontiac), Milaca, 
Minn., has been doubled by com- 
pletion of an addition housing an 
ee, showroom and parts depart- 
men 


of its new 1949 bs 
GM product development picture, 


" to 
Pontiac, Oldsmobile, Buick and 
from locomotives 


Chevrolet, 
to steel 


Attendance Tops 
300,000 at GM 
Waldorf Showing 


NEW YORK.—Surpassing “any- 
thing in the history of the Wal- 
dorf,” General Motors’ eight-day 
auto show closed Thursday with a 
total attendance of more than 300,- 
000 persons, it was announced. ' 

Average daily attendance of about 
37,500 persons compared with the 
average of about 41,600 persons who 
viewed the 1949 Fords at a similar 
exposition here last June. The Ford 
show, which ran only six days, at- 
tracted 251,272 persons, according 
to Ford. 

“Crowds at the ‘Transportation 
Unlimited’ show exceeded our ex- 
pectations,” declared Albert Brad- 
ley, GM executive vice-president, 
adding that “it should be continued 
as an event in future years.” In 
view of the interest displayed, 
Bradley said, “I do not expect a 
buyer’s market, so far as GM is 
concerned, before the end of this 
year.” 

GM officials reported that open- 
ing day’s attendance (Jan. 20) ex- 
ceeded 64,000 persons. 

The corporation issued a state- 
ment, quoting Ted Saucier, director 
of public relations for the Waldorf- 
Astoria hotel, that “the GM show 
is by far the biggest thing we ever 
had at the Waldorf. It is the first 
time in the history of the Waldorf 
that there ever has been a line, five 
and six abreast, all the way around 
the hotel, as yesterday (Sunday, 
Jan. 23) to see any event.” 

GM officials estimated that one 
out of every three attendees at the 
show expressed a desire to purchase 
cars at once. However, they were 
referred to dealers since no orders 
were taken at the exhibit, it was 
said. 


Dodge Dealers to Show 


New Cars Feb. 25 

DETROIT.—Dodge dealers will 
publicly display the 1949 Dodge 
cars Feb. 25, it was announced 
last week by L. L. Colbert, presi- 
dent of the division. 

Prior to the public showings, 
more than 4,000 Dodge dealers 
will preview the new models in 
24 key cities during February. 
The programs will be presented 
by the division’s sales staff un- 
der the direction of Dodge re- 
gional managers. 


New Delay 


of Trial 


Is Denied Tucker 


CHICAGO. — Federal District 
Judge Michael T. Igoe is a man of 
little faith in the matter of Tucker 
Corp. prospects. 

He made this clear last week in 
denying to Preston Tucker and his 
chief attorney, Thomas Thomas, 
their request for delay beyond 
March 3 of the dealer-stockholder 
receivership trial. 

Thomas sought postponement 
after admitting that the much- 
ballyhooed “mystery buyer” repre- 
sented by Attorney Lewis Jacobson 
has lost interest. Jacobson’s ap- 
pearance in court several weeks 
ago caused Judge Igoe to set March 
3 as the new date for the dealer- 
stockholder case, 

The court authorized Tucker 
Corp. to withdraw $200,000 of $600,- 
000 in securities deposited with the 
War Assets Administration, for pur- 
poses of paying operating expenses. 
Also pending are ways and means 
of handling a rent instalment due 
Tuesday (Feb. 1) and taking care 
of withholding and social security 
claims by government agencies, 

Tucker is attempting another 
rally of dealers at the plant Thurs- 
day (Feb. 3). A spokesman for the 
company disclosed that Checker 
Cab Mfg. Co. was the “mystery” 
buyer which Atty. Jacobson repre- 
sented and which broke off nego- 
tiations. 

Tucker made a “progress” re- 
port, wherein he said that nego- 
tiations are now on with five 
other prospective buyers described 
as a West Coast syndicate, an 
Eastern syndicate, two large com- 
panies with merger ideas and an 
international banker in Wash- 
ington. 

The judge then had his say in 
these words: 

“I don’t have the least bit of con- 
fidence in the remarks Mr. Tucker 
has made here. There has been no 
progress made since this matter 
was last before the court. I am still 
going to carry on (until March 3) 
because of the stockholders, not be- 
cause I have any faith in any of 
Mr. Tucker’s statements. 

“I am exceedingly loath to do any- 
thing to jeopardize the position of 
the stockholders. They are in a sad 
plight. Right now it does not look 
hopeful.” 

Attorney Luis Kutner, counsel for 


Steel-Allocation 
Hearings Slated 


WASHINGTON. — Two public 
hearings on voluntary steel-alloca- 
tion programs will be held tomor- 
row (Feb. 1), in the Department of 
Commerce auditorium in Washing- 
ton, the Office of Industry Coopera- 
tion announced last week. 

A morning hearing will be held 
on the proposed continuation 
through next August of the pro- 
gram providing steel products for 
the anthracite industry. 

At 2:30 p.m., a hearing will be 
held on the proposed new plan to 
make 8,400 tons of steel products 
available monthly for the manu- 
— of farm-type grain storage 


the dealer-stockholder group seek- 
ing appointment of a receiver, re- 
quested immediate trial of the case, 
but attorneys for other interests 
said they were satisfied with the 
March 3 date. Attorney Julian C. 
Ryer, an associate of Kutner, then 
opposed delay beyond that date. 

Judge Igoe turned down a re- 
quest by Tucker to use approxi- 
mately $130,000 for maintenance 
and other plant expenses. These 
funds are now in bank accounts. 
Assistant U. S, Attorney John P. 
Lulinski told the court that the 
accounts include money due the 
government in withholding taxes. 

Through Theodore Miller, his Chi- 
cago attorney, George Lochner, a 
South African distributor with 
$155,000 invested in the company, 
filed a petition of intervention in 
the firm’s behalf, contending that 
the involuntary bankruptcy, mis- 
management and other suits filed 
against Tucker Corp. were inspired 
by a “malicious” conspiracy among 
creditors to gain control, 


Auto-Lite Names 
Butts to Succeed 


Nealon in Sales 


TOLEDO.—Appointment of H. R. 
Butts as general sales manager in 
charge of the Merchandising divi- 

sion, Electric 
Auto-Lite Co., has 
been announced 
by Royce G. Mar- 
tin, president. 
utts replaces 
F, A. Nealon, re- 
signed, 
In his new post 
Butts will direct 
. the activities of 
a nationwide net- 
work of sales 
=. B. Butts representatives in 
merchandising for the replacement 
market of three of Auto-Lite’s five 
major equipment lines—spark plugs, 
wire and cable and lights and 
lenses. L. B. O'Loughlin will con- 
tinue as assistant sales manager. 

D. M. Skirving, who has been 
western division manager of the 
Merchandising division since 1936, 


fee: 


D. M. Skirving L. B. O’ Loughlin 


will succeed Butts as sales man- 
ager, Wire division, with headquar- 
ters in Port Huron, Mich, 

Before taking over the post of 
sales manager of the Wire division 
last year, Butts was for 10 years 
manager of the southern division 
of the Merchandising division, with 
headquarters in Dallas, Prior to 
that, he was central division man- 
ager in Chicago. 


NEW CZECH REAR-ENGINE CAR—Viadimar Outrata, Czechoslovakian am 


U. S., looks at a rear-engine Tatra, new Ciech ei 
the Guechesloval Industries fale ab the Shusoum "of 


(Acme photo). 


inder luxury limousi 
lence and ind 
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EWS OF THE NADA conven- 
tion is covered in other columns 
in this issue. Backgrounds of what 
happened, the conversations in ho- 
tel rooms and lobbies, have filled 
the sheets of my notebook. But I 
am sojourning in Southern Califor- 
nia and won’t transcribe them until 
I return to my home office. 

This is my first trip to the Pacific 
coast. I have visited all the other 
states many times. Don’t blame me 
for getting the lowdown on South- 
ern California. I want it for com- 
parison. Soon after I return to my 
home office I am going to spend a 
couple of months in Florida. 

In the meantime, however, I 
would like to call your attention 
to several items of interest. First, 
if you haven’t received the book- 
let entitled “One Hundred Million 
Motor Vehicles,” a story of mass 
production and its effect on the 


Indianapolis Assn. 
Votes to Stage 
Show Next Year 


INDIANAPOLIS. — Members of 
the Indianapolis Automobile Trade 
Assn. have voted by a three-to-one 
majority in favor of resuming the 
annual Indianapolis auto show next 
year. 

The vote was taken at the an- 
nual meeting of the association, at 
which relaxation of Regulation W 
requirements was advocated by 
Herman Schaefer, executive secre- 
tary of the Automobile Dealers 
Assn, of Indiana, Inc. 

Schaefer said that Regulation W 
was depriving auto dealers of a 


Philadelphia Schedules 


Auto Show June 13-18 

PHILADELPHIA.—The Phila- 
delphia Automobile Trade Assn. 
has voted to hold its first post- 
war automobile show in _ the 
Commercial museum June 13-18, 
it was announced here last week. 

A poll of association members 
was taken recently to determine 
whether they would support such 
a show. 





large market. Extension of the 
purchase period to 24 months would 
reduce payments sufficiently to 
bring cars within the range of 
many persons that are willing to 
buy, the speaker said. 

Three new directors were select- 
ed: Sam Abels of Abels Auto Co.; 
W. A. Grawmeyer of Indianapolis 
Nash, Inc., and J. O. Birr of O. A. 
Birr Motors, Inc. (Dodge). 

Following the election of direc- 
tors, the entire board reelected 
Paul A. Kuhn (Chevrolet) as presi- 
dent; George M. Hoster (Ford), 
vice-president; Clifford D. Hart 
(Ford), secretary, and Harold D. 
Johnson (Chrysler), treasurer. 


City Budget Provisions 


Cheer Hartford Dealers 

HARTFORD, Conn.— Automotive 
dealers here got some good news 
last week, when the budget message 
submitted to the city council called 
for no change in the 37-mill tax 
rate for the city for 1949. 
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Dealers tell me 


By John 0. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 











United States, I suggest you write 
to the Automobile Manufacturers 
Assn., Detroit 2, for a copy. 

The subtitle explains exactly the 
contents of this book. Every dealer 
ought to have it in his possession 
for use in conversations or as sub- 
ject matter whenever he makes a 
public appearance. It ought to be 
made available to each member of 
your staff. It can’t help but inspire 
each worker as to the importance 
of his contribution in making avail- 
able to humanity the wonderful me- 
chanical contrivance — the automo- 
bile. 


History of Repurchase 


Agreements Written 
OR DEALERS who are inter- 
ested in the ‘legal history of 

repurchase agreements, I would 
suggest that you write the Univer- 
sity of Pittsburgh, Pittsburgh 13, 
for a copy of the October issue of 
the Law Review. It contains the 
best legal review I know of court 
cases in many states on repurchase 
og. cements. 

This history is written by Ralph 
N. Kallock, a law student of the 
university, and is entitled, “So 
You’re Buying a New Automobile.” 

Another little booklet, entitled 
“This Thing Called Public Rela- 
tions,” has just been distributed 
by the Philadelphia dealers asso- 
ciation to all their members. I 
understand that a number of 
state associations are negotiating 
for bulk quantities for distribu- 
tion to members. This booklet 
helps anyone appreciate the value 
of good public relations, and ex- 
emplifies how any organization 
may develop them. 

It is written by Peter L. Schauble, 
a retired vice-president of the 
Pennsylvania Bell Telephone Co., 
who had charge of public relations. 

I recommend dealers read it. A 
free copy can be obtained by ad- 
dressing the author, 254 Cheswold 
Lane, Haverford, Pa. 

Another recent booklet of interest 
to dealers is entitled “Smooth Driv- 
ing” by Harold Spieth, a former 
racing driver. Any automobile own- 
er who wants to be a safe and 
smooth driver will improve his tech- 
nique by reading this book. It is 
being distributed by the Willys- 
Overland Motor Co., Toledo 1, O. 
Write for a copy. 

as + 


Functional Showroom 


Feature of Dealership 


EALERS SINCE the war have 

spent more than a billion dol- 
lars in expansion programs. Many 
others have planned building pro- 
grams in the future. Many beauti- 
ful and functional establishments 
have been completed. 

If you are a dealer with plans for 
the future, and who drives occasion- 
ally to and from Detroit, via Toledo, 
i suggest that you drop off and in- 
spect a new business establishment 
—Pemberton Cadillac Co., on Jef- 
ferson Ave, between 14th and 15th 
Sts., in Toledo, O. 

I make this recommendation for 
three reasons. One is that the lay- 
out provides for a free flow of cus- 
tomer traffic. Second, the use of 
glass and electrical lighting is as 
perfect as one can imagine. Third, 
the salesroom—which was designed 
by Libby-Owens-Ford, whose head- 
quarters are also in Toledo—to my 
mind is what a salesroom ought 
to be. 

I have criticized automobile sales- 
rooms for many years because they 
usually contain too many cars. This 
makes it confusing for the prospect 
to make his choice. It also provides 
just that many more vehicles for 
salesmen to lean against. They have 
housed a lot of potted plants, wall 
banners and other appurtenances 
that take attention away from the 
beautiful design of the merchandise. 

In this salesroom everything is 
focused to show off the beauty of 
the car. Drop in, make yourself 
known as a dealer, and I am sure 
Tom Pemberton will delight in 
showing you about. 











New Dealer Officers 





FRED BLACK HEADS MILWAUKEE ae ae ee elected officers 


association are (standi ae, left to right), 


executive secretary. 
president, and Wallace Rank, secretary. 


Buffalo Dealers 
Voice Opposition 
To Credit Lids 


BUFFALO.—Modification of gov- 
ernment credit regulations on the 
sale of new and used automobiles 
has been recommended to the Fed- 
eral Reserve Board by the Buffalo 
Automotive Trade Assn. 

A proposal, sent the board by 
BATA President Ralph A. Young, 
was unanimously adopted by direc- 
tors. 

It suggests that the government 
extend to 24 months the limit for 
payments on new cars, and allow 
18 months on late-model used cars. 
It also recommended removal of 


car is over $1,000. 


WATERBURY (CONN.) ae OFFICERS—They were named recently 


mobile Merchants Assn. Left to right: 


(Pontiac), 


Betts Is Named 


In Des Moines 


DES MOINES.—At the annual 
meeting of the Des Moines Auto- 
mobile Dealers Assn. last week, 
Charles H. Betts, 
president of Betts 
Cadillac - Olds, 
Inc., was elected 
president of the 
association for 
1949. Betts came 
to Des Moines 
from Detroit 
about a year ago 
as Cadillac dis- 
tributor and Olds- 
mobile dealer. 

At the same 


Charies H. Betts 
meeting the following officers were 


elected: Ross Parkhurst (Stude- 
baker), vice-president; J. D. Ram- 
sey (Pontiac), secretary, and How- 
ard Howlett (Chevrolet), treasurer. 
Glen Smith (Lincoln) and George 
Means jr. (Studebaker) were newly 
elected to the board of directors. 
Other directors are Orville Lowe 
(Ford) and Charles D. Shramek 
(Nash). 


Nash Deal Changes Hands 

Sam Jones Nash, Inc., 2024 Main 
St., Columbia, 8S. C., has been suc- 
ceeded by Yonce Nash Motors, with 
H. T. Yonce as owner. 


ing (left to Mont) a are eed c. Wehe, 
--® 


- |Bill Regulating 
Factory Relations 
Offered in N.Y. 


ALBANY, N. Y.—A bill to change 
present practices in the distribu- 
tion and sale of motor vehicles has 
been introduced in the New York 
state legislature, 


Among other things, it provides 
for a form of dealership franchise 
contract to be approved by the 
commissioner of motor vehicles. 
Before the manufacturer or dis- 
tributor can start any court action 
to enforce any condition of the 
franchise contract, he must stipu- 
late that the contract has been 
duly approved by the commissioner 
of motor vehicles. If he does not do 
this, he cannot sue. 

The legislation also sets up re- 
strictions as to what the manufac- 
turer or distributor may require of 
the dealer. Among other things, the 
contract may not be unduly re- 


and Robert bending. strictive or discriminatory. 


vice-president; Blac 





WINNERS IN ST. PAUL DEALER ELECTION—The newly elected officers of St. Paul Auto- 
the minimum payment of $70 a/| mobile Dealers Assn. which recently chose M. D. Clements (right) president for 1949. The 
month when the balance due on a| association also took a new name—Associated Automobile Dealers of St. Paul. With Clem- 
ents are Harold Queenan (center), Hetfield-Queenan, Inc., vice-president, and George Buck, 
— @Young Motors (left), secretary-treasurer. 


a 






by Waterbury Auto- 

Kenneth Johnson (Ford), wr en Gene Seville 

retiring president; John B. Foley (Ford), president, and Gordon H. Salmonsen 
(Nash), secretary-treasurer. 


Tyler County Sales 


Tyler County Sales, Inc., Sister- 
ville, W. Va., has been organized 
with capital stock of $20,000. Prin- 

Mae 


cipals are Laura Barkwill, 
William V. Bosworth and Sassin 
A. Peters. 





Kneebone, Stokes 
Slated to Address 
Nebraska Parley 


LINCOLN, Neb.—E. M. Nielsen, 
president of the Nebraska New Car 
Dealers Assn., announced last week 
that the group’s annual convention 
will be held in Omaha Feb. 18, 

Speakers will include John W. 
Stokes, New York tax authority; 
Robert W. Kneebone, managing di- 
rector of NADA, and Charles C. At- 
wood, an official of Studebaker 
Corp. 


Police Foil Threat 


inst Fred Jones 

KLAHOMA CITY.—An extor- 
tion attempt against Fred Jones, 
owner of Fred Jones, Inc, (Ford), 
has been revealed by police here, 
who said it was thought to be the 
work of a “crank.” 

An unidentified caller threatened 
to blow up the Jones home unless 
he received $2,000. Police laid a 
trap for the man, but the extor- 
tioner never showed up, 









On the House 


Thoughts as I sit in Detroit, far away from NADA’s convention in 


San Francisco (the first one I’ve missed in 10 years): 


GM divisions 


are getting ready for an end to their new-car allocation setup later 


000,000. 





Pete Wemhoff 


this year, with more cars being shifted into the 
farming areas... 
estimates that the industry has invested $400,000,000 
in 1949-model changeovers, including Ford’s $100,- 
000,000, Chrysler’s $90,000,000 and Chevrolet’s $50,- 


. Dave Wilkie, AP’s auto editor, 


GM’s Jim Crawford tells of inviting Chrysler’s 
Jim Zeder over to see the new Chevrolets. 
“Thanks, Jim,” said Zeder, “but I already know 
all about them. We had one of our operatives 
crash the gate at the Chevrolet dealer preview.” 

. Kansas association reports membership at 
alltime peak of 1,187. . 
Minnesota dealers are being urged to take part 
in state’s territorial centennial this year. . 


. Cincinnati dealers are 


co-sponsoring a luncheon to inaugurate Traffic Safety month in that 


elty. <2 


Tennessee association points out that customers dislike: 


Complaining, unpleasantness, indifference, carelessness, greed, intol- 


erance, br 
ciple. 


agging, lack of cooperation, noisiness, instability in prin- 


Perse Wemuorr, 
Editor 
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THE EDITORS of Business 
Week, a most reliable source of in- 
formation, particularly on Wash- 
ington, came up (Jan. 22) with 
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a tax cut, not an increase.” For 
example they indicated that on a 
net income of $10,000, on which 
the present corporate tax is $2,100, 
it would be reduced under the new 
schedule to an even $1,000. On $50,- 
000, the present tax of $19,000 
would be reduced to $12,000. On 
$100,000 a reduction from $38,000 
to $29,500. On $200,000 from $66,000 
to $64,500. However, from a half 
million net income upwards “cor- 
porations would get into the 45 per- 
cent bracket on their second mil- 
lion and into the 50 percent bracket 
above $2,000,000. ee 


ALL OF THIS will be good news 
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will still argue that the whole basic 
principal of such levying on cor- 
porate earnings is fallacious and 
amounts to double taxation. Gov- 
ernment should depend entirely on 
its individual citizens for payment 
of income taxes. 

We cite once again the case of 
the widow with a small income 
who has an investment in any 
one of the “blue-chip” corpora- 
tions. Why should half of the 
earnings on the stock she owns 
be arbitrarily taken away from 
her under this proposed new 
schedule? Let the individual pay 
his proportionate share of the 
demands of his government based 
entirely on his or her personal 
income. 

We wonder sometimes why, with 
all the expensive public relations 
talent available to the great cor- 
porations, they fail so miserably in 
capitalizing on the combined 
strength of their million or more 
small stockholders, who if educated 
to this unfair system of taxation, 
could and would make themselves 
heard in Washington, where it 

fellow col- 


oe a 
B 


my 
umnist, Art Allen, in his “FO 
Factory” last week (AvuTOMOTIVE 
News, Jan. 24), challenges the pre- 
diction of C. E. Wilson, GM’s prexy, 
that the industry will build six 
million vehicles in 1949. If Art had 
followed this column with the avid 
attention with which I obviously 
do his, he would remember that as 
recently as the first of this year 
(Automotive News, Dec. 27) this 
column boldly predicted that “in 
the year 1949 we will produce more 
automobiles and trucks than in any 
previous year in the history of this 
industry in the United States.” 

That, of course, would mean 
somewhere in the neighborhood 
of six million. So we are happy 
to lend our small endorsement of 
the prediction of a man really in 
a position to know. 

Let Brother Allen weigh more 
carefully his challenges to a wager, 
“say on the order of 50 cents’— 
we assume per car, over or under 
six million—or we will team up 
with the Wilson millions and have 
Allen and his cohorts beholden to 
- for the rest of their natural 

ves. 
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Local Auto Shows 


{,ROM information available in Detroit, dealers would be 
* wise to go ahead on their own if they want local auto 
shows this year. While it would be a good thing to tie 
in with a big national industry show, it appears from here 
that the makers are bogged down on this problem as far 
as 1949 goes. 


Everyone seems to agree that a show would be a good 
thing from a merchandising standpoint, but so far not 
enough effort has been made to overcome the problems 
in the way. 

General Motors has just held its big Waldorf show, and 
isn’t likely to be ready for an industry show in the fall. 
Ford may or may not have changed models ready in time, 
but from here it looks like it won't. 


Chrysler isn’t enthusiastic at the moment. Packard is 
planning a big celebration of its own this year. Other makers 
haven’t got much show steam up. 


But on the local side, already several cities have given 
evidence of going ahead on their own. Philadelphia and 
Atlantic City have appointed committees to look into the 
matter. Something is stirring in Chicago. 

Last year, several cities made a big hit with their local 
shows. 
Next winter is likely to be a long one for nearly every 


auto dealer. It is not too eariy to thrash the local auto show 
problem out right now. 


Market Potential 


EAs of adequate parking facilities impedes the use of 
automobiles in many cities and even some small towns. 
Some cities are using funds obtained from parking meters 
to acquire municipal off-the-street parking facilities. 


We think that is a good idea. 


Other cities are diverting such funds to general city spend- 
ing. Such a procedure makes no contribution whatsoever 
toward solving the traffic problem. 


It simply imposes a further tax on the car owner, who 
already is over-burdened. 


Auto dealers interested in the general problem of guard- 
ing their market potential might well take an interest in 
this matter. 


* . * 


DON’T WORRY about Russia! 
Recently I heard a newspaper cor- 
respondent who has spent 12 years 
in Russia and who speaks the lan- 
guage like a native, expound a re- 
assuring theory. His premise: That 
the Stalin gang has only substi- 
tuted our Uncle Sam for the Bogey- 
Man Hitler whom they held over 
the heads of their dupes for 10 
years or more. To maintain their 
dictatorship they must have an 
enemy. Even their own people know 
they could take over any or all of 
the weakened European countries 
over night. But that would leave 
them out of a job. 

The completely illogical theory 
of making an enemy out of “capi- 
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orum 
readers, and your letters are welcomed. No attention is given to unsigned 


letters but you may sign 
used, 


your name with the assurance that it will not be 


, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Re the Healey 


In Automotive News, Dec. 27, 
page two, you have a photograph 
and description of Britain’s Healey 
Sportsmobile. Would you kindly 
send me the name and address of 
the manufacturer?—New Jersey 
DEALER. 

Eprror’s Nore: The Healey 
Sportsmobile is manufactured by 
the Donald Healey Motor Co., 
Ltd., The Cape, Warwick, Eng- 
land. 


Ford Included 


May I respectfully call your at- 
tention to an article appearing on 
page 6 of the Dec, 20 edition, under 
the heading “Hundred Million Cus- 
tomers”? I also call attention to 
your own preface of this article. 

Is it possible that the article as 
it is printed is the entire speech 
made by Mr. Keller? If it is, I 
should like to know if possibly 
somewhere in Mr. Keller’s address 
some mention was made of Henry 
Ford sr., or any of his achieve- 
ments, and through error left out 
of the printed article. 

It would seem incredible that any 
speaker attempting a review of the 
automobile business, particularly in 
its early stages, could mention so 
many of the great names of the 
industry without including the 
name of the man whose early ac- 
complishments have again and 
again been conceded lent so very 
much to the tremendous growth it 
has reached. 

If this is the entire contents of 


talistic’ United States can be car- 
ried on for years, while they feath- 
er their own nests at home. I came 
away with the feeling he knew 
what he was talking about and, 
incidentally, slept better that night. 
—G.M3S. 





Mr. Keller’s address, then it no 
doubt has been read by some 7,000 
other Ford dealers with the same 
embarrassment experienced by the 
writer.—Kar._ E. Jorpz, Jorde Mo- 
tors (Ford), Osage, Ia. 

Epiror’s Note: Speaker Keller 
DID include Ford among pio- 
neers Duryea, Haynes, Olds, Win- 
ton, etc. But he spoke from notes 
and, when Automotive News re- 
quested a copy of his speech, 
Ford’s name got lost in the tran- 
scribing. 


Coming Events 


JANUARY 

dan, 22-Feb. 2—Brussels, Belgium, 
national Motor Exhibition. 

dan, 24-27 — San Francisco (Civic audi- 
torilum). Annual Convention and Equip- 
ment Show of NADA. 

FEBRUARY 

Feb. 5-10—New York (25th St. armory). 

First International Automobile Show. 

Feb. 1 @ (Fontenelle hotel). An- 
nual meeting, Nebraska New Car Dealers 
Assn. 

Feb. 23—Baltimore (Sheraton-Belvedere ho- 
tel). Annual meeting, Automobile Trade 
Assn, of Maryland. 

MARCH 

March 17-27—Geneva, Switzerland, Inter- 
national Automobile Salon. 

March 25-26 — Chehalis-Centralia, Wash. 
Annual convention, Washington State Au- 





Inter- 


tomobile Dealers Assn. 

March 25-28—Toronto (King Edward ho- 
tel). Annual convention, Canadian Auto- 
motive Wholesalers Assn, 

March 29 - Apr. 1—Toronto (National Ex- 
hibition grounds), Canadian automotive 
service show. 


APRIL 
Apr. 7-10—Dallas (Fair park). Seventh 
annual Southwest Automotive Show. 


MAY 

May 15-18—Pinehurst, N. C. (Carolina ho- 
tel). Annual convention, North Carolina 
Automobile Dealers Assn. 

May 30-June 10—Toronto, Ont. (Exhibition 
grounds), Canadian International Trade 
Fair. 

OCTOBER 

Oct. 9-11 — Cincinnati (Netherlands Plaza 
hotel). Annual convention of Ohio Auto- 
mobile Dealers Assn. 
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STUDEBAKER STRIDES TRIUMPHANTiy jyrp 11S 987H YEAR, 


¢ All previous — 

tudebaker production records 

have been broken for 
Iwo straight years 

















Over 234,000 Studebaker cars and trucks 
were built in 1948! Over 22% more units 
than Studebaker built in 1947...56% more 


than in any prewar year! 


Mheteh Studbbaber ota 
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As Well as Auto Makers... 


Rank & File ‘Unsold’ 
On UAW Pensions 


By Mac Gordon 
Associate Editor 
A TWOFOLD selling job on its 
1949 economic strategy looms 
ahead for UAW-CIO President Wal- 
ter P. Reuther and his Executive 
rd. 


Increasing signs came to light 
last week that many of the union’s 
1,000,000 members are as yet uncon- 
vinced about the advantages of 
pushing for pensions and social se- 
curity ahead of straight wage in- 


creases. 
Selling the rank-and-file on the 
change in economic tactics, of 
course, would be only one-half the 
job. The auto makers, who would 
have to pick up the check, appear 
anything but wild about Reuther’s 
new demands, 
The UAW chief last week re- 
vealed a portion of what specifically 
he will be seeking when Ford and 
Chrysler negotiations commence in 
late spring. He called for retire- 
ment pensions of at least $100 a 
month and was quoted to have 
voiced the conviction that the auto 
companies should underwrite 70 
percent of the total cost. 


TMHE $100-A-MONTH pension de- 

mand was made known in an 
address by Reuther to a UAW edu- 
cational conference in Milwaukee. 
Plans to expand the UAW retail 
co-op movement, in which tires, oil 
and groceries are sold at cost to 
union members, were also an- 
nounced at the meeting. 

Three strike threats affecting the 
industry were dissipated in other 
developments last week. 

er’s record of never 
having had a strike was preserved 
when an agreement was reached 
averting a walkout threat in a 
dispute over piecework rates in 
seat assembly. UAW Local 5 at 
South Bend called off the strike 
threat after company President 
Harold S. Vance ordered reinstate- 
ment of 48 workers who had been 
fired for shirking. 

Federal conciliators announced 
settlement of a strike at American 
Metal Products Co., Detroit, sup- 
plier of Lincoln-Mercury seat 
frames. The tieup had forced a 
short-lived slowdown of L-M as- 
sembly. 

Hudson resumed full operations 
after a one-day shutdown caused by 
a strike at the Cleveland plant of 
Midland Steel Products Co., fur- 
nishing Hudson with rear axle 
housings. This strike also has been 
terminated. gee 


* 
T MILWAUKEE, UAW officials 
conceded that drumming up en- 
thusiasm for a pension-health bene- 
fit fight among union members will 
be a difficult task. 

Already, some union factions 
have come up with suggestions that 
indicate skepticism and may con- 
flict with Reuther’s program for at- 
taining his new objectives. 

Tommy Thompson, president of 
the 65,000-member Ford Rouge 
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Local 600, has urged an industry- 
wide management-labor meeting 
to formulate a uniform pension 
plan for the entire union, Thomp- 
son expressed fear competition 
might enter into the pension pic- 
ture should the programs be 
negotiated on a “one-at-a-time” 
basis, 

Several summers ago, Reuther 
summoned representatives of all 
makers to a meeting which was 
billed as an attempt to alleviate 
steel supply difficulties then pre- 
vailing throughout the industry. 
The meeting seemed a test effort on 
Reuther’s part to start the ball roll- 
ing for another of his long-range 
— industrywide collective bar- 


gaining. 

Only Studebaker, Kaiser-Frazer 
and Willys-Overland sent represen- 
tatives. The Big Three and Hudson, 
Nash and Packard sent their re- 
grets. 

* « a7 

NDICATIONS WERE last week 

that Thompson’s proposal would 
get little attention from the UAW 
Executive board—and probably 
would receive a negligible response 
from the auto makers, should Reu- 
ther ultimately decide favorably 
upon it, 

In connection with Thompson’s 
recommendation, it was recalled 
that in 1947 Ford workers soundly 
defeated a pension-plan proposal 
which had been worked out in ne- 


gotiations. They voted to ratify a} char 


flat boost in wage rates in lieu of 
an alternate proposal to take a 
smaller wage raise and set up a 
pension fund which would be 
financed equally by the company 
and workers. 

It was evident at that time that 
the vast majority of Ford work- 
ers still had many working years 
ahead of them and were more 
concerned with current living 
costs than with distant retirement 
worries, 

With living costs higher now than 
in 1947, even considering recent 
food price dips, there is no reason 
to believe that the sentiments of 
these workers have appreciably 
changed. A 1949 referendum, along 
the same lines of that at Ford two 
years ago, would probably yield the 
same anti-pension result. 


A recent Studebaker survey of 
company personnel disclosed that 
15 percent of the hourly-rated 
workers were over 55 years of age 
and 3 percent were more than 65. 
These figures are slightly lower 
at Detroit plants, industry observ- 
ers believe. 

* e = 

HAT AUTO MAKERS them- 

selves are not overly impressed 
by the pension and social-security 
demand was made plain by C. E. 
Wilson, General Motors president, 
who told a New York press confer- 
ence that the demands would cost 
the industry as much dollar-wise as 
straight wage increases, 

In his Milwaukee talk, Reuther 

(See LABOR, Page 28, Col. 5) 


EXPLORER" FEELS RIGHT AT HOME—When Hugh Hitchcock, advertising man- 
in Los was given a warm greeting. 


As his ne came 

loudspeaker ¢! Prof. H. Wellman 
immediately, from back of the airport, 
Alaskan huskies, with two Eskimos and Roy 
, Packard distributor in southern “Callfornia, 
eee was @ beautiful big St. 

chcock with a pair of snowshoes. Seen in 
Examiner automobile editor 


Chevrolet Showmanship . . . 


OHAMA CHEVROLET 
tion to the new model. 
Chevrolet Dealers Assn. seekin 
45 feet in the air for several 
him at night. Steve Mann, oe manager 
tion. Active in promoting t 


After a thr 


es Curzon, n 
Robert Hinchcliffe 





POSIES BY PLANE—A shipment of 17,000 
camellias and gardenias was sent to the 33 
Chevrolet dealers in the Detroit area, for dis- 
tribution to women who came to the show- 
rooms on announcement day to see the new 
cars. Part of the shipment, outa. Oy air, 
was received at the airport by cers 
Detroit Chevrolet Dealers Assn. J. G. Stiles 
(left), secretary-treasurer of the association, 
and Gordon Wilson, president, received the 
first box from stewardess Verba Ferris, and 
distributed samples to Janet Lewis (left, be- 
low) and Betty Wilson. 


DeSoto Previews 
This Week for 


Field Personnel 


DETROIT.—A preview of the new 
DeSoto cars will feature a four-day 
meeting of DeSoto regional and dis- 
trict managers in Detroit beginning 
last week. 

The new cars are to be seen by 
the field force on Feb. 4. 

The program will include talks by 
C. E. Bleicher, DeSoto president; 
J. B. Wagstaff, sales vice-president, 
and other DeSoto executives. 


Bunker President 
Of Trailmobile 


CINCINNATI. — George M. Bun- 
ker, manufacturing vice-president 
for Kroger Co., has been elected 

| president of Trailmobile Co., Wade 
| T. Childress, Trailmobile chairman, 
announced last week. 

For the past four years Childress 
has served in both capacities. Be- 
cause of expanding activities of the 
company, however, he will now de- 
vote his time exclusively to the 
duties of board chairman, and Bun- 
ker is to serve as the operating 
head of the company, it was stated. 


DEALERS REVIVE ae was oe, = ~ a - 
ee-d m ropo 
a “sitter a new ter, * daredevil ‘omnes, was perched |facturing staffs, however, will be 


ays preceding announcement day. Spotlights were focused on 





of John Oritz Co., is president of the associa- 


stunt were the association's advertising committee chairman, 


ew-car sales manager for Miller-Knuth Chevrolet Co., and co-chairman 
of H & H Chevrolet Co. 





©-——— 


Show 


(Continued from Page 1) 


and small rooms, making it very 
difficult for the dealers to see the 
show comfortably. 


Having the exhibits in the halls 
surrounding the auditorium, how- 
ever, may have to some extent off- 
set the awkwardness of the layout, 
since it influenced many dealers 
who attended the symposiums and 
talks to take a walk through the 
show while there. 

The show management might 
have done better in laying out 
the booths, and no doubt if the 
show were to be repeated in the 
same place next year, officials 
would correct many of the errors 
that were apparent in this year’s 
exhibit. But since the convention 
and show moves on to Atlantic 
City next year, NADA will not 
be confronted with the same un- 
— and “hard-to-place” condi- 

ons, 


Judging from the response from 
a liberal sample of exhibitors this 
year, the exposition next year will 
become one of the big and impor- 
tant shows of the automotive after- 
market circuit. There is no ques- 
tion but what this show has “seat- 
ed” itself and that every exhibi- 
tor, who made any attempt to in- 
ject showmanship and merchandis- 
ing into his display got a very 
satisfactory response from the 
dealers and the show. 


Rylander-McMath 


Rylander-McMath Tractor Co., 
Inc., has been incorporated in 
Americus, Ga. The owners are Ar- 
thur and Walter Rylander, and H. 
E. McMath jr. 





New Ford Firm 


-|To Administer 


Overseas Plants 


DETROIT. — Formation of Ford 
International Co, to coordinate and 
assist all international affiliates of 
Ford Motor Co. was announced last 
week by Henry Ford II, president. 

Ford International Co. will have 
no stock interest in any of the 36 
overseas subsidiaries, branches or 
associated companies, but the finan- 
cial and overall interest of Ford 
Motor Co. in these operations will 
continue, he said. 

President of the new company is 
Graeme K. Howard, who joined 
Ford as a consultant in January, 
1948, and in April was appointed 
vice-president of International di- 


|| vision. 


“This is a further step in the 


_| program to extend substantially the 


activities of all Ford companies in 


_’|the international field,” said Ford. 


Directors of Ford International 
Co. will include Ford, Howard, E. 


- |R. Breech, Ford executive vice- 
, |president, and the following Ford 
§ | vice-presidents: W. T. Gossett, J. 


R. Davis, L. D. Crusoe, H. T. Youn- 
gren, D S. Harder and Benson Ford. 


Sir Stanford Cooper, vice-chair- 
man of Ford Motor Co., Ltd., the 
English company, an Douglas 
Greig, president of Ford of Canada, 
Ltd., have been invited to serve on 
the board of directors, it was stated. 

Headquarters of the new com- 
pany will be at 445 Park Ave., New 
York City. Engineering and manu- 


located in Dearborn. 


“The Ford International Co, is 
designed to help our affiliated en- 
terprises in various parts of the 
world to improve their products, 
increase their distribution, keep 
their methods modern, and meet 
financial, supply, exchange, engi- 
neering, manufacturing, sales and 
— relations problems,” Ford 
said. 


Ford’s interest in the various 
overseas companies is said to range 
from complete ownership of some 
smaller operations to a minority 
interest in larger companies. In 
some instances, Ford Motor Co. 
owns a majority of the voting 
stock, but a minority of the total 
outstanding stock. 


Howard said that the manufac- 
turing plants at Dearborn; Wind- 
sor, Ont.; Dagenham, England; 
Poissy, France, and Cologne, Ger- 
many, will maintain independent 
export divisions to perform a serv- 
ice function supplying overseas 
selling organizations with their 
products. 


Each of the manufacturing com- 
panies will have its own sales rep- 
resentatives in principal sales areas 
to promote the increased distribu- 
tion of its products throughout the 
world, he added. 


Lincoln, Ford Convertibles 


Carry Inaugural Celebs 

WASHINGTON.—President Tru- 
man and Vice-President Alben W. 
Barkley led their inaugural parade 
in a Lincoln Cosmopolitan convert- 
ible which the President personally 
selected, the Lincoln-Mercury divi- 
sion reported last week. Mrs. Tru- 
man, Margaret Truman and Mrs. 
Max Truitt, Barkley’s daughter, 
rode in the second car, also a Lin- 
coln Cosmopolitan convertible. 

A total of 138 Lincoln, Mercury 
and Ford cars were used in the 
inaugural ceremonies, officials said. 





x 


DEALER GIVES GOVERNOR A LIFT—A Hudson Commodore 


was used in 
The car was furnished 
Bailey of its sales d 





; © Bees . oe = convertible broeghem 
inaugural parade newl ected Dan E. Garvey, governor of Arizona. 
J. R. Dick ‘Automobi 


le Co., Phoenix, and was driven by Patrick 
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the AD PONTIAC 


Hailed by all 
at the General Motors’ Show! 








4A MAGNETIC CENTER OF ATTRACTION, the 1949 Pontiac was constantly sur- 
rounded by admiring throngs throughout General Motors’ great week-long Show. 


®) Everyone who visited General Motors’ Even veteran observers from the daily and auto- 
great spectacle, “Transportation Un- motive press commented on the magnetic way 
limited’, in New York last week, proclaimed it Pontiac attracted attention and became “an 
the most colorful and interesting event of its automobile show all by itself”. 


kind ever staged. Yes, the crowds at New York General Motors’ 


Tens of thousands of visitors attended each day Show hailed the 1949 Pontiac as the most beau- 
from morning to night. And of the many dramatic — tiful thing on wheels. And the same qualities 
and beautiful exhibits, none was hailed with that made it the center of attraction there will ere BY A car OF PROFESSIONAL =e 
sreater enthusiasm than the new 1949 Pontiac make it the center of attraction in Pontiac ful Wile on Whe” the oo Pte re 


there on display for its world premiere. dealers’ showrooms all over America, its bow on the Wheel of Fashion. 


PONTIAC DIEVIS TON OF GENERAL MOTORS CORPORATION 














3.4 Million Cars 
Estimated for ’48 


Truck Registrations 


Near All-Time High 


DETROIT. — With 26 states re- 
porting, new-car registrations for 
December totaled 123,971 with ex- 
pectations that should present ra- 
tios continue, the total for the last 
month of 1948 would be approxi- 
mately 278,000 units, R, L. Polk & 
Co. reported last week. 

This would bring the year’s total 
for new-car registrations to ap- 
proximately 3,400,000 units, the 
company said. 

Registrations in the 26 states 
tabulated were running below those 
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The first white walking sticks 


from the same states for December, for the blind, so that they could 


1947, when 139,220 new passenger 
cars were licensed, Final tabula- 
tions from more populous states 
may bolster the December totals, a 
year-end rush usually coming as 
various manufacturers and dealers 
attempt to increase their year’s 
registrations, Polk officials said, 

It appeared certain that new- 
truck registrations would pass the 
million mark for the year, prelimi- 
nary tabulations from 21 states 


be identified by motorists, were in- 
troduced in Colorado Springs, Colo. 





showing a total of 20,561 units reg- 
istered, with expectations that 
when all states are tabulated the 
total will be approximately 70,000. 

Only 15,000 units were needed to 
carry the new-truck registration 
figure past the million mark, which 
would establish an all-time record. 





Links Completed in Chicago-Detroit Route Proposed 20 Years Ago... 


Super Highway Is Finally Rolling 


By George Deery 
Associate Editor 

HE SPEED with which America 

hopes to travel on a network of 
superhighways throttles down to a 
horse-and-buggy pace when the 
planning, organization and building 
of these roads is reviewed. 

Bulldozers can clear the right 
of way in practically no time flat, 
and modern machines can lay the 
ribbons of concrete fast. But, 
some of the steep uphill obstacles 
that slow down these faster, safer 
and more economical modern 
lanes are man-made (intention- 
ally or otherwise) ; others are eco- 
nomic and of a transitory nature, 
while still others need only time 
to be ironed out, 

A good example is the 271-mile 
Chicago - Detroit “Super - Safeway” 
which has been under discussion 
and preliminary planning for about 
20 years. It is only in the postwar 
period that this artery really has 
begun to move forward. Yet, those 


in the know say that its progress 
since then has been good. 

How long will it take to complete 
it? These same experts say it prob- 
ably won’t be ready until around 
1960, but point out that if there 
were no uncontrollable factors to 
block progress, the job could be 
done in possibly as little as two 


years, 

The highway will be of the lim- 
ited access type with four lanes di- 
vided, by-passing cities, with eleva- 
tions and depressions as required 
by conditions. 

Wider strips will be laid where 
access lanes enter the main route to 
ease and speed assimilation of traf- 
fic with safety. Eventually, it is 
planned to construct feeder roads 
paralleling the main artery at des- 
ignated distances. 

+ * * 


cr IS a big undertaking. So tre- 
mendous, in fact, that its spon- 
sors do not venture a guess on the 
eventual total cost because of 
changing price levels. 

But they like to point with pride 
now to the accomplishments to date 


The Correctly Engineered Guard for 1949 FORD 





Fast Installation 
e 


Triple Plate 








MAKE THIS 
SIMPLE TEST 


1. Place foot on end of either front 
or rear bumper. 
2. Push toward 


tion out of the bumper, thereby 


preventing costly repairs to 
fenders. 


A s 
3 Point Bracing 
The Fender Guard clamps over end 
of bumper. Brace is bolted to skirt 
Attaches 


This adds rigidity to bumper ends 


and eliminates flutter. 


FRONT FENDER GUARDS 


List at $13.75 pr. 


REAR FENDER GUARDS 
List at $13.40 pr. 








on copper. 


able sales. 


BEAUTY ° 


the 


to 


RAPID MOUNTING 
PROTECTION 
GUARANTEED CHROME 








Custom Styled Grille Guard 


Custom built to fit over standard bumper guards—d 
inchien high. Heavy tubular crossrail guard is high tensile steel stamp- 
ing—40% stronger than mild steel. Triple-plated: chrome on nickel 


Easily installed with ordinary tools by average person in a few min- 
utes. Cadmium plated hardware and brace assembly 
SOLD BY ALL LEADING DEALERS 


FENDER 
GUARDS 


A MUST PROTECTION - - Front & Rear 


As necessary to every car as life 
belts to a ship. Every car is a pros- 
pect. Cello—pioneers in the field 
since 1910 — offer guaranteed 
chrome plate, quickly installed 
guards to help you make profit- 


carton. 


CEELQOprovucts company, East Boston 28, Mass., U.S.A. 


ual 


uprights 2044 


Lists at 


$24.95 





FORD TRUCK GUARDS 


The grille, 
get maximum protection with massive, sturdy 
Cello Guards. Uprights are 20% inches high. 
Crossrails are 1% inches square, embossed, 
cold-drawn deep channel sections. Rugged, 
sturdy studs, nuts and lock washers fasten 
heavily rust-proofed back plates. Approx. wt. 
of 986-A or -B individually packed, 19 Ibs. 
905-A or -B six to the carton, wt. 44 Ibs. per 


fenders and lights of Ford trucks 


936-A or 905-A fits models F-1, F-2, F-3 
905-B or 936-B fits models F-4, F-5, F-6 


Dual Rail Guards 936-A or 936-B 


List Price $22.00 


Single Upright Guards 905-A or 905-B 


List Price $8.75 








—signs of the growing momentum 
on a project designed to serve the 
second largest traffic volume in the 
nation. New York-to-Boston roads 
now attract more vehicles than any 
other area. 

The Chicago-Detroit expressway 
will not be the “shortest,” but it 
will be “the best route” between 
these cities, officials say. An esti- 
mated 4,000 to 5,000 cars will 
travel the entire route daily, while 
25,000 in intermediate traffic will 
use it. 

In the long stretch from the first 
to the last mile, the Chicago Motor 
Club and the Automobile Club of 
Michigan, leaders in campaign to 
see the highway become a reality, 
can now name several substantial 
links. 

Furthermore, work has been com- 
pleted and other parts are under- 
way in each of the three states that 
the road will serve—Illinois, Indi- 
ana and Michigan. 

s s - 


T= SHORTEST portion of the 
route will be in Illinois and it is 
believed that by the end of next 
year, the link there will be com- 
pleted. Considerable right-of-way 
has been acquired, some service or 
frontage roads constructed, and all 
the grading, drainage and bridge 
and drain separation § structures 
placed under contract. 

Moving day for entire houses has 
taken place in the Hoosier state. In 
order to make straight the first 
mile, 102 residential structures were 
moved. Other signs of progress in 
that state are the letting of bridge 
contracts and _ grade-separation 
structures. 

Completed portions of the ex- 
pressway will become immediate- 
ly useful long in advance of the 
completion of the entire project, 
as in the case of the Jackson 
Maa and Kalamazoo (Mich.) 


ypasses. 

Samuel C, Hadden, highway com- 
missioner of Indiana and consult- 
ant on the project, points out: “So, 


|if it takes 15 years to finish the job 


from end to end, and it may not 
take that long, we will be using im- 
portant sections of it within the 
next two or three years.” 

a * + 


‘(HE STORY of the progress on 

the “super-safeway” in: Michigan 
includes purchases of right of way, 
some nearly completed construction, 
and finished links. 

The existing Detroit industrial 
expressway and its extension, the 
Willow Run expressway, built at a 
cost of $25,000,000, will be utilized 
as a part of the Chicago-Detroit 
highway. 

Possibilities that could expedite 
construction more than efforts by 
the three individual states would 
be more intensive action at the 
behest of the military, and the 
federal government sharing a 
greater part of the expense than 
the one-half now furnished by it. 

It is reported that wider high- 
ways are sought because of their 
value in quick dispersion of large 
city populations in case of atomic 
bombings. 


Dearborn Opens 
Dealer Parleys 


DETROIT.—Ford tractor dealers 
last week were urged to expand 
their local newspaper, billboard and 
radio advertising in 1949. The sug- 
gestion was made by Luke Wigton, 
eastern sales manager of Dearborn 
Motors. 


Chrysler’s Thomas Plans 
To Visit Hawaii, Mexico 

DETROIT.—C. B. Thomas, presi 
dent of the Export division of 
Chrysler Corp., planned to leave 
here Friday by plane for visits to 
Hawaii and Mexico to attend meet- 
ings to plan the introduction of the 
new Chrysler, DeSoto, Dodge and 
Plymouth passenger cars. 

G. H. Strock, a member of his 
executive staff, was to accompany 

homas. They planned to visit 
Honolulu to attend the golden an- 
niversary celebration of the Van 
Hamm-Young Co., Ltd. During 
their visit, the American-Hawaiian 
Motors division of that company is 
opening a new building to house 
the Dodge distributorship. 





| 
| 
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THE PERFECT 
COMBINATION | 


THE NEW FORD 
PARCEL COWL 


AVAWN ETT E sopy 


eh he the spotlight is on STYLING 


TREA A | | 
BS) tee) 7 Ne LOW COST MORE NEW, VALUABLE 


Contoured body panels Made possible by pro- SALES FEATURES THAN 
blend with the modern duction line manufactur- EVER BEFORE. 
Ford parcel cowls. ing methods. 


AS ALWAYS.—VANETTE IS BUILT EXCLUSIVELY ON FORD CHASSIS 


VA I 3 i i iz DIVISION OF BROOKS & PERKINS INC 


Be Bia i Te Y's oy ook NENG ee es aS 2 I ae eee a “Se ee a © ee ee fees MICHIGAN 
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Way last June, the '49 Ford made its bow with a host 
of big advancements! Here’s a review of outstanding Ford 
features ... features that put Ford Out Front with 
the American public! They’re good reasons why 
it’s great to be a Ford Dealer! 


Overdrive! Optional at extra cost in all models of 
the new Ford! It’s an automatic “fourth gear” that 
reduces engine speed, increases engine life, 
saves up to 15% on gas. 













} 
/ a | 
KY 
Ford, and Ford alone Five Cross-Member 
in its field offers a choice Frame! Rugged, husky, 
of two great ‘““Equa-Poise” Engines... completely new 
95 h.p. Six or 100 h.p. V-8! » bok section frame, with | 
Gas savings up to 10%... continuous weld for 
up to 25% with Overdrive! extra rigidity! | 
"Black Light!” Ford instruments are clustered right 
ee ther & 
Magic Air” Wea Control! in front of the driver .. . and “black lighted” . 


Complete temperature 
control system optional at extra cost. 
Fresh, warm air in winter, 
at the temperature Ford owners select! 


for the best night visibility . .. without glare! 





"Magic Action” Brakes! Ford offers 
“Magic Action” King-Size Brakes, up to 35% easier 
acting for quick, sure, straight-line stops. 














eg ee 
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jusky, 
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FRONT 
e features | 











< / 
ae 
\ Symmetrical Steering Linkage! Ford’s steering linkage 
poy keeps its symmetry under any road conditions... 
a < } a) y means easier, steadier going, anywhere! 
S SS ) 
SS ) hs 1 \ ” ‘ 
ra ) \ . Z 





i, aes 
ts 4 
Over Five Feet of Hip Room! +™ So "Fender Guard” \ 
Ford’s Out Front in offering the \~) Bumpers! New, Low Silhovette! 
comfort and spaciousness of Sanit thet Bonne wich & 
sofa-wide seats; a full five feet Both front and rear bumpers 


dream-car silhouette... a low, 
road-hugging center of gravity 
that means real roadability! 


of hip room, front and rear! wrap well around the fenders 
for added protection. Chrome 


rub rails along sides 
save finish. 





| Semi-centrifugal Clutch! It’s another 
_ Ford feature that adds up to new 
"Mid Ship” Ride! 7 driving pleasure! Low pedal-pressure 
All passengers ride between the wheels [ax +» easy action... long wearing. 
in the level center section of the . V 


new Ford, where the going’s smoothest! 
"Deep Deck” Luggage Locker! 
57% more luggage space...19 cubic feet of 
it in addition to the spare tire. That’s 


New Springs! Ford offers “Hydra-Coil plenty of room for the whole family’s baggage! 


Springs up front, with shock 
absorbers centered in the coils and 


extra-long ‘“‘Para-Flex” Springs at We could talk about plenty of other Ford Advancements 
the rear for a rest of a ride! ' . +. large and small. These are enough to show why Ford’s 
Se Out Front with value-minded motorists from coast to coast 
\7 - « « and why people everywhere are saying: ‘“‘Drive a Ford 
Eg 
( “Picture Window” Visibility! and Feel the Difference!” Yes, any way you look at it... 


Ford gives full visibility 
through big picture windows, 


front, side and rear! More It’s Great to 


than 19 square feet of window area in sedans! 





be a Ford Dealer! 
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trade, has brought on the increased|mer is a past president of the 
budgets, it is said. Detroit Sacre club. 


Schirmer Appointed L. A. News ‘Bout 





manager of the Journal, with head- 
quarters in Philadelphia. 


Robert T. Tate has been appointed 
director of marketing studies for 
U. 8. News & World Report. He 





Affecting Factories and Dealers. . . 


iat The appointment of E. A. (Bud) sehen deaiih 
Auto Advertising Schirmer. Detroit manager of the ‘gun Hae ee Detroit last Smee was formerly with the Bureau of 
Crowell-Collier Publishing Co. a8! day to nearly 100 space buyers | Advertising (ANPA) and Curtis 

By Jim White pect slightly heavier assessments, vice - president in to point up that Los Angeles | Publishing Co. 
Associate Editor industry spokesmen believe, accord- charge of West-| «should receive primary consid- | Jerry M. Moynihan has been ap- 


ern operations of 
the company was 
announced last 
week. 

Schirmer will 
continue to head- 


pointed assistant to the vice-presi- 
dent of the National Outdoor Ad- 
vertising Bureau, Inc. His former 
duties in Chicago have been as- 
sumed by Carl A. Bondhus. 


eration” in any national adver- 
tising campaign on the basis of 
its national leadership in retail 
sales increases. 

dann & Kelley, Inc., newspaper 
representatives, handles the News 


ing to this publication in the ad- 
vertising field. 

Printers’ Ink guesses that 
Chevrolet’s budget this year may 
exceed $18,000,000 in all media. 


Automotive advertising in 1949 
should comfortably exceed last 
year’s total of $37,000,000, according 
to Printers’ Ink, weekly magazine 
of advertising and sales. 





3 = ohn J. Flanagan, vice-president 

The auto industry was in eighth| Of this total, a television budget quarter in De-! sccount. 5 eae cion aan 
sted . Geeuditures * jaduaiey has been set in excess of $1,000,- sro Eat wal é- an. o . aad . ae ten 
000, one of the highest ever, it rect Chicago and| yo. ee ee — ; 

last year. However, companies are ‘ San Francisco of- Men’s Assn, of New York. He suc 
said to have been stockpiling ad-| 1% said. fices as well. He| Richard J. Babcock has been|ceeds Gene Cogan, media director 


elected to the board of directors|of Geyer, Newell & Ganger, Inc., 
of Farm Journal, Inc. Last year he|who has became chairman of the 
was appointed national advertising! executive board. 


A combination of factors, involv-| =. 4. Schirmer joined the firm in 
ing Regulation W, increased pro-| 1930 and became a member of the 
duction and competition witnin the! board of directors in 1946. Schir- 


vertising dollars and are ready to 
launch sales drives as soon as the 
market shows soft. Dealers can ex- 


= Passenger Car Registrations, 26 States for December, 1948-1947 


Car registrations by states 
are released here weekly, 
as completed 

Polk representatives in state 
capitals. 


Car registrations stat 
are relessed here ety 


as completed by R 
Polk representatives in state 
capitals. 


Studebaker 
Miscellaneous 





Oldsmobile 
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New Commercial Car eiraton 21 States on December, 1948-1947 


Truck registrations by states 
are released here weekly, as 
completed by R. L. Polk rep- 
resentatives in state capitals. 


Truck registrations by states 


are released 7 weekly, as 
completed 7% L. Polk rep- 
resentatives in state capitals. 


International 
Sterling 
Studebaker 
Ward LaFrance 
Willys-Overland 
Miscellaneous 





Brockway 
Chevrolet 
Diamond T 
Kenworth 
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—4-dr. sed., $1,544.25; 2-dr. sed., $1,- 





The following advertised delivered prices 

factories, ‘They tnatude denier aclivers p . bil So - 404.75; ae oe $2,082.75. 

us. cpe., stat. wag. 
Te ae ee nt Sent ee. Current rices on New Automo Hes PONTIAC — Streamliner Six Standard — 
include se - 4-dr. sed., $1,771 (deluxe, $1,866); sed. 
See See aes tenes, tonal | 7-pass. sed., $2,459; lim., $2,585.50; club  cpe., $1,252 (V-8, $1,433.50); Custom Six— | Super—4-dr. sed., $2,279; 2-ar, sed., $2,-|°Pe., $1,721 (deluxe, $1,815); Streamliner 
“GUtom Special Series 40—4-dr, sed., | ©Pe., $2,024.50; conv., $2,439.25; bus, epe., | 4-dr. sed., $1,501.50 (V-8, $1,665.50); 2-dr. |254; club cpe., 82, 275; Ambassador Super | Eight Standard—4-dr. sed., $1,839 (deluxe, 
$1,861; 2-dr. sed., $1,787; Super Series 56 | $1,908.75; Traveler 4-dr. sed., $2,187.75; | sed., $1,538 (V-8, $1,617); club cpe., $1,529 | Special—t-dr. $2,348; 2-dr, $2,- | $1,934); sed. cpe., $1,789 (deluxe, $1,883) ; 
—4-dr, sed., $2,192; 2-dr. sed, $2,002; ag ee sed., Os; 2-ar. (v6, $1,613.50); conv., $1,886 (V-8, $1,- 323; club cpe., “Fea: Ambassador 7 Castor Tran atts: ban ane th oes ao 
. : ‘ ‘i ; Road- | 2¢4., . .25; club cpe., ‘ -75; bus. | 965.50); stat. wag., $2,119.50 (V-8, .- |——4-dr., sed., $2,489; 2-dr. sed., 464; , ’ + Gr. ae wae , 
conv., $2,624; stat. wag., $3,229 cpe., $2,194.75; New Yorker ‘8’*—4-dr. | 264.50). &., $ $ club cpe., $2,485. $2 $1,836); sed. cpe., $1,742 (deluxe, $1,836); 
bus, cpe., $1,618; conv. deluxe, $2,169; 


sed., $2,446.25; 2-dr. sed., $2,409.25; club OLDSMOBILE—Series 76 Standard—4-dr. | 5 r Eight’ Stan ie 


-ar. 
16—4-dr, sed (65-pass.), $4,833; 7-pass. 
$5,053; 7-pass. Imperial, $5,253 
9-pass, a $4,733; 9-pass. bus. Im- 


. sed., $1,481; 
2-dr. sed., $1,434; club cpe., $1,439; bus. 
cpe., $1,360; Styleline -dr. sed., 


$1,560; 2-dr. sed., $1,513; club cpe., $1,529: 
conv., $1,878; stat. wag., $2. 
YSLER—Royal 


. ; club cpe., $1,- 
958.25; , $1,843.50; Windsor *‘6’’ 
¢-dr, #°d., 045.50; 2-dr. sed.. $2,014; 


- | $1,893.50; conv., 
$2,651. 


'— | $1,560); 2-dr. 


pe., $2,419.75; conv., $2,850.25; bus. cpe., 
$2,319.75; Town & Country conv., $3,430.25; 
Crown “9” — 7-pass. sed., $4,- 


OCROSLEY — 2-dr. deluxe sed., $959; 
conv., $959; stat. wag., $991. 

Deluxe—4-dr. sed., $1,845; 2- 
$1,808.25; club cpe., $1,834.50; 


: | 711.75; lim., $4,816.75. 


dr. sed., 


bus. cpe., $1,718.75; Custom—4-dr, sed., 


$1,911.50; 2-dr. sed., $1,879.75; 7-pass. 
sed., $2,335; lim., $2,461.50; club cpe., 
$2,315.75; Suburban, 


DODGE—Deluxe—4-dr. sed., $1,738.25; 
2-dr, sed., $1,696; bus. cpe., $1,606.50 
Custom—4-<r. sed., $1,807.75; town sed., 


$1,892; 7-pass. sed., $2,199; club cpe., $1,- 
794; conv., $2,209. 

FORD—Six—4 tar. sed., $1,473.50; (V-8, 
, $1,425 (V-8, $1,511.50); 


club cpe., $1.216°5 (V-8, $1,524); bus. 


FRAZER—4-dr. sed., $2,482.77; Manhat- 
tan—4-dr, sed., $2,746.11. 
HUDSON—Super ‘‘6’’—4-dr. sed., $2,- 
222.25; (8-cyl., $2,343); 2-dr. sed., §$2,- 
171.25; club cpe., $2,219 (8-cyl., $2, 339. 75); 
bus, cpe., $2,069; conv., $2,835; Commo- 
dore “@’—4-dr. sed., $2,398. 50 (8-cyl., 
$2,514); club cpe., $2,374.25 (8-cyl., $2,- 
489.75); conv., $3,056.75 (8-cyl., $3,137. 75). 
KAISER—Special—4-dr. sed., $2,244.37; 
Deluxe—4-dr. sed., $2,407.11. 


LINCOLN — 4-dr. sed., $2,680.50; spt. 
Cosmopolitan— 


cpe., $2,633; conv., $3,117: 
4-dr. spt. sed., $3,344; 4-dr. town sed., 
$3,344; spt. cpe., $3,291.50; conv., $4,054. 


MERCURY—4-dr. sed., $2,116; spt. cpe., 
$2,536. 


$2,084.50; conv., 50; stat. wag., 

$2,820.50. 
NASH. Super—4-dr. sed., $1,832; 
2-dr, sed., $1,807; club cpe., $1,829; 600 
“ar, sed., ou 880; 2-dr. 


Super Special —4- 
sed., a: 885; club cpe., $1,877; A 


sed., $1,864; 4-dr. town sedan, $1,853; 2-dr. 
sed., $1, 790; club cpe., $1,764; conv., $2,- 
180; Series 76 Deluxe—4-dr. sed., ee oaa, 
4-dr, town sed., $1,995; 2-dr. sed., $1,932 
club cpe., $1,905; Series 98 Standard— 
(Hydramatic standard)—4-dr, sed., $2,542; 
2-dr. sed., $2,468; Series 98 Deluxe— 
(Hydramatic standard)—4-dr, sed., $2,636; 
2-dr. sed., $2,562; conv., $3,015. 


PACKARD — Eight — 4-dr. sed., $2,275 
(deluxe, $2,543); 2-dr. sed., $2,250 \ rend 
$2,517); stat. wag., $3, — Super 
4-dr, sed., $2,827; 2-dr. » $2,802; conv., 
$3,250; 7-pass. sed., 331500 (deluxe, $3,- 
850); 7-pass, lim., $3.¢50 (deluxe, $4,000) ; 
Custom Eight—4-ar sed. 750; 2-dr. 
sed., $3,700; conv., $4,295; 7-pass. sed., 
$4,704; 7-pass. lim., $4,868, 

PLYMOUTH — Deluxe — 4-dr. sed., $1,- 
455.50; 2-dr. sed., $1, 397.50; club cpe., 
$1,424; bus. cpe., $1,360.75; Deluxe 


$1,860 (deluxe, $1,955); 2-dr. sed., $1, 810 
(deluxe, $1,904); sed. cpe., $1,810 (deluxe, 


$1,904): bus. cpe., $1,686; conv, deluxe, 
$2,237. 

STUDEBAKER — Champion Deluxe — 
4-dr. sed., $1,688.50; 2-dr, sed., $1,656.75; 
club cpe., $1,683; bus, cpe., $1,588.25; 
Champion Regal Deluxe—4-dr. sed., $1,- 
762; 2-dr. sed., $1,730.50; club cpe. bei: 


756. 15; bus. cpe., $1,662; conv., $2,086 
Commander Deluxe—2-dr. sed, ein as: 
2-dr. sed., $1,987.75; club cpe. ; 
bus. cpe., $1,919.25; Commander 
luxe—4-dr. sed., $2,140.50; 2-dr. sed., $2,- 
108.75; club cpe., $2,135; Sas. cpe., #3. 
040. Son iteton Cruiser 4-dr, , $2,327.75; 
WILLYS-OVERLAND — Jeep stat. wag. 
(4-cyl.), $1,856.71; 6-cyl. stat. -, $1,- 
951.43; Jeep stat. sed., $2,008.78; Jeepster 
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AUTOMOTIVE NEWS, JANUARY 31, 1949 


Buyer’s Market Now? 
‘No,’ Says Analysis 


By George Deery 
Associate Editor 


ERE IS HOW an investment 

advisory firm, Argus Research 
Corp., New York, sizes up the auto 
industry’s outlook for 1949. 


The conclusions vary with those 
of some observers in the industry. 
This is not an unusual situation 
in view of the fact that automo- 
tive spokesman and writers do 
not see eye-to-eye on what’s in 
the air now, or what they think 
may develop later. 

Says Argus: “The ‘new look’ in 
the automobile sales picture has 
been the subject of a good deal of 
discussion recently, and invoked 
numerous statements to the effect 
that we are already in a buyer’s 
market for passenger cars. 

“There appears to be little ques- 
tion that there has been some de- 
terioration in the effective demand 
for motor vehicles, but there are so 
many extraneous factors influenc- 
ing the demand picture at the mo- 
ment that, frankly, a_ clear-cut 
picture for 1949 is not yet evident. 
Nevertheless, certain points appear 
worthy of comment and analysis, 
and at least some partial conclu- 
sions can be made at this time. 

+ af - 


“EN OUR OPINION, there is not 
yet sufficient evidence to war- 
rant a flat statement that the pas- 
senger-car end of the automobile 
industry is in a buyer’s market. 

“It must be realized that recent 
spotty sales reports have been in- 
fluenced by a number of factors, 
many of which are probably tem- 
porary in character, and there- 
fore it appears dangerous to jump 
to a firm conclusion on the basis 
of recent trends. 

“Seasonal factors are again re- 
turning, and there has been a no- 
ticeable lack of desire to buy in 
such areas as New York City, 
where motorists fared badly during 
last winter’s record snowstorm, a 
fear which evidently was regener- 
ated by the heavy snowfall early 
this winter.” 

Introduction of new models by 
two of the three largest manufac- 
turers “has tended to retard sales 
of final 1948 runs,” the survey points 
out. “Regulation W has also been 
blamed for the sales lag but, in our 
opinion, this has been only a minor 
contributing factor in new-car sales, 
although it is affecting the used-car 
markets, Also, higher prices on new 
models are acting as a sales deter- 
rent,” the analysis states. 

e as * 


“LOR THE first time since the 

end of the war, there apparently 

is real concern about the ability to 

sell certain of the higher and me- 
dium-priced makes. 

“While many of the industry 

spokesmen have optimistically fore- 


Bendix Lists $11,280,742 Net; | 


$60 Million Auto Sales 


With sales gains recorded in al- 
most all product classifications, 
Bendix Aviation reported a consoli- 
dated net income for the fiscal year 
ended Sept. 30, of $11,280,742, equiva- 
lent to a return of 6.9 percent on 
sales of $162,495,665, Malcolm P. Fer- 
guson, president, revealed last week. 

These earnings, equal to $5.33 a 
share, compare with a net income 
of $5,248,999, or $2,48 a share ac- 
tually earned in 1947 on sales of 
$141,625,820. Operating earnings in 
1947, Ferguson explained, were sup- 
plemented by the sum of $10,811,605 
representing reductions in the com- 
pany’s reserves established in prior 
years, so that stated earnings for 
that year were increased to $16,060,- 
604, or $7.58 a share, 

Sales to the automotive industry— 
one of the corporation’s principal 
customers — reflected not only the 
increased production of motor ve- 
hicles but also development of new 
and improved products, the report 
disclosed. New braking units and a 
new hydraulic system for tractors 
and implements, together with car- 
buretors and fuel systems, vacuum 
gear-shifting mechanisms were 
among the items cited in the report 
as accounting for automotive prod- 
ucts sales of about $60,000,000 for 
the year under review, 





cast another 10 percent increase in 
1949 output (with a higher propor- 
tionate gain in passenger cars), it 
is still debatable as to whether ma- 
terials supplies will permit a sharp 
jump in 1949 production. 

“However, unless the flow of 
raw materials restricts output of 
cars much more than currently 
seems likely, the supply of new 
vehicles probably will be sufficient 
to put additional pressure on 
some of the independent manu- 
facturers who have made impor- 
tant relative sales gains during 
the seller’s markets which have 
characterized the industry’s post- 
war experience.” 


Argus states that it “is advising 
a fairly cautious attitude toward 
the automobile and motor parts 
shares as a group, although we be- 
lieve that moderate commitments in 
the stocks of leading manufacturers 
such as General Motors and Chrys- 





DEALER AIDS BETTER DRIVING IN SAVANNA, ILL.—This student training car was pre- 


sented to the Savanna township high school by R. J. 


Caron Chevrolet Sales & Service. 





ler and certain parts companies, 
notably Electric Auto-Lite, Libby- 
Owens-Ford and Bendix Aviation, 
still would be justified. Very defi- 
nitely, the marginal companies 
would require close scrutiny now 
that ‘the bloom is off the boom.’ 
* * * 

- HILE WE ARE purposely 

avoiding too many dogmatic 
conclusions as to the outlook for 


the automobile stocks at this time, 
we do believe that it is rather safe 
to say that 1949 will be a year of 
considerable adjustment within the 
industry. 

“We believe that the independent 
manufacturers as a group have 
passed the peak so far as their per- 
centage of the passenger-car mar- 
ket is concerned and that, with a 
swing toward a buyer’s market 


13 





Auto Stocks 

Jan. 24 Jan. 17 
Chrysler ......... 56% 55% 
Crosley .......... 1% 1% 
General Motors .. 59% 5934 

ME dctusscevid 12% 13 
Kaiser-Frazer .... 7% 1% 
Nash-Kelvinator . 14% 14% 

Packard ......... 4 4 
Studebaker ...... 19% 2036 
I cba curswees 1% 1% 
Willys-Overland 1% 71% 
Average ae 
10 Stocks ...... 19.01 19.06 





(particularly if 1949 production is 
higher), their problems will in- 
crease, 

“Also, growing sales resistance 
would probably affect a number 
of the parts manufacturers, par- 
ticularly those making accessories 
and optional equipment; also, 
lower demand for replacement 
parts seems to be in prospect. 

“It is impossible to generalize on 
the individual parts manufacturing 
companies, but we would particu- 
larly watch those companies which 
have been obtaining a substantial 
proportion of their profits from non- 
automotive lines, such as household 
equipment and other durable con- 
sumer’s goods.” 


ONE DOES IT 


SCIENTIFIC STUDY REVEALS dates ae 
, = * 


Se ee — es : meer 
nd 


a eer eee eee 


aor 


OF EACH 1 SEATTLE HOMES 








are reached 
through The 


SEATTLE TIMES 


are served exclusively by the 
SECOND paper 


} takes no paper at all 


NOW AVAILABLE-A full-scale, accurate study of newspaper circula- 
tions and duplications in the expanded Seattle Market. It reveals new, 
startling, important facts for advertisers. 

The research project was conducted under the direction of Dr. 
Chilton R. Bush, director of the Institute for Journalistic Studies, Stan- 
ford University, and Dan E. Clark II and Associates, research consult- 
ants specializing in Newspaper studies. At no time during the course 
of the study did any member of the TIMES Staff have access to the 
data collected. (Other Clark clients have included the New York Jour- 
nal-American, The Boston Herald-Traveler, The Los Angeles Times, 
The Baltimore News-Post, The Portland Oregonian). 

Get the full 8-page published report. Write or ask your O&O 
man-—for a copy. 


™ SEATTLE 


it 


IMPORTANT 


HIGHLIGHTS 


DAILY (A.B.C.City Zone 544,945 pop.) 


TIMES total homes reached 


2nd paper homes reached . 


TIMES exclusive . 
2nd paper exclusive — oa 
TIMES and 2nd paper duplication . 


SUNDAY (a.B.C. City Zone) 


TIMES total homes reached 
2nd poper homes reached . 


TIMES exclusive 
2nd poper exclusive a te ser id 
TIMES and 2nd poper duplication . 


O'MARA & ORMSBEE 
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AUTOMOTIVE NEWS, JANUARY 31, 1949 


Coolness to New Curbs 
Reflects Business Dip 


By William Ullman 
Washington Correspondent 
Gea that the 81st Congress is Democratic con- 
trolled and that President Truman is riding high in pub- 
lic favor, it nevertheless appears now that he is not going 
to be able to run many of his new inflation controls through 
without overcoming quite a few obstacles. 


Most of the existing con-#———— 


trols very likely will be re-| tain of renewal with some strength- 


newed, in the opinion of Capi- 
tol Hill political observers. But 
they see little hope for the pro- 
posed new ones because of a grow- 
ing feeling among members of 
Congress that business indices 
point to a lessening of inflation 
pressures. 

Sagging prices, reports of in- 
creasing unemployment in some 
parts of the country and slumps in 
some lines of business, particularly 
some of the textiles, have been re- 
sponsible for this 
increasing cool- 
ness toward any 
new controls. 

The decline in 
wholesale prices 
—which are now 
down almost to 
the low level of 
last winter after 
the break in the 
, a mar- 

kets—is one ma- 
Ullman jor factor being 
watched carefully by members of 
the Banking and Currency com- 
mittees who would have to approve 
any new legislation. 

Another factor under scrutiny 
is the increasing supply of goods, 
and particularly the easing up in 
supplies of heretofore very scarce 
materials. 





The chairmen of the two bank- 
ing committees which would have 
to decide on any new price control 
or other powers are disposed at 
the moment to wait a while. Both 
Rep. Spence, chairman of the 
House committee, and Senator 
Maybank, chairman of the Senate 
committee, are inclined to “go 
slow.” Neither has any taste for 
setting up new controls if the pres- 
ent price and employment trends 
continue. 

> * > 


On the ‘Likely’ List 
AMONG the existing control au- 
thorities which Congress very 
likely will renew are the following: 
1. RENT—Controls, now due to 
expire March 31, seem quite cer- 


ening of the law probable. 

2. CONSUMER CREDIT— 
While some members of Con- 
gress, such as Rep. Patman, want 
the new regulation repealed, the 
general belief is that Congress 
will renew the Federal Reserve 
Board’s power to regulate con- 
sumer installment buying terms. 
There is pressure in some quar- 
ters for forcing more liberal 
terms on the ground that existing 
stringent regulations have seri- 
ously hurt some lines of business. 

3. BANK CREDIT—The tempor- 
ary higher reserve requirements 
approved by the last Congress may 
be renewed, but it is unlikely that 
the Congress will grant the board 
any increase in powers. 

4. EXPORT—Of all existing con- 
trol powers this one appears the 
most likely to receive abundant 
support from both parties. Under 
the existing act the pqwer would 
expire Feb. 28, but a quick bill 
renewing it is expected. 


5. RAIL ALLOCATIONS—This 
power, which expires Feb. 28, 
will be renewed, it is predicted. 
This act gives the Office of De- 
fense Transportation authority to 
channel shipments to meet the 
country’s best needs, to allocate 
freight cars and make certain 
that shipments of critical mate- 
rials and necessary exports get 
priorities. 

6. ALLOCATIONS AND IM- 
PORTS—Powers to allocate a few 
very scarce raw materials, like tin, 
and to control certain imports, such 
as fats and oils, are expected to 
be renewed. These are survivals of 
wartime powers, and have been 
renewed from time to time. 

* * * 


Lawmakers Cautious 
UT ASIDE from these Congress 
is expected to go slow in grant- 
ing any broader anti - inflation 
powers. 

Just now there seems to be little 
favor for the President’s request 
for stand-by powers to impose ra- 
tioning and price and wage con- 


“MAGIC MAT" 


Sells Fast at a Good Profit! 


Used by Trucks, Busses, Cars, Taxis and Tractors for ice, snow, 


sand, mud or as a safety support for Jack changing tires. 


USED YEAR 'ROUND—LASTS AS LONG AS THE CAR 


Magic Mat is durable—can't come apart—can't be buried in 


snow, sand or mud. Heavy gauge metal is perforated to provide 


short blunt points which contact tire—long, sharp points to 


contact snow, ice, sand or mud. 


NATIONAL ADVERTISING—EXCELLENT DISCOUNTS 


Write, Phone or Wire 


M. M. PRODUCTS COMPANY 


912 Stephenson Bidg. 


Detroit 2, Michigan 








100 Percent Coverage 








PHILADELPHIA MARKS 100 PERCENT GOAL—Three Nash zones recently celebrated 100 


percent certification of all dealers for the 10-point award in their areas. 


Officials of the 


Philadelphia, Dallas and Washington zones were honored at factory-sponsored banquets. 
Shown at the Philadelphia celebration (from the left, top) are R. M. Neyhart, sales promo- 


tion manager; R. R. 


manager. 


fac ce aaa 


mpton, eastern regional manager; J. F. 
ager; E. E. Stephenson, marketing and analysis manager, and L. M. 


Cox, Philadelphia zone man- 
Pursley, assistant zone 





EVERY NASH DEALER IN DALLAS ZONE IS IN—Officials at the affair there are R. B. 


Price, assistant zone manager; R. L. Alexander, Dallas zone manager; E. 


regional manager, and Stephenson. 


. Limb, southern 





AT THE WASHINGTON ZONE BANQUET—Left fo aes. bottom: Stephenson; H. L. Wal- 


ters, Washington zone manager; Compton, a 


trols. The improved situation in 
food prices has been a factor in 
this connection. 

Concerning mandatory alloca- 
tions of scarce materials, mem- 
bers of Congress see the need 
for any such power virtually 
gone. Even in steel, where the 
situation admittedly has been ex- 
tremely tight for three years, 
authorities report improvements. 
Congress may authorize a study 

of the steel situation, as the Presi- 
dent has suggested, but in its pres- 
ent mood there is small likelihood 
of giving power to the administra- 
tion to build new steel capacity to 
be integrated with private plants. 

The chief executive’s request for 

power to regulate commodity mar- 
kets is also regarded as an item 
Congress will ignore. 

* * * 


Oil Emergency Advice 
HE National Petroleum Council 


has adopted a report of its com- 
mittee on national petroleum emer- 






Texas Changes 
Titling Method 
For New Trucks 


AUSTIN, Tex.—The Texas high- 
way department here has an- 
nounced that as a result of the 
change in the manufacturers’ meth- 
od of rating commercial vehicles 
after Jan. 1, 1949, a new method 
of registering new commercial ve- 
hicles has been adopted in Texas. 

County tax collectors have been 
designated as agents of the high- 
way department and will register 
new trucks and truck-tractors by 
their “maximum gross_ vehicle 
weight”—now being stamped on a 
metal tax affixed to the body of 
the vehicle and attested by the 
manufacturer’s certificate. 

Commercial vehicles produced 
before Jan. 1, 1949, will be re- 
registered as formerly. 

In the event the maximum gross 
vehicle weight exceeds the legal 
axle limit, the collectors will reg- 
ister the new vehicle only for the 
amount of the legal axle limit. 






nd O. G. 


atson, assistant zone manager. 


gency as to the procedures and 
policies covering government-in- 
dustry cooperation which would 
best meet the requirement as re- 
lated to petroleum of another war, 
should one arise. 

“Because the next emergency is 
expected to be more acute and 
greater than the last,” said the 
committee, headed by Brewster 
Jennings, president of Socony-Vac- 
uum Oil Co., “there are some who 
feel it will call for a drastically 
new technique to meet it.” 

The National Petroleum Coun- 
cil “is unanimously of the view 
that the basic principles under- 
lying the Petroleum Administra- 
tion for War—Petroleum Indus- 
try War Council relationship in 
World War II, were and are, ab- 
solutely sound, and in fact essen- 
tial to success,” according to the 
report. 

“In view of the uncertainty as 
to exactly what form the govern- 
ment’s emergency might take in 
the future, as well as the impossi- 
bility of knowing the timing or 
character of the emergency itself 
or the unique problems to which 
undoubtedly it would give rise, it 

would be unwise to envisage the 
future solely in terms of the past,” 
said the council. 

The council urges that “so far as 
possible, government-industry re- 
lationships in respect to oil, natural 
gas and natural gasoline should be 
channeled through the Petroleum 
Administration for War when and 
if an emergency should arise. It 
being clearly understood that the 
authority of the pair would be 
temporary, and would be liquidat- 
ed at the end of the emergency.” 


Siler Joins Waddell 


Waddell Bros. & Co. announces 
that Dan Siler has joined its or- 
ganization as assistant manager of 
the Chevrolet-Buick dealership in 
Cadillac, Mich. Siler, who will act 
as assistant to M. J. Kennedy, came 
to Waddell Bros. from A-B Stoves 
en Detroit - Michigan Stove 





Federal-Mogul 
Adds 4 Officers 


DETROIT.—F our new vice-presi- 
dencies representing major depart- 
mental operations have been created 
by Federal-Mogul Corp., it was an- 
nounced last week. The new offi- 
cers are: 

Neil A. Moore, in charge of Fed- 
eral-Mogul Service division; M, A. 
Hunter, in charge of manufactur- 
ing; Ernest R. Darby, in charge of 
research, and Rogers I. Marquis, in 
charge of industrial relations. 


Auto-Lite Official 


Off on World Tour 


TOLEDO. —A six-month round- 
the-world trip in the interests of 
Electric Auto-Lite Co.’s export busi- 
ness has been started by P. S. Rob- 
erts, export service manager, it is 
announced by company officials. 

Roberts plans to visit Lisbon, 
Portugal, and go from there -to 
Cairo. He is expected to spend two 
months working out of Bombay 
through India and Pakistan. He 
will then go to Bangkok, Hong 
Kong and Manila before stopping 
in Australia, New Zealand and 
Hawaii. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 





Clymer's Motor Books 


4 |i 


MOTOR 


meV iil 





NEWI JUST OUTI LATEST AND BESTI 
No. 5 Scrapbook of 200 Early Cars 


Entirely new, different. Covers many rare, 
forgotten makes. No collector should miss 
this edition. Postpaid, $2.00. 

DeLuxe Edition, Fabrikoid binding, $3.00. 


MODEL “A” FORD REPAIR MANUAL 
Complete book on care and maintenance of 
Model A. Photos, drawings of all parts. En- 
re. brakes, ignition — everything covered. 
lostpaid, $1.00. 


HOT ROD PICTORIAL 
1949 Edition—completely revised. 100 action 
photos. Descriptive data, records of 1946, 
1947, 1948. Postpaid, $1.50. 


HOW TO BUILD A RACING CAR 
Newly revised — profusely illustrated. Com- 
plete builder's information for Midget and 
Dirt Track Cars. Detailed photos and draw- 
ings. If you're planning building a racer 
don't miss this book! Postpaid, $2.00. 


COMPLETE INDIANAPOLIS RACE HISTORY 


BOOK 
Indianapolis History from 1909 to 1946. De- 
tailed information of every race. Cars, driv- 
ers, technical data. Only book of its kind. 
1,100 illustrations, 352 pages. Postpaid, $3.50. 


1948 INDIANAPOLIS RACE BOOK 
All information on 1948 Race. 60 pages of 
ictures, charts, stories, inside information. 
ost complete coverage of race. Postpaid, 


OUTBOARD MOTORBOAT HANDBOOK 
Care, overhauling, tuning, storing of Out- 
boards. Accessories, regulations, speed tips. 
A comprehensive guide to all phases of Out- 
board motoring. A new book. Postpaid, $3.50. 


FORD, MERCURY, STUDEBAKER, KAISER- 

FRAZER TEST REPORTS 
Clymer's Test Reports of Postwar Cars tell all, 
good and bad—he pulls no punches. Parts 
breakdown, owner reaction, travelogue, all 
included. Each car covered separately. Post- 
paid, $1.50. (Specify make of car report 
desired.) 


MAIL COUPON NOW 


CLYMER MOTORS, Dept. 
{ cuy S. Alvarado ae 
Los Angeles 6, Calif. 


i 
Enclosed find $....0......c-.ceseesesserees 
| 
| 


Send following books: 
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They'll Work Nights 


Lush Days in the Used-Car Business Are Gone 
For Salesmen, Says Tacoma Dealer 


TACOMA, Wash.—Salesmen of 
the sitter type are going to be defi- 
nitely out of the running this year, 
when it comes to the used-car busi- 
ness, John Donley, sales manager 
of Ray Ridge Motors, Inc. (Lincoln- 
Mercury), declared here last week. 

Used-car salesmen will be work- 
ing twice as hard the coming months 
than during the lushs recent past 
years in order to get results, he told 
an Automotive News reporter. 

“They'll have to work nights 
again. They'll have to follow 
through on prospects,” he said. 

In Tacoma, like other towns in 
the Northwest, used-car business is 
down and so are prices. Late mod- 


adequate with nearly all dealers 
here, Donley said, but inventory is 
in good shape. “We are really go- 
ing into the used-car business from 
now on,” Donley said. 


To back up this statement, Don- 
ley pointed to the used-car lot, 
with a $10,000 investment, recently 
opened by Ray Ridge Motors in 
South Tacoma. 

While the seasonal slump is at 
hand, Donley looks for a good sea- 
son by early spring. Prices, he be- 
lieves, will remain quite close to 
what they now are, but demand will 
be brisk and supply will be im- 
proved as more new cars are sold 
to waiting customers. 























Group Requests 
ATA to Change 


___|Roadeo Rules 


WASHINGTON.—Elimination of 
the loaded vehicle rule will be 


— | asked for the 1949 American Truck- 


GHrsk 


“Here comes my third assistant 


vice-president.” 
Want to Buy or Sell something? Try 
AUTOMOTIVE NEWS Want Ads! 


ing Assn. roadeo, and another 
method of judging the size of trac- 
tors will be recommended, it was 
learned here last week. 

Such action was decided on at a 
meeting of ATA representatives 
and members of a roadeo subcom- 
mittee in Detroit. Chairman of the 
meeting was J. W. Burke, Chevro- 
let truck sales manager. 

Other recommendations for 
which approval will be urged are 
as follows: 

1, That vehicle manufacturers be 
able to enter more than one tractor 
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so they would be able to change 
the fifth wheel arrangement. 

2. Lower gross weight of straight 
trucks from 16,000 to 14,000 pounds. 

3. Use of 24-foot full trailers 
instead of present 22-foot jobs. 

Others taking part in the meet- 
ing were John Pringle and W. A. 
Jensen (Reo); Fred Lautzenhiser 
(International); Henry Rowald 
(Mack); George W. Malcomson 
(Dodge); Walter Schmidt, Karl M. 
Richards and John King, Automo- 
bile Manufacturers Assn., and Hoy 
Steven and G. D. Sontheimer 
(ATA). 


Johnson Joins Harr 
Leo W. Malboeuf, general man- 
ager for Harr Motor Co, (Ford), 
265 Pleasant St., Worcester, Mass., 
announces the appointment of Ed- 
ward Johnson as truck and fleet 





































els—’46 to ’48—are down from $200 
to $400; ’°40 and '41 models have 
fallen much less and demand is 
stronger, he added. 

Used-car stocks are more than 


GM to Furnish 
Economy Engines 


To Oil Concerns 


DETROIT.— General Motors an- 
nounced last week it will supply 
high-compression test engines to 
oil companies desiring to undertake 
research in gasoline economy. 

Charles L. McCuen, GM research 
vice-president, said exhaustive tests 
have shown gas savings of up to 
40 percent can be accomplished 
with engines employing 12-to-1 
compression ratios. 

One V-8 engine with a 12-to-1 
ratio traveled as much as 40 per- 
cent farther on a gallon of 100- 
octane gasoline than regular model 
engines using present 78-80 octane 
fuels, McCuen stated. 

He added, however, there would 
have to be much cooperative work 
by the refining and auto companies 
before such improvements are 
available to the public. 


Maker Defends 
Polar Zone 


WASHINGTON. — Answering a 
Federal Trade Commission com- 
plaint, Saul Fehlden, trading as 
Federal Chemical Mfg. Co., Balti- 
more, denied charges of misrepre- 
senting the results from use of 
Polar Zone antifreeze. 

The complaint alleged that use 
of Polar Zone to protect motor 
vehicles from freezing may have 
“highly injurious effects” on the 
component parts of the cooling and 
ignition systems of gasoline en- 
gines. Fehlden admitted making 
some of the representations chal- 
lenged by the complaint. He de- 
nied, however, that the represen- 
tations were false, misleading or 
deceptive and declared that “the 
product is an antifreeze solution 
and is as set forth in the adver- 
tisement on each can,” FTC stated. 





Cameron Now Giving 


Metaphysical Talks 


DETROIT.—W. J. Cameron, for- 
merly speaker on the Ford Sunday 
Evening Hour radio program, has 
revealed that he is now conducting 
a series of metaphysical lectures 
here. 

Cameron is reported to be devot- 
ing his time to Unity ministry. The 
lectures are a presentation of prac- 
tical methods for successful Chris- 
tian living. 





GM Ex-Chief Plans 
Aussie Low-Priced Car 


CANBERRA, Australia.—L. J. 
Harnett, one-time general man- 
ager of General Motors-Holden, 
has announced that he is seek- 
ing a suitable site upon which 
to build a new automobile fac- 
tory. 

Harnett has declared that a 
new company is being formed 
with a capital of $3,250,000 to 
manufacture a new Australian 
car in the low-priced field. Pro- 
duction is anticipated in a year, 
he added. 


tee 





sales manager. 








Centermount 
Emergency 
and Parking 
Brake for 
Buses and Trucks 



















Automatic Clutch 
ond Gear Shift 
Control Systems 





















Bendix* Brakes 
for Trucks, 
Bendix Hydraulic Tractors, Buses 
Power Steering and Passenger 
Cars 
















Hydrovac * 
Power Brake 


for all types 
of trucks 






B-K* Power 
Braking System 

for Cargo 
Troilers 









BENDIX VACUUM-POWER SHIFT 


for two-speed axles— smooth, fast, easy! 





Here’s another control problem solved by Bendix 
Vacuum-Power! With a Bendix Vacuum-Power 
chamber on the axle and a “Preselector” control on 
the instrument panel (or gear shift lever), truck 
drivers get an easy, positive, fast-acting, power shift. 
A flick of the finger and intake manifold vacuum does 
the actual work of shifting! Low original and main- 
tenance costs make it your logical choice. 

This Bendix Vacuum-Power Shift has proved a 
worthy companion to Timken-Detroit’s great line 
of 2-speed truck axles, with a record of many years 


and billions of miles of dependable performance. 
*REG. U.S, PAT, OFF, 
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We y 
Whats 
Going to Mappen 
when the 
HMoneymoon 
és Over | 
} 
( 


Youll be Ubead with 


Marh. 


In July, 1945, Nash pledged—Nash will adhere to a policy In January, 1947, Nash promised —a program destined 
of a limited number of selected dealers destined for a permanent to establish the Nash dealer as the leading dealer in his territory. 
future ,. . with a program of more cars and sales per dealer. 





The promise was big—and it took a lot of doing to make it come true. 


But today the record is for all to see. Nash has kept the faith. 


& Nash has rigidly adhered to the size of the dealer organization 
originally set up... with the result of more cars, more sales, 
more profit for each dealer. 


3 Nash dealerships are admittedly the «showcases” throughout 
the industry ... up at the top in every city. Nash dealers have in- 
vested more than one hundred million in their places of business. 


: xe Nash dealers have now qualified 98% in the Nash 10-Point 
Program .. . the highest operating standards ever set before 
a dealer organization. 


How about product? 


You have seen the new Nash Airflyte yourself! 


GREAT CARS SINCE 1902 


Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Michigan 
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THERE'S A NEW KIND 
OF AUTOMOBILE DEALER 
IN AMERICA 
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YOU'LL BE AHEAD un Meaashe. 
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In October, 1947, Nash predicted—There will be a new 
**Who’s Who’’ in the ranks of America’s automobile dealers... the 
men who can meet the standards of the Nash 10-Point Program. 
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In October, 1948, Nash predicted—Nash will have 
the most daring automobile America has yet seen. . . with 
so much that’s new it will be the news for years to come. 
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Auto Personnel 





Fram Promotes Three 
To Key Assignments 


Fram Corp., Providence, R. L., 
announces the appointment of Ar- 
thur F. Pettet as general manager 
and the promo- 
tion of two others 
to key positions 
in the firm. 

Pettet joined 
Fram in 1942 and 
had been general 
production man- 
ager since 1947. 
Moving up into 
Pettet’s post is 
David C. Buell, 
formerly general 
purchasing agent. 
Promoted to succeed Buell is Bruce 
C. Miller, formerly assistant to the 
president. 





A. F. Pettet 


McFadden Joins Reo Motors 
As Albany Branch Head 


Stanley T. McFadden, veteran 
of 26 years in the truck industry, 
has been named manager of the 
Albany (N. Y.) branch of Reo 
Motors, Inc. Territory of the Al- 
bany branch includes 17 counties 
in New York state and portions 


of Massachusetts, Connecticut 
and Vermont. 

McFadden formerly was asso- 
ciated with the International 
Harvester Co. as salesman, dis- 
trict representative and branch 
manager. From 1937 to 1942 he 
was manager of the Rochester 
(N. Y¥.) branch of White Motor 
Co. and for the past three years 
was branch manager at Balti- 
more for Brockway trucks. 


+ * * 


Dennison to Assist Lund; 


Willys Boosts 2 Others 


Charles S. Dennison has been ap- 
pointed assistant general sales man- 
ager of Willys-Overland Motors, it 
is announced by Howard O, Lund, 
general sales manager. 


E. L. Anderson, former field rep- 
resentative for the Southwest, has 
been named the company’s sales 
promotion manager to fill the posi- 
tion vacated by Dennison. F, F. 
Baldwin, former midwestern field 
representative, has been placed in 
charge of the truck section of the 
truck and equipment sales depart- 
ment, 


Dennison joined Willys-Overland 
in 1946, following his wartime serv- 
ice as an officer in parachute infan- 
try. He was advertising and sales 
promotion manager of Willys-Over- 
land Export Corp., and became sales 


Quantity 


PRODUCTION 
o 


promotion manager for the parent/» 49 Stu debaker Previewe d 


company in October, 1947. 


White Field Positions 
Given Lewis, Gresham 


Earl H. Lewis has been named 
Rochester (N. Y.) branch manager 
for The White Motor Co., according 
to J. N. Bauman, sales vice-presi- 
dent. He assumes the new position 
after intensive experience in the 


Cleveland area. 


Eari H. Lewis 


Bauman also disclosed that Noah 
O. Gresham, 20 years experienced 
in the automotive field, has been 
named White wholesale manager in 
the Kansas City region. In his new 
position he will work under the im- 
mediate direction of W. E. Burgess, 
manager of the Kansas City region. 

* 7 . 


Ashtabula Hide & Leather 


Under New Management 
Hosea Hill and his son, Law- 
rence, have sold out their inter- 
ests in the Ashtabula Hide & 
Leather Co., and retired from the 
business. Announcement of this 
comes from Frank W. Klimcheck, 
recently elected president of the 


company. 
Klimcheck also reported the 
election of Howard Van as exec- 
utive vice-president; Maurice C. 
Howe as vice-president; Harry 
©. Jay, vice-president in charge 
of the Detroit district, and the 
following directors: W. E. Schott, 
Harold ©. Schott, Joseph J. 
Schott and Roy H. Faulkner. 


Ford Promotes Two 


In Central Region 

Promotion of William W. Cum- 
ming and Earl C. Dennis of the 
Ford Motor Co. central region is 
announced by J. C. (Larry) Doyle, 








DEALERS SEE 1949 STUDEBAKER—They are shown as they er around the 1949 car 
models when they were put on display in Chicago. At a luncheon held prior to the 
showing, the dealers heard H. S. Vance, chairman and president, declare that the a 1948 
was the biggest in the company's history and predict even greater production in 1949. 





STUDEBAKER AT THE WALDORF—In New York's Waldorf-Astoria more than 1,100 Stude- 
baker dealers previewed the company's 1949 car models. Here a portion of the crowd is 
gathered around one of the new Champions. 


and engineering representative. 
Varga was formerly assistant sales 
manager of American Mfg. Co., 
Corona, N. Y., manufacturer of 
truck and trailer refrigeration 
equipment. 


was employed by the Boeing Air- 
plane Co, in Wichita and rejoined 
DeSoto in 1945 as district man- 
ager in the division’s New York 
regional office. 


> > * 
* * > 


Varga to Keystone 


GREY 


regional sales manager. Cumming, 


IRON CASTINGS 
assistant manager of the Indian- 


a apolis district, has assumed new 


% duties as assistant regional sales 
ONE OF THE NATION'S with offices in Detroit, Dennis, ad- 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


ministrative manager for the Cen- 
tral region, has been upped to as- 
sistant district sales manager at 
Indianapolis. 

Cumming joined Ford in 1923 and 
has held virtually all district sales 
posts. Dennis’ career with Ford 
began at Des Moines in 1935 as 
office boy. In 1942 he was trans- 
ferred to the Central office as a 
traveling auditor, which position he 
held throughout the war. 


SHE 


THE WHELAND COMPANY 


FOUNDRY DIVISION * * *& 
NSPA Names Kennedy 
Field Secretary 





MAIN OFFICE AND MANUFACTURING PLANT 


CHATTANOOGA 2, TENNESSEE 


Appointment of William T. Ken- 
nedy as field secretary of the Na- 
tional Standard Parts Assn. was 

- announced in Chi- 
cago by J. L. Wig- 
gins, executive 
vice-president. 
Kennedy started 
in the automotive 
business in 1926 
and held govern- 
ment posts during 
the war and early 
postwar period. 
— Wiggins also 

. disclosed that 43 
Wm. T. Kennedy new members 
have been added to the NSPA ros- 
ter, including 33 wholesalers, nine 
manufacturers, and one Canadian 
associate wholesaler. 
“The new additions to our mem- 
bership bring the total to its high- 
est point in our 25-year history,” 
Wiggins said. 




















DeSoto Promotes Fisher 


To Gotham Sales Helm 


The promotion of R, R. Fisher 
to the post of New York city 
manager for the DeSoto division, 
Chrysler Corp., is announced by 
J. B. Wagstaff, DeSoto’s sales 
vice-president. 

Fisher’s experience in the auto- 
motive business extends back to 
1925. He joined DeSoto in 1940 as 


OLSON CO. 
BATTLE CREEK, MICH. 





district manager at Wichita, 
Kans. During the war years he 


Keystone Wagon Works, Phila- 
delphia, manufacturer of refriger- 
ated truck bodies, has announced 
appointment of George F. Varga, 
Forest Hills, N. Y., as factory sales 


Dyer Named City Manager 
For DeSoto in Cincinnati 


Ben M. Dyer has been appointed 
DeSoto city manager in Cincinnati, 
it is announced by J. B. Wagstaff, 
DeSoto’s sales vice-president. 





New rack lifter consists of pulley and shaft. 


Pulley has deep pockets 


to fit chain in freight car. Large end of shaft fits in hole provided in 


wall of freight*car and pulley meshes with hand chain. 


Attach your 


own heavy duty electric drill, one half inch capacity or larger, to small 


end of shaft. 


Start drill and racks can be lifted in less than five 


minutes with only one man to operate the drill! 


D. C. CAUFIELD COMPANY 
1008 Corbin Avenue 
NEW BRITAIN, CONNECTICUT 


Dear Sirs: 
Enclosed is [] check 
new Rack Lifter promptly. 


Company Name 


Street... 


([] money order for $15.65. Please send me 


SrSertrsu sso oda etfta wewnse ae ts lc OO Tl hr TF i ai i | ie ie i 


eons 
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Used-Car Notes... 


Ad Managers Urged 
To Curb Phonies 


rolet for $50. Another man bought 
a 1936 Plymouth for $90. 
“Oh, well,” the sheriff said, “both 


cars were pretty much used.” 
* * * 


Dyer Amendment Author 


Made Texas Assn. Counsel 


DALLAS. — Frank Cain, Dallas 
attorney, has been appointed gen- 
eral counsel for the Texas Used 
Car Dealers Assn. by Sam E. 
Swain, Houston, president. 

Cain is the author of a proposed 
amendment to the federal automo- 


PROVIDENCE, R. I.—(UTPS)— 
“Housecleaning” for the used-car 
trade, through the elimination of 
untruthful ads of. the fly-by-night 
dealer, was advocated at a confer- 
ence here of the Assn. of Newspaper 
Classified Advertising Managers. 

Jeremiah Gallo, Massachusetts di- 
rector of the National Used Car 
Dealers Assn., told classified adver- 
tising managers from northeastern 
states that NUCDA had a code of 
ethics which the newspapermen 
could help enforce. He called the 
ad managers the “right arm” of the 
dealers and asserted that for the 
dealers the “hayride” was over. 

He declared that from now on 
competition will be keener for buy- 
ers, and ads in the newspapers will 
be more important than ever, Gallo 
was accompanied by Louis E. Baker 
of Providence, NUCDA secretary- 
treasurer. 

In his opinion, Gallo said, news- 
papers have overplayed stories 
about over-list prices for used cars 
and irregular practices in the used- 
car market. In order to present an 
accurate picture of conditions, 
Gallo suggested that newspaper edi- 
tors should talk with used-car deal- 
ers’ groups in their cities. 

A suggestion was made by Felix 
S. Towle, general manager of 
ANCAM, that used-car dealers form 
committees in their organizations 
to assist and advise them on adver- 
tising. 

Members at the conference of the 
ad men came from Virginia, District 
of Columbia, Maryland, Pennsyl- 
vania, New Jersey, New York, Con- 
necticut, Rhode Island, Massachu- 
setts, Florida, Indiana and Canada. 

James A. Doherty, classified ad 
manager of the Providence Jour- 
nal-Bulletin, presided at the con- 
ference. 

* . * 
Michigan UCDA Meets 
Tonight in Detroit 

DETROIT.—-The Michigan Used 
Car Dealers Assn. announces that 
a business meeting will be held to- 
night (Jan. 31) at the Detroit Le- 
land hotel. 

The association urged all mem- 
bers to attend and emphasized that 
no one would be admitted without 
a membership card. 


* * * 
Texas Legislature to Get 
Licensing Proposal 

AUSTIN, Tex.—State Rep. J. A. 
Benton of Wylie has announced he 
plans to introduce a bill in the 
Texas legislature which would li- 
cense all used-car dealers and 
salesmen in the state. 

Under the proposal, a licensing 
division would be established in 
the secretary of state’s office and 
an administrator appointed who 
would have the authority to revoke 
or suspend licenses. 

Four reasons were listed as a 
basis for revoking or cancelling 
licenses: Knowingly making a mis- 
representation; making a false 
promise; pursuing a continued and 
flagrant course of misrepresenta- 
tion, any conduct considered dis- 
honest dealing. 

Dealers would be charged a $50 
fee for a license. The fee for sales- 
men would be $10. Dealers would 
be required to post a $5,000 bond 
and salesmen a $1,000 bond. 

Violation of the proposed act 
would subject the used-car men to 
a fine of not more than $500 or a 
sentence of not more than a year, 
or both. 


o * a 
. 
All Dried Out 
2 Seized Liquor Vehicles 
Bring Only $140 

HUTCHINSON, Kans.—The used- 
car market here definitely has 
taken a tumble—if receipts at a re- 
cent sheriff’s sale are any barometer. 

It took Sheriff Walt Dixon less 
than 10 minutes to sell two used 
cars on the courthouse steps—but 
all he took in was $140! Both cars 
were confiscated when it was found 
that owners were using them for 
transportation of liquor, (Distribu- 
tion of liquor is still illegal in 
Kansas.) 
. One buyer purchased a 1931 Chev- 









































bile theft act (Dyer act) which 
would make it a felony to trans- 
port across state boundaries in in- 
terstate commerce a motor vehicle 
without disclosing any lien thereon 
that existed within knowledge of 
the person who transported it. The 
amendment has been introduced in 
the House by Rep. Wingate Lucas 
of Fort Worth. 


Dominion Merger 

VANCOUVER, B. C. — Standard 
Oil Co. of British Columbia has 
taken over the United Oil, Ltd., 
which for a number of years past 
has been selling petroleum products 
under the Richfield brand on the 
lower mainland and Vancouver 
Island. Ralph D. Baker, Standard 
president and managing director, 


stated that according to the terms | La 


of the transaction, United will func- 
tion as a wholly-owned subsidiary. 








MR. LINK ANDERSON POURED—Members of Link Anderson organization (Pontiac-GMC 
Truck), Santa Monica, Calif., take time out to enjoy a “we o'java" with the boss. Others 
in the group are: Al Jones, Loyd Ellis, Percy Jac udy Teran, Emory Bromfield and 
rry Benson. At the rate of 40 gallons a day, the dealership serves, free to employes 
customers, approximately 12,000 gallons of coffee a year. Placed in 80-gallon oil drums and 
piled in a single stack, this gallonage would make a column 960 feet high—405 feet higher 
than the Washington monument. 


You Can Depend on the Name 


STROMBERG 


REG. U. S&S. PAT. OFF. 


for the finest carburetion 


ECLIPSE-MACHINE DIVISION OF 
© Standard Equipment Sales: Elmira, N. Y. 


© Service Sales: South Bend, Ind, 





AVIATION CORPORATION 
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Utah Legislature Gets 
Minimum Wage Bill 


A bill proposing a state wage- 
hour act, patterned after the fed- 
eral Fair Labor Standards Act, has 
been introduced in the Utah legis- 
lature by Senators Knight, Elggren 
and Brockbank. 

The measure calls for a 75-cent 
minimum wage, and payment of at 
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TO BEAUTY... 
“Protecto’ GRILLE GUARDS 


least time and one-half for all work 
in excess of 40 hours per week or 
eight hours per day. The bill pro- 
vides that the state minimum wage 
of 75 cents an hour would auto- 
matically go to the federal level 
if the latter is increased beyond 
that amount. It also provides for 
the creation of industry wage 
boards which could increase the 
minimum for a particular industry. 


A DDED 







NOW DESIGNED FOR THE 49 BUICK 





PROTECT AND ENHANCE BOTH FRONT AND 
REAR OF THIS 1949 STYLE LEADER! 


Already famous for sales-getting appeal, these 
handsomely designed grille guards are now 


available for front and 


rear of the 1949 Buick. 


Constructed of 1% and 1% inch heavy gauge 
steel tubing, this is an exclusive new design for 


the Buick that adds to 


owner will want them! 


goths 
seplay ahe 
See out ato78) Grand 
$277 ehow * New Yor 
aah P glace» pruary 
Centt® ayer ve: 
CH Toa incl 
789° 


WIRE OR 


its beauty...every car 


Models for 49 Fords, Nash and 
Kaiser available for immediate 
delivery. Be first in line by 
ordering for early delivery of 
models to fit the "49 Oldsmobile, 
Chevrolet, Pontiac, Studebaker 
and all Chrysler make cars. 


WRITE TO 


ROP-LOC PRODUCTS CO. 


1401 WEST NINTH ST. 


Two Week Delivery 


* CLEVELAND 13, OHIO 


Made of Steel 


AUTOMOTIVE PARTS BINS 
COMMERCIAL SHELVING 


BULK 


RACKS 


31 Types Standard Parts Bins 


ALSO BINS MADE 


Write For Free Catalogue 


TO PLANAGRAPH 


— SIZES — 

Depth Width 
six Types | "om? Wie 
15” 36” 
COMMERCIAL) 15° x 36° 


SHELVING 24” 36” 
30 36 
36” x 36” 
Angle or Solid Upright Sides—Can 
Also Furnish Solid Backs 


PLANNING SERVICE 


We offer expert engineering service that 
will help in adjusting your stock or 
display room to a level that will pro- 
duce greater control. 

With a background of factory approved 
planning, and with an experience in full 
use of floor space, we welcome the 
opportunity to offer this free service. 
Submit a rough sketch of your present 
floor plan and let us redesign it to the 
most proven method of greater control 
and profit. 





M. F. NORRIS ENTERPRISE & ENGINEERING CO. 


STARBILT STEEL BINS @ 
6609 KEATING AVE. 


REAR SEAT RADIO SPEAKER 
CHICAGO 30, ILL. 





In the Hopper 


Pa. Is Asked to Provide 


2,000 More State Police 


A proposal to add 400 members to 
the State Police, boosting the force 
to about 2,000 men at an estimated 
extra cost of $4,000,000 during the 
next two years, will be made to the 
Pennsylvania legislature by Gov. 
James H. Duff at the request of Col. 
C. M. Wilhelm, State Police com- 
missioner. 


Duff said the additional cost was 
a further argument in favor of his 
proposed increase in the state’s 
gasoline tax. He has recommended 
a boost of either one or two cents a 
gallon to the present four-cent gaso- 
line levy, depending on whether a 
state building authority is author- 
ized to pay for the state’s $100,000,- 
000 a year road construction pro- 


gram. 
* * > 


N. C. Ponders Highway Bond, 


One-Cent Gas Tax Hike 


A $200,000,000 highway bond is- 
sue and a one-cent increase in the 
North Carolina state gasoline tax 
rate have been recommended to the 
North Carolina legislature. The bond 
proposal would have to be approved 
by the electorate. 


Proposing to hard surface or sur- 
face treat 12,000 miles of secondary 
roads in the next four years, Gov. 
W. Kerr Scott declared that this 
goal cannot be attained without 
added highway revenue. He esti- 
mated the debt service on the bond 
issue would average around $14,- 
500,000 a year and set the antici- 
pated income from the one-cent 
gasoline tax boost at approximately 
$7,000,000. 

* * * 


Truckers Eye Tax Relief 


In Two California Bills 


Repeal of California’s 3 percent 
tax on the gross receipts of for- 
hire truck operators is proposed 
by bills introduced in both 
branches of the state legislature. 

Introduced by the same authors 
were concurrent resolutions which 
would direct the state public utili- 
ties commission to reduce truck 


freight rates by 3 percent if the 
transportation tax is repealed. 
Removal of the tax is sought by 
the California Motor Transporta- 
tion Assn., which has offered to 
reduce rates as much as the sav- 
ing from repeal of the levy. 


No Maine Relief? 


Proposal Would Continue 


6-Cent Gas Levy 
Maine’s_ six-cent gasoline tax 
would be continued indefinitely 


under a bill introduced in the state 
legislature by Rep. Lewis H. Lackee, 
Addison Republican. 

Under present law, the Maine gas 
tax would revert to its former four- 
cent level Sept. 1, 1950. It was in- 
creased in 1947, 

Gov. Frederick G. Payne said in 
his recent budget message that if 
the six-cent tax is continued to 
June 30, 1952, the state highway de- 
partment will have enough to match 
current federal allocations. If it 
goes back to four cents, he said, 
the department will need $7,200,000 
more from another source, 

* a * 


Easier Diesel Fuel Sales 
Provided in Texas Bill 


Diesel-powered truck and bus 
operators will find it easier to buy 
fuel along Texas highways if a 
bill submitted by Rep. Bob Casey 
of Houston is adopted in the cur- 
rent session of the Texas legisla- 
ture. 


The bill would make it possible 
for filling station operators to post 
a $5,000 bond with the state comp- 
troller and collect the Diesel fuel 
tax at the station pump. Hereto- 
fore, operators of Diesel-powered 
vehicles have been required to ob- 
tain a permit from the highway 
department which they must pre- 
sent when purchasing the fuel. 

Casey said there have béén com- 
plaints from dealers that some fill- 
ing station operators have sold 





NO BUTTONS AND BOWS—One of the hits 
of the General Motors show at New York's 
Waldorf-Astoria was a Cadillac convertible 
upholstered in waxed saddle leather and with 
floor coverings of steer hide tanned with the 


hair on. Steering wheel and upholstery fac- 
ings are in russet suede and hardware is an- 
tiqued Mexican silver. Pistol holsters are in 
each door. lor is Mexican dawn. The 
Cadillac is destined for a Hollywood owner 
when the New York showing is completed. 


fuel to persons who had no license. 
The bill is designed to correct this 
situation. 


* ca s 
Private-Car Video Ban 


Is Proposed in Ohio 


A bill has been introduced in 
the Ohio House which would bar 
television receivers from all mo- 
tor vehicles except emergency 
vehicles. 

+ * * 
Ark. Tax Levy Bill 

Lists of licensees of automobiles, 
trucks, trailers, motorcycles and 
tractors would be prepared by the 
Arkansas revenue commissioner for 
benefit of county assessors in pre- 
paring tax assessment rolls, under 
provisions of a bill introduced in 
the Arkansas legislature. The lists 
heretofore have been prepared by 
sheriffs and collectors of the in- 


dividual counties. 
* * 7 


Urges U. S. Gas-Tax Ban 


A joint resolution urging the fed- 
eral government to turn over to 
the states the sole right to levy 
gasoline and amusement taxes has 
been introduced in the Iowa legis- 
lature by Rep. Ford Schwengel, 
Davenport Republican. 





New York Bill Would Ban Diversion 


ALBANY, N. Y.—A concurrent 
resolution, amending the state con- 
stitution to prevent diversion of 
motor vehicle and gas tax moneys 
has been introduced in the New 
York state legislature by Assembly- 
man Wilson C, Van Duzer, Middle- 
town Republican. 

The Van Duzer amendment, which 
could not become effective before 
1952, would provide that all tax 
moneys received from motor vehicle 
registrations and motor fuel taxes 
be devoted exclusively to construc- 
tion and maintenance of the state 
highway system, 

Commenting on the proposal, Van 
Duzer pointed out that these moneys 
were originally intended to be used 
for highway purposes, but were 
commandeered during the depres- 
sion to operate the government, He 
said such an amendment was once 
passed by the legislature, but was 
never repassed because of adoption 
of the Moore plan of allocating 
state monies, 


The measure would have to be 
passed by two legislatures, and 
then submitted te the people at 
the 1951 election. If it is passed, 
Van Duzer said, there will always 
be sufficient moneys available for 
highway purposes. 

“If this state continues to hold its 
commercial supremacy,” he said, “it 
is bound eventually to have a bil- 
lion-dollar or more annual budget. 
The real way to assure adequate 
funds for transportation needs is to 
amend the state constitution to pro- 
vide for certainty for the highway 
program of the state.” 


Another major piece of motor ve- 
hicle legislation would set up a 
nine-member commission to formu- 
late a plan for the construction, re- 
construction and maintenance and 
improvement of public highways, 
streets and bridges in the state. 

The sponsors of the legislation, 
Senator MacNeil Mitchell and As- 
semblyman Herman Magnuson, Re- 
publicans, said they had been in- 
formed that nearly one-third of the 
state’s 13,500 miles of highways “are 


worn out, hazardous and inadequate 
for modern traffic.” 


The proposed commission, they 
said, would expedite the present 
highway program and determine 
the state’s long-range needs through 
a scientific survey of traffic needs. 


Re-examination of every motor- 
ist in the state every five years 
would be mandated under a bill 
proposed by Assemblyman Nathan 
Lashin, Bronx Democrat. Lashin 
said there are thousands of li- 
censees in the state whose physi- 
cal and operational capabilities 
have not been questioned in 20 
years or more, and declared that 
New York’s annual traffic acci- 
dent toll could be cut drastically 
by corrective legislation. 

Other motor vehicle legislation 
introduced would require that ap- 
plicants for motor vehicle operators’ 
and chauffeurs’ licenses pass eye 
tests every three years; would pro- 


hibit operation on public highways 
or streets after Jan. 1, 1951, of ve- 
hicles manufactured after that date 
unless equipped with windshield 
defroster approved by motor vehicle 
commissioner; would provide that a 
motor vehicle operator shall furnish 
proof of mental and physical ability 
before a license is issued or re- 
newed; would provide for compul- 
sory semi-annual inspection of 
brakes and equipment of motor ve- 
hicles at official inspection stations 
to be owned and operated by the 
state, and appropriate $1,000,000 to 
carry on program; would allow the 
motor vehicle commission to relieve 
a convicted person of the necessity 
of furnishing financial proof before 
new or renewal license or registra- 
tion is issued after expiration of 
three years from date of conviction 
and would make owner or lessee of 
motor vehicle not properly equipped 
as required by law liable for traffic 
violations. 





A DEALER'S 1902 OLDSMOBILE THAT RUNS—This photo was taken by W. B. Griffiths, 
secretary-treasurer of Sunset Motor Co. (Chevrolet-Oldsmobile-Cadillac), of The Dalles, Ore., 


when that city was celebrating the Fort Dalles centennial. 
The women in the picture are employed in the dealership's office. 
Myers, Norma Jean Scholtes, Eleanor Wright, 


goggles and duster is Russ Volstorff, service 


The car was driven in the parade. 
Left to right: Elvera 
Helen Stien, Mrs. Hazel Clark. earing the 
manager. 
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In the Hopper 


Colorado Legislature Asked 


To Kill Labor Restrictions 


Elimination of restrictive labor 
legislation in Colorado was recom- 
mended by Gov. William Lee Knous 
in his second inaugural address to 
the state legislature. 

He proposed restoration of Colo- 
rado’s old labor code, either 
through outright repeal of the so- 
called labor peace act or elimina- 
tion of provisions in conflict with 
the labor code. Gov. Knous also 
called for increased workmen’s and 
unemployment compensation bene- 
fits, and urged broader unemploy- 
ment compensation law coverage. 
The measure now applies only to 
workers in establishments employ- 
ing eight or more persons. 

> ” * 


$4 Registration Fee Cut 


Sought for Vermont Cars 


A bill to reduce the registra- 
tion fee for passenger cars from 
$22 to $18 has been introduced 
in the Vermont legislature. 


Driver Responsibility Law 
Sought for Montana 


Enactment of a motorists’ finan- 
cial responsibility law has been 
proposed in the Montana legisla- 
ture by Reps. Elmer Clark of Sil- 
ver Bow and Orville Rostad of 
Meagher, Democrats. 

Rep. Clark explained the pro- 
posed legislation as follows: 

“When there is an automobile 
accident, both drivers—regardless 
of who is at fault—must report the 
accident if the damage is more 
than $100. Then both must prove 
financial responsibility. This can be 
done by posting a cash bond or by 
liability insurance, 

“If the accident results in bodily 
injury to, or death of, one person, 
the bond would be $5,000. If two 
or more are injured or killed, the 
bond would be $10,000. If the acci- 
dent does property damage, the 
bond would be $2,500. 

“This bill also would make par- 
ents responsible for the automobile 
accidents involving minor chil- 


dren.” 
- + * 


Ohio Bill Would Okay 
Building of Toll Roads 


A bill to authorize the con- 
struction of privately - financed 
toll roads has been introduced in 
the Ohio legislature by Senators 
Ralph Winter, Lodi Republican, 
and William M. Boyd, Cleveland 
Democrat. 

The proposed legislation would 
create a four-member commis- 
sion appointed by the governor 
and empowered to sell bonds, 
acquire property and construct 
superhighways similar to the 
Pennsylvania turnpike with all 
obligations being met with rev- 
enues derived from tolls. The bill 
provides specifically that bonds 
issued by the commission would 
not be an obligation of the state. 


* * + 
lowa Governor Asks Setup 
To Settle Labor Disputes 


Creation of a state mediation 
setup, to help settle labor disputes, 
has been recommended to the Iowa 
legislature by Gov. William S. 
Beardsley. 

He also urged a regular training 
program in labor relations at state 
institutions of higher education. 

* * a 


Proposes Georgians Vote 
On Additional Taxes 


A resolution providing for a spe- 
cial election April 4 to determine 
whether Georgia voters will sanc- 
tion additional taxes to pay for 
broadened state services was intro- 
duced in the Georgia legislature by 
Rep. Frank Fross of Stephens. 

Under the measure, the elector- 
ate would be asked to approve or 
disapprove: A 3 percent general 
consumer sales and use tax, with 
no exemptions; an increase in in- 
dividual income tax rates to 1% 
percent on the first taxable $1,000 
by scale up to 8 percent on $20,000 
Or more, and an increase in the 
corporate income tax rate to 8 per- 
cent. The present Georgia individ- 
ual income tax rate is scaled from 














1 to 7 percent, and the present 
state corporate income tax rate is 


|5% percent. 


* * * 


6-Month Inspection Law 
Advised for Michigan 


Compulsory motor vehicle inspec- 
tion on a semi-annual basis has 
been recommended by the Michi- 
gan state safety commission, which 
cited the success of the New Jer- 
sey law. 

A centralized driver - licensing 
system under the Department of 
State of Michigan also was pro- 
posed. Licensing is now done 
through local police departments. 

* * 


N. H. Legislature Studies 
I Percent Sales Tax 


A general sales tax of 1 percent 
on all retail purchases over 24 
cents is one of five proposals which 
have been submitted to the legisla- 


ture by an interim tax study com- 
mission. 

The commission first proposed a 
gross income tax with classifica- 
tions, but stated that should the 
state supreme court declare this 
form of taxation as unconstitution- 
al, then it would propose a 1 per- 
cent sales tax and a 1 percent net 
income tax. 

Under the sales tax proposal, 
gasoline for road use, tobacco prod- 
ucts, publications issued at inter- 
vals of less than three months, re- 
ligious and educational institutions 
and sales to state and political sub- 
divisions would be exempt. 

* a . 


Idle Compensation Proposed 
For Injured Conn. Workers 


Connecticut Gov. Chester Bowles 
has proposed a 1 percent payroll 
tax to be levied to pay unemploy- 
ment compensation for persons out 
of work because of sickness or off- 
the-job injury. 

The state’s overall payroll which 
would be affected is estimated at 
$1,500,000,000, meaning that such a 
tax would produce revenue of about 
$1,500,000 annually. Gov. Bowles 
proposed that payments apply only 
to legitimate accidents or sick- 


DEALERSHIP COST $25,000—President James 
Mont., has been a Ford dealer for 25 years. 


nesses, and that payments be lim- 

ited to a maximum of $30 a week 

for 10 weeks. 
+ 7 * 

Higher Truck Registry Fees 

Suggested in Indiana 


Higher truck license fees, but 
no boost in the present four-cent 
state gasoline tax, has been 
urged by Indiana’s Gov. Henry 
F. Schricker. Besides calling for 
a raise in truck license fees, Gov. 
Schricker assailed truckers who 
violate the state’s truck weight 
laws. 

“Trucks are now carrying as 





Garey of Garey Motor Co. (Ford), Kalispell, 


much as 30 tons per load over 
our streets and highways and 
their owners often are willing to 
risk a fine in order to get these 
monstrous cargoes to their des- 
tination,” he asserted. “Is it any 
wonder that some of our concrete 
pavements take on the appear- 
ance of a jigsaw puzzle?” 
ag + + 


Blackout! 


A bill which would restrict the 
use of illuminated signs along main 
highways has been filed in the Con- 
necticut legislature. 





There's EXTRA PROFIT in Good Luggage 


Car Dealers Across the Nation 
Have PROVED this Fact... 


21” Companion Bag 
same construction fea- 
tures as 2-suiter. 


sory hit the ‘‘bull’s eye” 






. 


Read this from a HUDSON DEALER in lowa 


"'., By far, the nicest luggage we have had the oppor- 
tunity to examine. | believe it wil! sell pretty good 


The PEMBROKE...New Matched Luggage for Men 
Here is New luggage, good-looking and manly. Each stream- 
lined and exclusive feature is designed for style and sturdiness 
... Saddle stitching and reenforced edges lengthen life and 
retain shape of bog. Available in two grades of leather: 
Top-grain Aniline Cowhide or Debuff Aniline Cowhide. 


COLORS: Either Set in Suntan or Ginge: 


Dealer's 

Style No. Item Cost 

Top-Grain Aniline Cowhide 
720 21” Companion $29.50 
722 24” Two-Suiter 36.50 
Debuff Aniline Cowhide 

24” 2-suiter with over- lopping steel frame for 320 21” Companion 21.50 

extra strength. Dust and moisture proot. 322 27.50 


759 


The VASSAR... 


Matched set of Ladies’ Luggage 


This graceful set available in beautiful 
matched pieces. The sturdy wood veneer boxes are 

covered in finest quality aniline Top-grain Cowhide. Each 
piece has spacious shirred pockets, lined in rich rayon. 


Handsome solid brass hardware. Fortnighter has rayon 4 
lining for ladies, plaid twill for men. i 
a 
Style No. item Dealer's _ List Price : 
Cost incl. Fed. Tox fj 
750 14” Train Case $26.50 $49.50 If 
751 18” Overnight 25.00 47.40 ’ 
752 21” Weekend 27.50 51.00 ¥ 
753 26” Puliman 37.50 69.00 
754 18” Hat & Shoe 38.50 75.00 ff 
755 21” Wardrobe 39.50 75.00 
756 Men's 24” 2-Sviter 44.50 85.00 
757 29” Fortnighter 59.50 ee 
758 29” Pullman Case 42.50 82.50 ’ 
759 18” Fitted O'nite Case 37.50 72.50 © Signeture..................... 


YALE Locks Available ot $3.00 Extra Per Case 


LADY VASSAR... 
Glamorous O'nite case in Top- 
grain leathers to match VASSAR 
set. Elegant 7-piece gilded 
fittings. 









24” Two-Suiter 
So as 


* 





awe ees ee Send Order Form Today == == a= a= a = 
§ = CONTEMPO Luggage Co., 170 Fifth Ave., New York 10,N. ¥. ff 


Gentlemen: Please ship the following numbers . 
() (lam enclosing check) 
(C) (Ship Open Account. Bank and credit references attached) § 


Dealer's Cost } 


(CD Ship c.o.0. 


Quantity 





ROU ee BN ia lececeenee 


Title........ 


Incl. Fed. Tax 


grain Cowhide . 
White Rawhide. 





ORDER 
BY 
MAIL 
WITH 
FULL 


CONFI- 
DENCE 


Auto Dealers know that Contempo Luggage sells “good” 
everywhere. Dealers who handle Contempo as an acces- 
twice: they make profit and 
offer their customers a valuable service. Contempo is qual- 
ity luggage, long-lasting, luxurious. Materials and work- 
manship are grade A. Check with the trade who sell 
luggage. You'll find they prefer it. 


List Price 


$59.00 
73.00 


43.00 
55.00 


tata ocaaesesner 






COLORS: 
Smooth Suntan or Ginger 
Cowhide ... Brown Alligator 


. . Antique 


WE 


GUAR- 
ANTEE 


SATIS- 
FACTION 
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Dealers in the greater Kansas 
City area are taking an active part 
in the mayor’s traffic safety educa- 
tion drive with 15 dealers supplying 
four cars daily to the police depart- 
ment for the use of high school stu- 
dents taking final driving tests, 
Kenneth Spry, manager of the Mo- 
tor Car Dealers Assn., said. 

The dealers are supplying the 
gasoline too, he said, and the offi- 
cers call for and return the cars. 
The tests are part of the city school 
curriculum, 

Members of the association have 
had safety bulletins printed and dis- 
tributed to dealers in the area con- 
taining information on how to as- 
sist the educational program with 
the request to “pass this on to your 
employes and to your neighbor.” 

Other plans have been made to 
finance safety warnings in the form 
of stickers which will be designed 
by the city safety committee and 
distributed to dealers to place on 
payroll checks and end-of-the- 
month statements to customers, 
Spry said. 

The mayor’s committee has made 
the observation that more traffic 
accidents take place on pay day 
than at any other time, he added. 

Rudy Fick (Ford), president of 
the dealer group, is a member of 
the mayor’s committee on industry 
and business cooperation with the 
drive. 

* s * 


License Losses 
Up in Wisconsin 


Ben Marcus, commissioner of the 
Wisconsin motor vehicle depart- 
ment, reports the revocation of 
13,403 Wisconsin drivers’ licenses 
during 1948. This figure, he says, is 
somewhat higher than for 1947. 

Of the total for last year, 7,524 
persons had their licenses taken 
away due to being unable to ar- 
range for accident damage claims, 
under the “safety responsibility” 
law covering such conditions. 

Of the 5,146 licenses suspended 
for one year, but not revoked en- 
tirely, most covered drunken 
drivers. 

* > * 


Calkins Elected Chairman 


Of N. H. Users Conference 


Merrill A. Calkins, manager of 
the New Hampshire and Vermont 
division of Mack Truck Co., was 
elected to succeed Charles A. Hol- 
den of Hanover as chairman of 
the New Hampshire Highway Us- 
ers Conference. 

The group also went on record 
as opposed to house bill number 28, 
which would create a flat regis- 
tration fee of $15 “for every motor 
vehicle of the pleasure-car type not 
used commercially,” and endorsed 
house bill number 91, which would 





Transparent Plastic 


AUTO SEAT 
* COVERS 





Reveals Upholstery. 
Waterproof. 
Heavy-Gauge Vinylite. 


$27.50- 


All Model Cars, 
Including Convertibles 


NEWARK AUTO TOP 
AND BODY CO. 


80 Central Avenve Newark 2, N. J. 
Market 3-1200 - 9728 
ESTABLISHED 1907 


*Plus 5% Manufacturers Excise Tax 
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increase from 47,500 to 50,000 ' 


pounds the maximum weight of 
commercial vehicles. 
+ * + 


Governor Asks Changes 
In Gregon Truck Act 


Newly-elected Gov. Douglas Mc- 
Kay, discussing motor transport in 
his inaugural address, stated: 

“A large number of amendments 
to the motor transportation act 
passed by the last legislature will 
be before this session. Available 
records indicate that this act, in- 
stead of bringing about an increase 
in state highway revenues, has 
yielded lesser amounts than the act 
formerly in effect. 

“The new act represents a con- 
scientious effort to bring about 
equitable charges for commercial 
use of the public roads, streets 
and highways. 

“It was passed only after some 
six years’ study by three different 
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HOT ROAD—Electric heating elements buried under a 500-foot strip of Eight Mile Rd. in 


Detroit ee the 
by the Michigan state highway department. 


pavement clear of ice and snow. The experimental strip is 


eing observed 


If successful, radiant ae heating may be 


used at intersections and on entrance ramps of expressways.—(Acme photo. 


interim committees, and at the time 
of passage was generally approved 
both by industry and the highway 
department, 

“Many low-mileage vehicles Were 
placed under state permit, and it 


has developed that in many in-’ 


stances their fees do not justify col- 


lection and auditing, and fall far 


short of the flat fees they originally 
paid. 

“There is also a large amount of 
nonproductive detail work required 
from the operators that can be 
eliminated. 

“Another most important matter 
to consider in this connection is the 
fact that in the adoption of the 


VAN AUKEN 


present act our registration fee was 
thrown so far out of line with the 
fee in the state of Idaho that au- 
thorities in that state have discon- 
tinued previously existing reciprocal 
relations with Oregon. 

“This has been a source of con- 
siderable confusion, expense and 
trouble, and in the adoption of a 
new act I urge that its bearing on 
reciprocal relations with adjoin- 
ing states be one of the major 
considerations, 

“A large degree of motor vehicle 
reciprocity has been attained in the 
nation through years of effort on 
the part of people who believe that 
the setting of state lines as trade 
and social barriers is un-American 
and detrimental to the public inter- 
est and I believe it to be vital that 
Oregon should lead in this move- 
ment. 

“Oregon’s outstanding traffic safe- 
ty program should be continued 
and advanced in every possible 
manner. National recognition has 
been accorded this state many 
times for this work and with our 
greatly increased traffic, it is of 
greater importance each year. Make 
Oregon’s highways the safest in the 
nation.” 


HOLDS THE PRICE LINE! 





AN IMPROVED VAN AUKEN GUARD .. . AT NO INCREASE 
IN PRICE... THANKS TO YOU, MR. DEALER 


The overwhelming acceptance of Van Auken 
guards—hy the dealers and motorists of America 
—has made it possible for Van Auken to hold 
the line on prices. We feel that it is indeed an 
accomplishment to make this announcement in 
the face of the constantly rising costs of raw ma- 
terials and supplies. Increased prices are every- 
where—especially in the automotive industry— 
so when we take time out to announce our anti- 
inflation move we pass along the credit where it is 
due—to you, the dealers of the 48 states. 


And to you, Mr. Dealer, we are supplying a line 


of guards which holds Van Auken 


the standard of the 
the price line. 


8 position as 
industry while still holding 


—And no wonder—look: 


@ Van Aukens are custom-designed to beauti- 
fully blend in with the styling of the new car 


models. 


@ Van Aukens are easily, quickly installed be- 
cause they are custom-made for each model. 

@ Van Aukens are stronger. More protection is 
assured with new massive construction features 
and the shock-absorbing character of the patented 


spring blade action. 


That’s why Van Aukens: 
® are easier to sell 


© give lasting satisfaction 
® are going places. Get on the Van 
Auken bandwagon for larger profits. 


THE LIST PRICE FOR VAN AUKEN GUARDS IS STILL $25.00, FED. TAX INCLUDED. 


(Slightly higher west of Rocky Mountains) 





THERE’S AN INDIVIDUALLY-DESIGNED VAN AUKEN 
GUARD FOR THE FOLLOWING CAR MODELS... 


Austin, '48 (Front) 

Buick, ‘46, '47, ‘48 (Front) 
Buick, ‘49 (Front) 

Buick, ‘46, '47, ‘48 (Rear) 
Buick, "49 (Rear) 

Cadillac, ‘48 (Front) 
Chevrolet, ‘46, ‘47, ‘48 (Front) 
Chevrolet Truck, ‘48 (Front) 
Chrysler, '46, '47, ‘48 (Front) 
DeSoto, ‘46, ‘47, '48 (Front) 
Dodge, ‘46, ‘47, ‘48 (Front) 
Ford, ‘46 (Front) 

Ford, *47, ‘48 (Front) 

Ford, ‘49 (Front) 

Ford, ‘49 (Rear) 

*Frazer, ‘49 (Front) 

*Frazer, ‘49 (Rear) 

Hillman, (Front) 

Hudson, ‘48 (Front) 

"Kaiser, ‘49 (Front) 


*Available only thru Kaiser-Frazer Dealers. 


VAN AUKEN, 


520 WEST EIGHT MILE 


"Kaiser, 49 (Rear) 

Lincoln, "49 (Front) 

Mercury, ‘46, ‘47, ‘48 (Front) 
Mercury, ‘49 (Front) 

Mercury, "49 (Rear) 

Nash, °46, ‘47, ‘48 (Front) 

Nash, ‘46, ‘47, '48 (Rear) 

Nash, ‘49 (Front) 

Nash, ‘49 (Rear) 

Oldsmobile, 48 Futuramic (Front) 
Oldsmobile, ‘49 All Models (Front) 
Oldsmobile, ‘49 All Models (Rear) 
Packard, ‘48 (Front) 

Packard, ‘48 (Rear) 

Plymouth, ‘46, ‘47, ‘48 (Front) 
Pontiac, ‘46, ‘47, ‘48 (Front) 
Studebaker, '48 Champion (Front) 
Studebaker, ‘48 Champion (Rear) 
Studebaker, ‘48 Commander (Front) 
Studebaker, ‘48 Commander (Rear) 


° For an example of the 

* majestic beauty and solid 
. strength of the new Van 

c Aukens, take a look at 

° the new guards for 

° the new Buick... 

¢ SEE OPPOSITE PAGE.... 


Watch for Announcements of new Van Auken Guards as the new cars come out! 


ROAD 


INCORPORATED 


DETROIT 20, MICH. PHONE: LINCOLN 3-7000 
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Dealer 


Yager Remodeling Job 


Nearing Completion 

A $35,000 remodeling program at 
Yager Pontiac, Inc., Albany, N. Y., 
will soon be completed, according 
to M. H. Yager, president of the 
company. 

Yager also siad that he has pur- 
chased a lot with 300 feet of front- 
age on which he plans to establish 
a used-car operation. 

* * + 


Chevrolet Dealers Elect 


Fetters in Philadelphia 

W. C. Fetters of Terminal Chev- 
rolet Co., Upper Darby, has been 
elected president of the Chevrolet 
Dealers Assn. of Philadelphia. 
Other officers are: H, E, Robinson, 
Girard Chevrolet Co., Philadelphia, 
vice-president; C. H. Kirsch, Kirsch 
Chevrolet Co., Cynwyd, secretary, 
and W. E, Calhoun, Doan-Calhoun, 
Inc., Philadelphia, treasurer. 


Named directors of the group 
were: F. C, Jacobs, Jacobs Bros. 





VAN A 


Doings 


| Chevrolet; M. Corbitt Browning, 
Browning Chevrolet Co.; Cecil R. 
Evans, Evans Chevrolet Co.; J. A. 
LaFore jr., Central City Chevrolet, 
and L. T. Brown, Gibson Motor 


Corp. 
Tour Cards 


Idea Assures Viewing 
Of Entire Plant 


A system for assuring that visi- 
tors to a dealer’s new showroom 
get a look at every department was 
inaugurated at Richmond, Va., by 
Lawrence Motor Co., Inc. (Dodge). 

People attending the company’s 
two-day opening celebration were 
given a “tour card.” The card listed 
every department and as the visitor 
left the department,@"n employe 
punched a hole in the card. The 
visitor signed his name and 
dropped the card in a barrel. 


At the end of the opening festivi- 
ties, a drawing was held for a new 
Dodge sedan, Only cards which 


THE STANDARD OF THE INDUSTRY FOR MANY YEARS 


INTRODUCES 


rst 


CUSTOM BUILT GUARD 


FOR THE N 


HIGH IN STYLE 
HIGH IN 


EW BUICK 


PROTECTION 


LOW IN COST 





had every department punched 
were eligible for the award. 
* s . 


Wisconsin Group Honors 


Veteran Chrysler Dealer 


Louis H, Hall, president of L. H. 
Hall Motor Co. (Chrysler), Wau- 
sau, Wis., has been given a cer- 
tificate of award from the Wis- 
consin Centennial Automobile 
Committee, Inc., for “outstanding 
contribution to the automotive in- 
dustry of the state.” 

Hall started in the automobile 
business in Wausau in 1906 as the 
first car dealer there. At that time 
he sold the Ford car. Since 1924 
he has been handling Chrysler 
products. His latest award was 
one of three made to auto dealers 
in the state. 


* * * 


Bunn Gets K-F Franchise 


In Ellis, Kansas 

Charles F. Bunn announces that 
he has obtained a direct dealership 
for Kaiser-Frazer and has opened. 
He has leased a building and work 
on remodeling the building is in 
progress. The remodeling will in- 
clude a modern glass front and 
complete renovation on the interior. 





TAKE A GOOD LONG LOOK AT THESE NEW 


VAN AUKEN GUARDS 


Van Auken's pioneered guard design features practical styling. 


Get the shock-absorbing guard. Van Auken, the guard with patented spring blade 


action, gives you this protection plus. 


RAPID, SIMPLE 
INSTALLATION 








LIFELIKE CHRISTMAS DISPLAY—Employes of L. F. Donnell, Inc. (Ford-Lincoln-Mercury), 
Youngstown, O., designed and constructed this showroom display depicting a family leaving 
— and entering a church. Appropriate Christmas music was supplied by a sound 
system. 
the building’s 30,000 square feet 
will be devoted to service, 

Principals in the dealership in- 
clude Ashley’s son, Richard, vice- 
president; Charles A, Cole, sales 
manager; George Shears, coordi- 
nator of the part sand service 
departments; Dale Martin, parts 
manager, and Herbert Kearn, 
service manager. 

* * 


Wins High Honor 


Des Moines Salutes 


Chambers (Ford) 


A. B. Chambers, president of 
Chambers Motor Co. (Ford), has 
been named the winner of the Des 
Moines Tribune 1948 community 
service award. 

Chambers, a past president of the 
Iowa State Automobile Dealers 
Assn., headed Des Moines’ com- 
munity chest fund-raising program 
last year. 

A silver loving cup was presented 
to Chambers following his selection 
by a jury composed of former win- 
ners who noted that, for the past 
14 years, Chambers has given un- 
Stintingly of his time to assist in 
various projects for the good of 
the city. 


For the past several months Bunn 
had been employed with Bartell 
Motor Co. in Ellis. 

* + * 


Ashley Chevrolet Opens 
Building in Baltimore 

Ashley Chevrolet Sales, Inc., 
has announced the opening of its 
new two-story plant at 2001-25 
N. Broadway, Baltimore. Owner 
Don Ashley said that 20,000 of 


* . 3s 
Fort Wayne Assn. Names 


Arch McColl President 


President Arch McColl heads 
a new slate of officers elected 
by the Fort Wayne (Ind.) Auto 
Trade Assn. 

Other officers elected were H. 
8. Edwards, vice-president; P. 
Dallas Shepler, secretary, and 
Sruce Williams, treasurer. 

* * + 
Coggins Joins Irvin 

John T. Coggins, former assis- 
tant branch manager of Interna- 
tional Harvester Co. in Amarillo, 
Tex., is now manager of the truck 
department of the Walter Irvin 
Ford dealership in Amarillo. 

- ” - 


50th Wedding Anniversary 


Celebrated by Cragin 


Charles H. Cragin, partner with 
his son, Kenneth H, Cragin, in 
Cragin & Son, Greenfield, N. H., 
and Mrs. Cragin were honored at 
a reception in the town hall in 
observance of their 50th wedding 
anniversary. 

Cragin, one of the community’s 
best known residents, operated a 
blacksmith shop many years ago 
and with the advent of the auto- 
mobile, converted the establish- 
ment into an auto sales and serv- 
ice business. 


Moulder Trophy 
Top Student Driver 


Will Get Award 


Moulder Motor Co., Inc. (Chrys- 
ler), South Bend, is offering a tro- 
phy to the high school student de- 
clared the best driver in the first 
semester of this school year in the 
automobile safety driving course at 
John Adams high school, accord- 
ing to John S. Moulder, sales man- 
ager. 

* 7 * 


Colonial Buick Opens 


In New Orleans 
Colonial Buick Co., owned by 
Vernon A. Gaiennie, has opened in 
New Orleans, The building has 20,- 
000 square feet of floor space. 
* . * 


Now Colony Chevrolet 
The name of Williams & Co., 
Fitzgerald, Ga., has been changed 
to Colony Chevrolet, Inc. The firm 
will be operated under the same 
ownership with the same personnel. 
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Used Car Auction Prices 





(Eprror’s Norte: nae we Oe So cnemnate wremhe Noes G2 of Size 
abnormally 


listings. 
low, the car is probably 


y some get by us. Bo if the price te 


If the price is abnormally high, 


the car is probably loaded with extras). 


PHILADELPHIA 


(Harry D. Gilbert Auction. Sale every 
Tuesday. Prices are for Jan. 18.) 
( shows prices slightly lower 
than previous week.) 
BUICK—’48 Super conv., $2,275. °47 Super 
sedanette, $1,710. ‘46 Super sedan, $1,- 
560, ‘42 Super sedan, $1,060. 


CADILLAO—'49 (62) sedan, $3,860. 


CHEVROLET—'48 FL 2-dr., $1,675; FM 
sedan, $1,750, $1,675. ‘47 FM _ sedan, 
$1,470; SM sedan, $1,400. ‘46 FL aero- 


sédan, $1,350. ‘42 SD sedan, $675. ‘41 
= 2-ar.. $970. ‘40 club coupe, $850; 
dr., $725. 


CHRYSLER—'40 Windsor sedan, $700. 
DeSOTO—’ 38 sedan, $360. 


a $500, Custom sedan, $1,360. ‘38 
FORD” 40 2-dr., $630, '39 sedan, $675. 
LINCOLN —’41 sedan, $520. 
NASH—'49 (600) sedanette, $2,150, $2,125. 
PLYMOUTH—'47 SD 4-dr., $1,350; Deluxe 
sedan, $1,220. ‘46 sedan, $1,160; sD 
sedan, $1,010. 
a oy 47 SL 2-dr., $1,625. ‘37 (6) 
STUDEBAKER—' 47 Regal sedan, $1,400. 
TOLEDO 


(Doc Greiner Auction. 
Rd. Sale every Thursday. 
sale of Jan, 20.) 
BUICK—’47 RM 4-dr., $1,675. 


4-dr., $1,550. 
CHEVROLET—'46 SM 2-dr., $1,250, ‘41 
SD 2-dr., $645; club coupe, $810. 
FORD—'49 Custom (8) 4-dr., $1,750, $1,- 
830; 2-dr., $1,780. ‘48 (8) 2-dr., $1,400. 
‘47 BSD (6) 2-dr., $1,025, ‘38 business 
coupe, $190. ‘32 coupe, $195. 
MERCURY—’49 club sedan, $2,070. 
OLDSMOBILE—’47 (76) 4-dr., $1,635; (78) 
4-dr., $1,530. ‘46 (78) 4- dr., $1,525. 
PLYMOUTH—'47 4-dr., $1, 085. ‘37 4-dr., 


$27 
PONTIAO—'48 SL (6) 4-dr., $1,940. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction. Sale every 
Friday. Prices are for sale of Jan. 21.) 
(Market shows 38 units sold out of 78 


offerings.) 
ey RM sedan, $2,275; Super se- 


$2,205. 

VROLET—'48 FL aerosedan, $2,005, 

$1,970, $1,910; FM club coupe, $1,905. 
875; 2-dr., $1,710, 2 at $1,705. | '47 
, $1,670, $1,620, 46 FM 
club souye. $1,355; FL aerosedan, $1,450. 
DeSOTO—'49 Custom club coupe, $2,390, 
$2,406 . a8 Gamens estan; $2,196, $2,105, 


pobar 48 Custom sedan, $2,160. ‘47 
Custom sedan, $1,450. 46 Custom se- 
dan, $1,220. 

FORD—'49 Custom (8) sedan, $2,030, $2,- 
080, $1,940; 2-dr., ear’ 085, $2,010. ‘48 
8D (8) sedan, $1,580, $1,505. '47 SD 
{.60 2-dr., $1,210. 46 (6) club coupe, 

MEROCURY—’49 sedan, $2,375; club coupe, 
$2,350, $2,345. 

NASH—'41 sedan, $785. 
OLDSMOBILE—’48 (98) sedan, $2,390. 

PLYMOUTH—’48 SD sedan, $1,935, $1,885, 
$1,845; club compe #1. 960, $1,905, $1,860. 
"47 8D sedan, $1,34 

PONTIAO— ie SL (8) sedanette, $2,305, 
$2, sedan, $2,200, $2,190, $2,175; (6) 
club coupe, $2, 170, 

STUDEBAKER — 


6216 Telegraph 
Prices are for 


‘46 Super 


41 Commander sedan, 


$1,730, 
AKRON 
(Akron (0.) Auto Auction. Sale every 
Thursday. Prices are for Jan. 20.) 


(Market shows dealers reporting more 
activity on retail fronts. Sold 55 units 
out of 131 offerings.) 

BUICK —'49 Super sedan, $2,700. ‘47 
Super conv., $2,000; sedan, 2 at $1,825. 
‘46 Super sedan, $1,460. ‘42 Special se- 
dan, $825. ‘40 Super sedan, $675, $650. 

39 ‘Special sedan, $625. 38 RM sedan, 


CHEVROLET—'48 FL aerosedan, $1,700. 
"47 FM club coupe, $1,475; sedan, $1,400. 


‘46 SM club coupe, $1, nae FL sedan, 
$1,225. ‘41 coupe, $560. 0 sedan, $550. 

CHRYSLER—'46 Windsor sain, $1,515. 
'40 Royal sedan, $630. 

DODGE — '47 Deluxe club coupe, 
46 Deluxe sedan, $1,250. "41 
$700, $675, $650. 

FORD—'49 Custom (8) club coupe, 
$1,675; (6) sedan, $1,840, $1,825, $1,750, 
$1,710. °'47 (8) sedan, $1,285, $1,160. 
’46 (8) sedan, $1,210, $1,135; club coupe, 
$1,200. ‘42 sedan, $300, $520. °'41 se- 
dan, $525. 

FRAZER— 47 4-dr., $1,325. 

MERCURY—'49 sedan, $2,125. 

OLDSMOBILE—’41 (66) sedan, $725, $710. 

PLYMOUTH — ’'48 Deluxe sedan, $1,570. 
’47 SD club coupe, $1,350; Deluxe sedan, 
$1,400, $1,310. "46 (taxi), $510. "42 
sedan, $600. ‘41 sedan, $550. 

PONTIAC—-'48 (8) sedan, $2,110. ‘42 SL 
(8) sedan, $910. 

STUDEBAKER—’47 Champion sedan, $1,- 
475, $1,430. 

WILLYS—'48 station wagon, $1,380. 


LOUISVILLE 


(Auto Auction Sales. Sale every Tues- 
day. Prices are for sale of Jan. 18.) 

(Market shows active. Prewars most 

active, with late models dropping each 


$1,225. 
sedan, 


$1,890, 


week. Sold 93 out of 170 offerings.) 

BUICK—’41 Special sedan, $795, $695. ‘40 
sedan, a '38 sedan, $485. ‘37 sedan, 
$550, $380. 

CADILLAC—’47 (62) sedan, $2,400, 

CHEVROLET—'47 FM 4- ar., $1,400, $1,- 
330, $1,310. ‘46 FM 2-dr.. $1,150. "41 
sedan, $900, $825, $690. ‘40 sedan, $905, 
$670, $550. ‘39 sedan, $715, $685. ‘38 
sedan, $380. '37 sedan, $405, $190. 

CHRYSLER—'46 Windsor sedan, $1,260. 
’41 sedan, $555. 

DODGE—'47 Custom 4-dr., $1,420. ‘41 
sedan, $500. 

FORD—’49 Custom 4-dr., $1,760, a 
"48 SD 2-dr., $1,170, $1,150. ‘47 SD 4 
dr., $1,300, $1,105. ‘41 sedan, $795, 
$665, $595. ‘40 sedan, 2 at $610. *37 
sedan, $190. ‘36 sedan, $285. 

HUDSON—’41 4-dr., $325. 

MERCURY—'49 4-dr., $2,250. °39 2-dr., 
$700, $430. 

OLDSMOBILE—’49 (88) 2-dr., $2,495. 

PLYMOUTH—'46 SD 2-dr., $1,225, $910, 
$850. ‘40 sedan, $550, $410, $400, ‘39 
sedan, $410. 

PONTIAC-——'48 SL (8) 4-dr., $2,060. '46 
(8) 4-dr., $1,320. °41 sedan, $625. 


STUDEBAKER—'41 Champion’ 2-dr., 


$460. 
INDIANAPOLIS 


(Ken Schaefer’s Auction. Sale every 
Thursday. Prices are partial list of sales 
of Jan. 20.) 

BUICK—’'49 Super 4-dr., $2,610. ‘48 RM 
4-dr., $2,210; Super 4-dr., $2,125. °47 
Super 4-dr., $1,750; Special 2-dr., $1,630; 
RM 4-dr., $1,600. ‘46 Super 2-dr., $1,- 
350, $1,300. °'41 club coupe, $525. 

or ti 2-dr., $1,290; club coupe, 
$1,250. 

CHEVROLET—’48 ¥L 2-dr., $1,905, $1,855; 
station wagon,. $1,790; 2-dr., $1,730; 
FM 2-dr., $1,600; 4-dr., $1,500; SM 2-dr., 
$1,410; half-ton pickup, $1,370. ‘47 FL 
2-dr., $1,510, $1,480; club coupe, $1,400; 


SM 2-dr., $1,355, $1,225; (taxi), 
$975; SM (taxi), $900; half-ton panel 
$910. °'46 FL 2-dr., $1,285; FM 4-dr., 
$1,100. ‘42 club coupe, $725. ‘41 2-dr., 
$800, $575. ‘40 4-dr., $870. °39 2-dr., 
$665. 

DODGE—'48 1-ton C & C, $1,350. °47 
4-dr., $1,500. °'40 4-dr., $585; half-ton 
pickup, $400, 


FORD—’'49 station wagon, $2,050; Custom 
2-dr., $1,960, $1,875; club coupe, $1,825; 
2-dr., $1,800; (6) 2-dr., $1,775. ‘48 2-dr., 
$1,390, $1,290; (6) 2-dr., $975. °46 2-dr., 
$1,150; station wagon, $1,210. ‘42 2-dr. 
$355, $630. '39 coupe, $310, $335. ‘34 
2-dr., $155. °'22 tourin me $125. 

HUDSON—'46 4-dr., — 0 

KAISER—’47 4-dr., $1,025 

MERCURY—'49 4- ar., $2, 325, $2,225, $2,- 
210, $2,120, $2,065. ' '47 2-dr., $1,410. 

OLDSMOBILE—’49 (98) 4-dr., $2, 950. °47 
(76) 4-dr., $1,400. ‘46 (66) 2-dr., $1,305. 


Our New 1949 Prices Are the Lowest Yet 


LICENSE PLATE CLIP 


@ BRIGHT CADMIUM RUSTPROOF FININSH 


45c Each 


85c Ea, in 
One Doz. Lots 
Immed, Delivery 


@ STRONG TENSION SPRING, DOUBLE LOOP 
@ GUARANTEED BY MANUFACTURER 
@ LIMITED SUPPLY. ORDER NOW. 
Postpaid on 1-Doz, Orders or More. 
Enclose 10c Postage on small orders. 
Attractive Offer for Jobbers 


DEALER AUTO ACCESSORIES 


3210 Avenue H, Brooklyn 10, N. Y. 


Dept. AN 12 





20% MORE 
CUSTOMER LABOR SALES 


CLSTOMER CONTROL. 


ISLAND CITY +1 
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Average Used Car Prices 


(Compiled by Automotive News) 





Dec. Nov. 
1948 1948 


, $2,239 
1,697 

1,466 

902 

843 

730 


Jan. 1949 
(to date) 


$1,137 $1,312 


Average.... 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 





‘37 4-dr., 
PLYMOUTH— 


$300; 2-dr., $170. 

"48 4- dr.; $1,825, $1,705; club 
coupe, $1,670; 2-dr., $1,645; 4-dr., $1,- 
525; 2-dr., $1,485. ‘47 4-dr., $1,255; 2- 
dr., $1,200. ‘46 club coupe, $1,245; 4- 
dr., $1,050; 4-dr., $1,040. "41 4-dr., 
$305; 2-dr., $640; 4-dr., $385; half-ton 
pickup, $325. 

PONTIAC—'48 (6) 2-dr., $1,910; (8) 4-dr., 

‘47 4-dr., $1,590; 2-dr., $1,470. 
'42 4-dr., $700. ‘41 club coupe, $845; 
4-dr., $535. 

STUDEBAKER—’48 Champion club coupe, 
$1,600, ‘47 Champion 2-dr., $1,500, $1,- 
325, $1,200. 

WILLYS—’47 station wagon, $1,015. °40 
4-dr., $390 


RICHMOND 


(Automobile Auction of Virginia, Inc. 
Sale every Friday. Prices are for sale of 
Jan, 21.) 

(Market shows volume not meeting 

buyer demand. Sold 70 percent of 

offerings.) 


BUICK — '49 Super 
Super sedan, $1,820. 
‘41 Super sedan, $670. ‘38 sedan, $280. 

CADILLAC—'49 (62) sedan, $3,325. ‘47 
(62) sedan, $2,220. ‘41 (62) sedan, $800. 

CHEVROLET—'48 FL 4-dr., $1,760, $1,750, 
$1,620; aerosedan, $1,660; half- ton panel, 
$1,025. ‘47 FL 2-dr., $1,610. "46 FM 
o.. $1,150. °'41 FL 4-dr., $840, $740, 


CHRYSLER—’48 sedan, $1,975. 
CROSLEY—’48 station wagon, $425. 
sedan, $250. 
DeSOTO—’47 Suburban sedan, $1,225. 
DODGE—'48 half-ton pickup, $1,080. 
FORD—'49 Custom (8) sedan, $1,790; (6) 
4-dr., $1,640. °48 SD (8) 4-dr., $1,480. 
‘47 SD club coupe, $1,250. ‘46 (6) se- 
dan, $940, $1,250. ‘41 half-ton panel, 
$350. '37 sedan, $300. '36 sedan, $305. 
LINCOLN—’40 club coupe, $280. 
MERCURY—'47 club coupe, $1,400. ‘46 
sedan, $1,240. 
NASH—’42 (600) sedan, $270. 
OLDSMOBILE—’48 (98) sedan, $2,230. °'47 
(76) club sedan, $1,510. ‘46 _ sedan, 
$1,180, $1,175. °41 sedan, 
PACKARD—’38 sedan, $270. 
PLYMOUTH—'48 SD 4-dr., 
$1,425, $1,725, $1,600. 


sedan, $2,700. ‘47 
*46 sedan, $1,700. 


"47 


$1,860, $1,625, 
"47 Deluxe sedan, 


$1,300, $1,020. °41 Deluxe sedan, $670. 
39 sedan, $190. 

PONTIAC—'48 SL 4-dr., $2,100. ‘°47 (8) 
sedan, $1,620, $1,450. 
SCELLANEOUS—'48 GMC %-ton pick- 
up, $1,425. 


ALBANY, N. Y. 


(Tim Anspach’s Dealer Auto Auction. 
Sale every Monday. Prices are for sale of 
Jan. 17.) 

(Market shows about same as previous 

week, except on high-priced new cars 

which ran a little lower, Most of the 
dealers are now making a little money 
on their deals, Sold 54 units out of 

88 offerings.) 

BUICK—’'49 Super 2-dr., $2,625; 4-dr., $2,- 

700. '48 Super 4-dr., $2,200; 2-dr., 

100; Special 2-dr., $1,850. ‘47 RM 2-ar., 

$1, 640; Super 4-dr., $1,500. °41 Super 

conv., $880. 
CADILLAC—’40 (62) 4-dr., $835. 
CHEVROLET—'48 FM 4-dr., $1,650; SM 

2-dr., $1,680; half-ton pickup, $1, 400, "47 

FM 2-dr., $1,225, 1,450; conv., $1,460, 

$1,500; FL aerosedan, $1, '530, $1,560. *40 

SD 2-dr., $620. 

CHRYSLER—'47 Town & Country 4-dr., 
DeSOTO—’48 Custom conv., $2,225. 
DODGE—’4i7 Custom 4-dr., $1,420, $1,550. 
FORD—'49 Custom (8) 2-dr., $1, 835, $1,- 

760. ‘47 SD 4-dr., $1,230; club coupe, 


$1,340. '40 Deluxe (6) 4-dr., " 
Deluxe (6) 2-dr., $355. se 

MERCURY—'49 2-ar. » $2,125. 

NASH—’'46 (600) 4-dr., $890, 

ee, 47 (68) 4- dr., $1,490; (78) 

, $1,700. °46 (78) 4- dr., $1,500, '41 

toe) “club coupe, $910: (76) 4-dr., $900; 
os club coupe, $635, ’38 (75) 4-dr., 

PLYMOUTH—'48 Deluxe 4-dr., $1,625. '46 
SD 4-dr., $1,110. °41 Deluxe 2- dr., $530; 
SD 2-dr., $520, $620. °40 SD 4-dr., $335. 

PONTIAC—'48 (8) 4-dr., $1,800, *47 (6) 
4-dr., $1,520. °46 (6) ‘4- dr., $1,510. 

STUDEBAKER—’ 47 Champion 4-dr., $1,- 


330, $1,320, $1,400; & 
$1,450. $ ommander 4-dr., 


WILLYS—'48 Jeepster, $1,475, $1,450, 


CONCORD 


(Concord (Mass.) Auto Auction, Ine. 
Sale every Monday and Friday. Prices are 
~— * go. 14-17.) 

( et shows 128 cars 

235 offerings.) on oe 
BUICK—'49 Super sedanette, $2,500. '48 

Special sedanette, $1,750. "46 Super 

‘eat $1. sa = sedanette, $1,400. 

al sedan, . 
ogntat, $1,000, 39 Special 
TLLAC—'41 (61) sedanette, $1,075. 
CHEVROLET—'49 %-ton ee et $1,575, 
$1,560; half-ton pickup, $1,540, °48 
aerosedan, $1,675; FM sedan, $1,625; 

SM sedan, $1,605. °47 FL aerosedan, $1,- 

420; FM club coupe, $1,510; SM sedan, 

$1, 310. "46 FL aerosedan, $1,265; SM 

sedan, $1,100, $1,110, $1, 125. 
CHRYSLER — 48 Windsor conv., 

n ro sedan, 

San ee $1,525. 
DODGE—’ Ir panel, $990; business coupe, 

$1,200, ‘37 sedan, $285 - 
FORD—’49 Custom (8) sedan, $1,865. °48 

(6) half-ton pickup, $1,075, °47 SD se- 

dan, $1,250; Deluxe sedan, $1,235; (6) 

sedan, $1,050. '46 Deluxe sedan, $1,075, 

$1, 100, $985; SD club coupe, $1, 200, "41 


$2,000. 
46 Royal 


Deluxe sedan, $675; conv., $715. ‘40 
sedan, 2 at $650; Deluxe sedan, $750, 
$540. °39 sedan, $425. ‘38 sedan, $485. 
'37 sedan, $175, ‘'36 coupe, $180, $265; 
sedan, $450. 
KAISER—’48 4-dr., $1,110. 
MERCURY—’49 club coupe, 
$2,250. ‘"4Z station wagon, $1,450. 
sedan, $1, ‘41 sedan, $775. 
NASH—’47 (600) sedan, $950; club coupe, 
$1,150. °'46 Ambassador sedan, $1,185. 
OLDSMOBILE—’48 (76) sedan, $1,800, '47 
(68) conv., $1,550; (78) sedan, $1,675. 
"46 (76) sedan, $1,200, $1,300, $1,230, 
$1,365, $1,435. ‘42 (76) sedan, $750, 


pACKARD—’ ’48 Super (8) conv., $1,800. 
PLYMOUTH—'49 SD club coupe, $1,835, 
'46 SD sedan, $1,075. ‘41 sedan, 

$665. 


PONTIAC—’47 orpedo (6) sedanette, $1,- 
375. °42 (6) sedan, $825. °41 (6) sedan, 
$650, $850, $775. 

STUDEBAKER — ‘48 Commander sedan, 
$1,525. °47 Champion sedan, $1,240. *39 

Champion sedan, $500. 

ISCELLANEOUS — ‘48 GMC half-ton 

pickup, $1,000, '39 LaSalle club coupe, 

$360. 


MINNEAPOLIS 


(Minneapolis Auto Auction, Sale every 
Tuesday. Prices are for sale of Jan. 18.) 
(Market shows some retail activity, 
thereby strengthening wholesale activi- 
ty. Sold 68 units out of 110 offerings.) 
BUICK—’49 Super 4-dr., $2,845. '46 Super 
4-dr., $1,590. °39 Special 4-dr., $390. 
CADILLAC—'49 (62) 4-dr., $4,375, $4,485. 
"48 (6) 4-dr., $3,380. 
CHEVROLET—’43 FL aerosedan, $1,910, 
$1,925, ws 890; FM 2-dr., $1, 675, $1,690. 
"47 FM 2 "$1, 385, $1, 425, $1, 465. '46 
FM 4-ar., oF 305, $1,330, $1,290. ‘41 
2- a $730, $650, $680, ’39 Deluxe 2-dr., 


$410, $390 

CHRYSLER—’ 49 New Yorker 4-dr., $2,765, 
$2,710, =r *47 Windsor 4-dr., $1,635, 
$1,590, $1,530 

DeSOTO—’49 Custom 4-dr., $2,285. 

DODGE—'47 Custom 4- dr., $1,460. '37 


4-dr., $250. 

FORD— 49 Custom conv., $2,245; 4-dr., 
$1,980, $2,010, $1,965; 2-ar., $1,850, $1,- 
865, $1,880. °47 SD 4-dr., $1,350, $1,385; 
2-dr., $1,325, $1,315, $1, 300. '46 SD 
4-dr., $1,075. °41 2-dr., $745, $675. 

LINCOLN—'49 club coupe, "a _ $2,400, 
$2,575. °46 club coupe, $1,3: 

MERCURY—’49 club coupe, $2. 210, $2,475, 
$2,545. °'46 4-dr., $1,415, $1, 330. 

OLDSMOBILE—’ 46 (78) club sedan, $1,325. 
PLYMOUTH—’48 SD 2-dr., $1,785, $1,765, 


2 at $2,300, 
46 


$1,760. ‘41 SD 4-dr., $585, $630. 
PONTIAC—'48 (6) 5 anes $2,255, 


$2,210, °46 (6) 2-dr 
EBAKER—'48 Commander 4- dr., 
085; LC 4-dr., $2,385; 


$2,175. 
LOS ANGELES 


(California Auto Dealers Wholesale Auc- 
tion. Sale every Tuesday and Thursday. 
Prices are for Jan. 13-18.) 

(Market shows prices firming with less 

soft spots. Buyers show greater will- 

ingness to buy. Clean older units still 
searce at present lows, Outlook is 

brighter. Sold 25 units out of 115 

offerings.) 

CHEVROLET—’48 SM club coupe, $1,700. 
‘47 FL sedan, $1,665; FM 4-dr., $1,515. 
‘39 MD 2-dr., $360; 4-dr., $550. 

CHRYSLER—’41 New Yorker 4- dr., $865. 

DeSOTO—'48 Custom 4-dr., $1,890. "47 
Custom club coupe, $1,550. 

DODGE—’46 Deluxe 4-dr., $1,475; Custom 
4-dr., $1,475. 

FORD—’48 Deluxe (6) 2-dr., $1,275, $1,- 
285. ‘47 SD (8) 4-dr., $1,425. °'42 SD 
(6) 2-dr., $760. °41 business coupe, $830; 
2-dr., $750, $810. °'40 4-dr., $680. 

HUDSON—’46 Super (6) 4-dr., $1,095. 

OLDSMOBILE—’46 (76) 4-dr., $1,600; se- 
danet, $1,470. °41 (78) 4-dr., $790. °40 
(6) club coupe, $680, 

PLYMOUTH—'46 Deluxe 4-dr., $1,200. 

PONTIAC—‘46 (8) sedanet, $1,450. 


SOUTH BEND 


(South Bend (Ind.) Auto Auction Co. 
Sale every Friday. Prices are for sale of 
Jan. 21.) 

(Market shows older models very ac- 

tive. Late models bought at new lows 

are reported to be selling well. Retail 
is showing improvements, Sold 22 out 


of 51 offerings.) 
BUICK—’49 Super 4-dr., $2,600. '38 2-dr., 
SM 4-dr., $1,480, $1,- 


$230. 
CHEVROLET—’' 47 
490; FM 4-dr., $1,400; FL 4-dr., $1,520. 
DODGE—'48 Custom club coupe, $1,600. 
'47 half-ton pickup, $1,060. 
FORD—'49 Custom (8) 4-dr., $1,830. °34 
(60) 2-dr., $230. 


$2,- 
Champion conv. ’ 


MUDSON—'4s Commander (8) 4-dr., $1,- 

MERCURY —'40 club coupe, $2,145. °46 
conv., $1,13) 

PLYMOUTH.-48 Deluxe club coupe, $1,- 
860. °47 SD 2-dr., $1,325; 4-dr., $1,400. 
41 4-dr., $755. °37 2- dr., $200." 

STUDEBAKER—’48 Champion 4-dr., $1,- 
730, °47 Champion 2-dr. $1,290. "37 
Champion 2-dr., $200; 4-dr., $125. 

DENVER 
(Denver Auto Auction, Inc, Sale every 


Tuesday at Littleton, Colo. 

Jan. 18.) 
(Market shows buyers very active, with 
more buyers than cars. Clean mer- 
chandise needed here, Prices remain- 
ing firm.) 

BUICK—'49 Super (Dyna.) 2-dr., $3,055. 


Prices are for 





‘47 Special 2-dr., $1,680. 

CHEVROLET—’48 1-ton (4-speed) pickup, 
$1,800; FM 4-dr., $1,775; 2-dr., $1,750. 
'47 FM 4-dr., $1,580, '46 FM 4-dr., $1,- 
305. °40 club coupe, $775; 4-dr., $710. 
'38 coupe, $180. ‘37 2-dr., $380. 

DODGE—’46 2-dr., $1,190. ‘41 Custom 
4-dr., $875. 

FORD—’49 Custom (8) 4-dr., $2,005. °47 


SD 2-dr., $1,355; (6) club coupe, $1,300 
"46 (8) 2-dr., $1,050. "41 (8) 2-dr., $670. 


MERCURY—’49 4-dr., $2,520; club coupe, 


$2,335. °48 club coupe, $1,635. 
OLDSMOBILE—’49 (98) 4-dr., $3,200, °41 
(66) 2-dr., $695. 
PLYMOUTH—'49 SD 4-dr., $1,925, ‘41 
SD 2-dr., $725. '37 Deluxe 2-dr., $450 
PONTIAC—’41 (8) 4-dr., $810. °39 (6) 
2-dr., $700. 


STUDEBAKER—'46 Champion 4-dr., 
135, 


$1,- 
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BUYING 
Burrrlap? 


Weel, it’s wise and 
thrifty to deal with 
folks who really know 
bur-r-rlap*...folks you 
know you can depend 
on. So for whatever 
grade you 
need ...look 
to Bemis! 











“Each year Bemis de- 
termines the grading 
of burlap from Indian 
jute mills. Bemis- grad- 
ing is accepted by 
producers and oan 
alike os the standard 
for biniay» quality. 


BEMIS 


Detroit « Chicago « St. Louis 
Cleveland e« Indianapolis 
and other principal _ cities. 


These TIRES have Everything 


GUARANTEE-LIFETIMER Remolded 
Tires 12-<month GUARANTEE permits 
you to make adjustments immediately 
and without delay—right ‘on-the-spot’! 
PRICE — LIFETIMER’S low prices en- 
able you to meet all competition: 








WHITE SIDEWALLS $.40-16..8.78 
7 75 — $.00:16  7°00-16..9:75 
' 6.50-15....8.75 
7.00-15....9.75 








Black Sidewalls — 50c Lower 


ORDER TODAY! All prices 
F.0.8. Phila. . . Minimum 
Order Six Tires. 


Capitol Tire Co., ine. 
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Inspection Law Called 


1949 Must in N. Y. 


ALBANY, N. Y.—Members of the 
New York State Automobile Deal- 
ers will continue their fight to ob- 


a $900,000,000 in 
sight. 


“In such a case, we feel the law 


budget already 


tain compulsory inspection of motor | js too important to be delayed, but 


vehicles in New York state, it was 


should be passed with a temporary 


decided at committee meetings last provision for the inspection to be 


week. 


An announcement by President 
T. H. McElvein jr. said that asso- 
ciation members felt immediate 
passage of such a law would do 
much to cut down the number of 
accidents in New York state. 


McElvein said statistics showed 
clearly that a large number of 
accidents are caused by over-age 
and hazardous cars. If these cars 
were removed from the road, he 
said, many unnecessary accidents 
could be avoided with a resultant 
decrease in the number of per- 
sons killed or injured on our 
highways. 

“Our association feels such a 
measure should be put into effect 
immediately, not in four or five 
years,” McElvein said, “For the 
past two years, there has been no 
opposition to the proposed legisla- 
tion, yet it has never become law. 

“If the state feels it would prefer 
state-owned inspection stations, and 
has the necessary money to put 
such a program in effect this year, 
we would be happy to go along 
with this plan. However, conserva- 
tive estimates place the cost of 
such a program at $30,000,000 to 
$40,000,000, a sum the state will 
probably feel it can ill afford with 


President Cites 
4 GM Men for 
War Efforts 


DETROIT.—Four General Motors 
executives last week received the 
President’s Certificate of Merit, 
highest civilian award, in recogni- 
tion of individual industrial ac- 
complishment in World War II. 

They were GM executive vice- 
presidents O. E. Hunt and Harlow 
H. Curtice; Edward F. Fisher, a 
member of the board, and Hugh 
Dean, manufacturing manager of 
Chevrolet. 

The presentation of the awards 
was made by Maj.-Gen. K. B. 
Wolfe, director of procurement and 


industrial mobilization planning, 
Air Materiel command, Wright 
Field, O. 


The citation for Hunt was made 
in connection with the manufac- 
ture and mass production of air- 
craft equipment. Curtice was 
awarded the certificate for his di- 
rection of the manufacture and 
production of aircraft engines and 
parts at Buick. 

Fisher, who was wartime gen- 
eral manager of Fisher Body, was 
cited for the manufacture and pro- 
duction of major assemblies for 
B-17, B-25 and B-29 bombardment 
planes and aircraft flight instru- 
ments by that firm. 

The certificate was awarded to 
Dean for his wartime direction of 
manufacturing and mass produc- 
tion of aircraft engines at Chev- 
rolet. 

Wolfe during the war was chief 
of the B-29 development project 
and directed the first Super Fort- 
ress strike against Japan from 
secret bases in western China. 


|done by privately-operated state- 
approved stations. If, at any time, 
the motor vehicle commissioner 
feels this system is not working 
out satisfactorily, he should be em- 
powered to order a changeover to 
the state-owned system. 


“However, the state-approved 
system has worked out extremely 
well in a number of states, and 
we feel this plan should not be 
overlooked if the shortage of state 


funds makes it a question of 


state-approved stations or no mo- 
tor vehicle inspection.” 


A number of amendments to the 
dealer registration law, intended to 
strengthen administration of the 
law, also were advocated by the 
association, Chief among these 
measures was one giving police 
powers to motor vehicle inspectors 
and employes of the motor vehicle 
bureau who are charged with re- 
sponsibility of enforcing the law. 

The association also endorsed: 


1. Legislation curbing or control. | 
ing abuses in installment sales | 
financing, so long as those persons 
who actually need to borrow money 
would not be hindered from do- 
ing so. 

2. The broad plan to provide sick- 
ness disability insurance for em- 
ployes who become unemployed 
through illness not connected with 
their employment. The group stip- 
ulated, however, that employers 
should have the privilege of using 
their own insurance plan as long 
as it meets state requirements. 
They pointed out that hundreds of 
members now have insurance plans 
providing benefits far greater than 
those contemplated in proposed leg- 
islation. 

3. Compulsory driver insurance. 
It was pointed out that approxi- 
mately 90 percent of the drivers in 
the state are now covered by in- 
surance, and that most of those 
drivers without coverage are ex- 
actly the ones who need it the 
most. 

“For the protection of other mo- 
torists and pedestrians,” McElvein 
stated, “every driver should be re- 
quired to meet financial responsi- 
bility before he is involved in a 
costly accident, the expenses of 
which he cannot meet.” 

4. Amendments to the vehicle and 
traffic law to clarify the section 
dealing with the use of dealer 
plates and make the provisions 
easily understood by both law en- 
forcement agencies and dealers. At 
present the law is so worded as to 
permit vastly differing interpreta- 
tions, thus causing many unneces- 
sary arrests of persons using dealer 
plates. 

5. The rest of the 1949 legislative 
program of the New York State 
Automobile Assn. included modern- 
ization of the state’s highways, toll 
free highways and bridges, a uni- 
form $10 registration fee, modern 
safety features on all new cars, 
creation of a department of motor 
vehicles as an independent unit of 
state government and elimination 
of roadside hazards. 





THE SULTAN OF MOROCCO VISITED HERE—When Abraham D. Israel (Cadillac-Buick- 


foathosi. Tangier, Morocco, completed 
by av 


dealership. 


expansion of the dealership's facilities it was honored 
isit from the potentate. The sultan was @ recent purchaser of a Cadillac from the 





‘Peoples’ Car Eyes U.S. 





PLANS ARE UNDERWAY FOR EXPORT OF THE VOLKSWAGEN TO THE U. S.—Surveys are 
being made for the establishment of dealerships in this country to handle the German-made 


car. 


It is said to have a speed of around 60 miles an hour. 





WHERE VOLKSWAGENS ROLL IN THE REICH—The plant at Wolfsburg near Brunswick in 


the British tone of Germany employs 8,000 workers who Produce about 2,500 cars a month. 











T bree. Year Contracts Due 
Most Packard Dealers 


(Continued from Page 1) 


the new three-year Gold Seal deal- 
er franchise marks the beginning 
of a new era in the industry’s his- 
tory of dealer-factory relation- 
ships,” he said. 
= + + 

A§ A NEW element of stability 

between Packard dealers and 


Chrysler Models 
To Be Previewed 


At 7 Meetings 


DETROIT.—Chrysler dealers will 
get their first look at the 1949 silver 
anniversary line at a series of 
seven meetings, to begin Feb. 4 at 
Atlantic City, and conclude March 
3 at San Francisco, the division 
announced here. 


Each of these meetings will be 
attended by the dealers in from 
two to six of the 28 regions into 
which its territory is divided by 
the Chrysler division, with the 
amount of travel entailed held to 
a minimum. Each meeting will be 
completed in a single day for the 
further convenience of dealers, it 
was stated. 

Because this year marks the 25th 
anniversary of the introduction of 
Chrysler cars, the division said, the 
meetings will be built on a historic 
theme to portray the evolution of 
Chrysler since 1924. 

Joseph A. O’Malley, general sales 
manager of Chrysler division, will 
preside at all the meetings and 
will make the actual presentation 
of the line to the dealers. President 
David A. Wallace will make the 
address of welcome, and Leo Car- 
rillo, motion picture and radio star, 
will be master of ceremonies. 

The inaugural meeting in Atlan- 
tic City, Feb. 4, will be attended 
by dealers from the Boston, New 
York, Syracuse, Philadelphia, Wash- 
ington and Charlotte (N.C.) re- 
gions, a total of 842 dealerships. | 
With owners and other key per-| 
sonnel from these organizations, 
the total attendance is due to be 
approximately 3,000. 


——— | 


Ward Retires as Head 


Of Automotive Reports 

DETROIT.—AI Ward has retired 
as head of Ward’s Automotive Re- 
ports, it was announced last week. 

The announcement also said that 
Thomas Morris had been elected 
president of Ward’s Reports, Inc., 
which publishes Ward’s Automotive 
Reports. Stockholders of Ward's 
Reports, Inc., include Robert B. 
Powers, James M. E, Walsh and 
Bernard L. Walsh. 


the company, he continued, the 
Gold Seal contract should result in 
direct benefits to Packard owners. 


“We look upon 1949—-Packard’s 
50th anniversary as a builder of 
fine cars—as a year of golden op- 
portunity,” Greiner said. 

The sales executive emphasized 
that all Packard dealers can be 
eligible for the Gold Seal franchise. 


Requirements, he said, will be 
“tailored according to the com- 
petitive circumstances existing in 
a Packard dealer’s zone of in- 
fluence.” 

“In addition, these requirements 
—pertaining to standards on sales 
performance, service facilities, cap- 
ital, building, management and per- 
sonnel, among others—will be stat- 
ed simply and clearly in the three- 

year contract.” 

Greiner added that details on 
Gold Seal dealer contracts will be 
announced in approximately one 
month at a Detroit meeting of all 
Packard zone managers. 

+ * * 

PACKARD'S Dealer Advisory 

council, comprised of nine rep- 
resentative dealers from through- 
out the U. S. and Canada, unanim- 
ously favored extension of the 
Packard franchise to three-year 
periods where merited, Greiner 
said. 

First disclosure that the exten- 
sion was being considered was 
made early in December when the 
council held its 13th quarterly 
meeting with factory executives in 
Detroit. 

—Bos Finiay 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 


up to date on political and economic trends | 


in the nation’s capital every week. 
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lU. S. : Car Market 


Eyed by Makers 
Of Volkswagen 


NEW YORK. — Another foreign 
make, the Volkswagen, is headed 
for the U.S. market and will be 
placed on exhibition soon in this 
city and again at the German in- 
dustrial show here Apr, 9-24. 

Bernardus M. Pon of Pon’s Auto- 
mobielhandel, Amersfoort, the Neth- 
erlands, is at the Roosevelt hotel 
studying the possibilities of estab- 
lishing outlets for the VW. 

The car has an air-cooled, four- 
cylinder engine, independent front 
and rear torsion springs, silent third 
gear and overdrive. The 25-horse- 
power engine produces a speed of 
about 60 miles an hour and a mile- 
age of 37% per gallon, Pons stated. 

A standard model, weighing 1,260 
pounds, has arrived in this country 
and will be shown first. The deluxe 
car will be displayed at the German 
show. 

It is hoped this year to double the 
output of 2,500 cars a month at the 
factory in Wolfsburg, British zone 
of Germany, he said. The firm em- 
ploys 8,000. 


Otis Suit Seeks 
To Block NASD 


WASHINGTON. — An injunction 
seeking to restrain the National 
Assn. of Security Dealers, Inc., 
from going ahead with a threatened 
two-year suspension of Otis & Co., 
has been asked here by the Cleve- 
land investment firm, 


The federal court action is an 
outgrowth of an investigation by 
the Securities and Exchange Com- 
mission and the NASD into Otis & 
Co.’s withdrawal from a stock un- 
derwriting agreement with Kaiser- 
Frazer Corp. 


Showroom Lure 
Dealers Sponsor Contest 


For Goodwill 


CINCINNATI.—A “goodwill ap- 
preciation contest” has been an- 
nounced by J. H. Albers Co, (Chrys- 
ler) here, in which the public is 
invited to enter written statements 
telling why they like to deal with 
this firm, 


Merchandise worth more than 
$1,000 is offered as prizes. The 
mayors of 10 neighboring munici- 
palities have agreed to act as 
judges of the contest. 

No purchase is required but all 
statements must be submitted on 
official entry blanks which can be 
obtained at the firm’s showroom. 





Minn. Bill Would Police 


New Automobile Sales 


MINNEAPOLIS. — Minnesota 
auto dealers would be barred by 
state law from requiring tradeins 
or accessory purchases on new- 
car deals under a bill introduced 
last week by State Senator Leon- 
ard Johnson. 


Johnson’s bill would put such 
violations in the gross misde- 
meanor classification, “The fair 
trade practices act of Minnesota 
protects a dealer from another 
dealer selling his cars under list,” 
Johnson said. “Now let’s start 
protecting the public.” 








COVERS 19,400 SQUARE FEET—New home of Hodo Motor Co. 


ditioning 
In the ol 
Its complete operation. 


607 
Madison Ave., Montgomery, Ala. According to J. M. Hicks, general manager, the firm has 
retained its old location at 224-26 Molton St. where it is operating, at present, @ recon- . 


(Dodge-Piymouth), 


lant, service of new cars and trucks, Paint, metal and trim jobs. The floor space 
location is 10,500 square feet, which gives Hodo a total of 29,900 square feet 

















36,573,009 Cars, Trucks on U.S. Roads... 


Registrations Up 3 Million Over °47 


DETROIT.—Nearly 3,000,000 more 
passenger cars and trucks are reg- 
istered in the U.S. today than have 
ever been registered before, R. L. 
Polk & Co., Detroit, reported last 
week in announcing total vehicle 
registrations as of July 1, 1948. 

Tabulations of car and truck reg- 
istrations for all states are now 
complete, after six months of com- 
pilation and cross-checking by Polk 
statisticians. The figures reveal a 
total of 36,573,009 passenger cars 
and trucks licensed in 1948, as com- 
pared with 33,653,776 on July 1, 1947. 

Passenger car registrations in- 
creased 8.9 percent in 1948 over 

1947 and truck registrations in- 
creased 11.3 percent. 

A total of 29,967,719 passenger 
cars were found licensed, as com- 
pared with 27,521,395 passenger cars 
a in 1947 and 27,700,011 in 


es commercial vehicles, 6,605,290 
units were registered in the U.S. in 
1948, compared with 5,932,381 units 
in 1947 and 4,551,726 units in 1941, 

The Polk figures reflect only ve- 
hicles actually registered in the 
various states. They do not include 
tax-exempt government-owned ve- 
hicles, which represent approxi- 
mately another half million units, 

More cars of 1941 vintage were 
registered than any other year— 
slightly more than 4,000,000. Sec- 
ond greatest number of cars of 


New York Show 
Of Foreign Cars 
Opens Saturday 


NEW YORK.—Thirty-five thou- 
sand square feet of space will be 
devoted to the First International 
Automobile Show opening here 
Saturday (Feb. 5). 

Gottfried Neuburger, executive 
director of Automobile Expositions, 
sponsor of the event, said 36 mak- 
ers from five European countries 
will display over a million dollars 
worth of cars and motorcycles. 

The armory at 25th St. and Lex- 
ington Ave. will be the scene of 
the show, which will run through 
Feb. 10. Great Britain, France, 
Italy, Austria and Czechoslovakia 
will be represented. 

A partial list of automobiles and 
motorcycles to be exhibited follows: 

Allard, Ariel, Armstrong Sidde- 
ley, Austin, Bentley, B.S.A., Cisi- 
talia, Cooper Special, Healey, Hill- 
man, H.R.G., Humber, Jaguar, Lea 
Francis, Lambretta, M.G., Morgan 
and Morris. 

Also, Peugeot, Prefect, Puch, Re- 
nault, Riley, Rolls Royce, Rover, 
Simca-Fiat, Skoda, Standard-Van- 
guard, Sunbeam, Sunbeam-Talbot, 
Tatra, Thames, Triumph (automo- 
bile), Triumph (motorcycle), Vin- 
cent H.R.D. and Wolseley. 

The show will be open to the 
public at an admission fee of 75 
cents including tax. 


Kingham’s Family Divides 
Estate of $86,970 
, Ky—tThe will of 

Cc. "a Kingham, late president of 
Kingham Trailer Co., divided an 
estate of $86,970 among members of 
his family, probating disclosed. 

Mr. Kingham, who was 63, died 
Nov. 16 during an investigation of 
his company by federal income-tax 
agents. 














Ellis’ Olds Job 


AUTOMOTIVE NEWS, JANUARY 31, 1949 












































any one year’s make are 1937 | in 1935 or earlier—cars still run- 
models, with 1947 models third. | ning and licensed by their owners. 
There were nearly 5,000,000 cars | States with the greatest increase 
registered which had been built | in passenger car registrations were 
Delaware, Florida, Arizona, Indiana, 
Michigan’ and Washington. Indica- 
tive of shifts in population and car 
buying power, most of the increases 
were in the heavy industrial states 
and in the farming states. Geo- 
graphically, the southwestern states 
showed the largest gains. 

In the commercial vehicle field 
Delaware showed the greatest in- 
crease, having 30.8 percent more 
trucks registered than in 1947, Idaho 
was second, closely followed by Ari- 
zona, Ohio ‘and Utah. Southern and 
agricultural states showed strong 
gains, but industrial states also reg- 
istered increases in trucks, 

Detailed tabulations of registra- 
tions, with the percentage of change 
between 1948, 1947 and 1941, are in 
adjoining columns. 


FTC Reported 
Ready to Curb 


Tire Discounts 


WASHINGTON.—The tire indus- 
try may feel the first sting of the 
Federal Trade Commission’s move 
to enforce the 13-year-old laws em- 
powering the commission to regu- 
late quantity sale discounts. 

FTC sources reported last week 
that a ceiling is soon expected to 
be clamped on quantity discounts 
allowed by tire makers. Automotive 
parts is another field which could 
be affected by discount ceilings. 

The Robinson-Patman act of 1936 
authorized the commission to con- 
trol quantity discounts. Informed 
sources said it was the independent 
tire dealers who induced the FTC 
recently to issue the procedural 
rules to be pursued in determining 
whether or not quantity-discount 
limits should be applied to a cer- 
tain commodity (see AvuToMOTIVE 
News, Jan. 24). 

It was reported that in the case 
of tires, the FTC may rule that the 
quantity discount ceiling shall be 
20,000 pounds (a carload). A chain 
or mail order house could get no 
larger discount, no matter how 
many carloads it buys. 

After a probe of tire sales prac- 
tices more than a year ago. the 
FTC charged that quantity dis- 
counts gave chain and mail order 
houses an unfair price advantage 
over independent dealers. 


Obituaries 


Thomas E. Garvey 

ROCHESTER, N. Y.—Funeral services 
were held here for Thomas E. Garvey, 66, 
associated for many years with the Selden 
Motor Co., pioneer auto manufacturers, and 
later a Chevrolet dealer in Kansas City, 
Mo. He died in Kansas City Jan. 18. 

* - * 


George A. Bond 

KANSAS CITY. A. Bond, 80, 
retired secretary of the Kansas City Motor 
Car lers Assn., died Jan, 19 after a 
heart attack at his home here. Mr. Bond 
was secretary of the group from 1922 to 
1933, vice-president from 1915 to 1916 and 
a member of the board of directors in 
1912-1913, 


Buick Dealers 
In East Add 
$73,000 to Fund 


NEW YORK. — Eastern area 
Buick dealers from 11 states last 
week presented $73,000 to the pro- 
posed new $2,000,000 woman’s hospi- 
tal at Flint. 

The donation was made in the 
names of Harlow H. Curtice and 
William F, Hufstader in recognition 
of their “outstanding leadership as 
chief executives of Buick.” 

Curtice served as Buick’s general 
manager and Hufstader as sales 
manager for 15 years until their ap- 
pointments last Nov, 1 as executive 
vice-president of GM and vice- 
president in charge of distribution, 
respectively. 

Presentation of the gift was made 
by Russell Nelson, Staten island 
(N, Y.), spokesman for the Buick 
dealer group, during a luncheon 
meeting attended by 650 Buick 
dealers and executives from Flint. 
It followed a presentation of $50,000 
made recently by Buick dealers of 
the midwestern area, 

Members of the dealer committee 
arranging the presentation to Cur- 
tice and Hufstader included Arthur 
Lee Newton, New York; Ralph 
Springer, Philadelphia; Paul Vere 
Smith, Boston; George Dunbar, 
Buffalo; Daniel Brooks, Washing- 
ton; A. H. Bartlett, Rochester, N. Y.; 
D. A, Eldredge, Hempstead, N. Y.; 
William Emerson, Washington; J. 
E. Henry, Philadelphia; Ross S&S. 
Jennings, Harrisburg; John J. Ken- 
nedy, Jersey City, N.J.; Edward J. 
Robidoux, Newark; C. L. Smith, 
Dorchester, Mass.; Art Wetstein, 
Hempstead, L, I., and Nelson. 


Sandberg 


Given 


LANSING. — Arthur Sandberg, 
Oldsmobile general auditor, has re- 
placed Howard G. Ellis as man- 
ager of the division’s organization 
and analysis department. 

The appointment was announced 
by division officials here last week 
following nationwide publicity giv- 
en Ellis’ “disappearance.” 

Ellis, who has served 15 of his 
25 GM years with Oldsmobile, was 
reported to have returned to Lans- 
ing last week after visits to Ha- 
waii and Orlando, Fla. He was 
named organization and analysis 
chief of Oldsmobile last August. 

The Oldsmobile announcement 
said Ellis’ employment status 
would be determined after a con- 
ference with division officials. 

Sandberg joined Oldsmobile in 
1927 after serving 10% years with 
Chevrolet. He became the division’s 
general auditor in 1944. 

Ellis was quoted as expressing 
puzzlement with reports he was 
“missing.” Reports said he decided 
to “take a rest trip” instead of 
reporting for a checkup at the 
Mayo clinic in Rochester, Minn. He 
was placed on the police “missing” 
list Jan. 2, 

An Oldsmobile spokesman said 
GM requires all department heads 
to undergo regular physical exam- 
inations at the Mayo clinic. 


* * * 


Maxwell E, Cooke 
SARASOTA, Fla.—Maxwell E. Cooke, 57, 
owner of Cooke Motor Co., died at his In- 
dian Beach home near here after a long 
illness. He established the Cadillac-Olds- 
mobile dealership after moving to Sarasota 


in 1936. 
. * . 


Jd. Franklin Sharp 
OGDENSBURG, N. Y.—J. Franklin 
Sharp, 72, pioneer automobile dealer here 
and former member of the local city coun- 
cil, died Jan. 11 at his home. His business 
career spanned the time from horses and 
buggies to modern automobiles. He owned 
the controlling interest in J. F. Sharp, Inc, 
+ * 


John W. Greenwood 
WASHINGTON, Ind. — John W. Green- 
wood, 71, an auto dealer here for more 
than 40 years before his retirement, died 


Jan, 25. 
* * 


Arnold G. Lockerby 

GRAND RAPIDS, Mich. — Arnold G. 
Lockerby, 57, president and general man- 
ager of Lockerby-Barkwell Co., died here 
Jan, 24. Mr. Lockerby entered the auto- 
mobile business here in 1915. In 1925 he 
organized Thomson-Lockerby Co, and in 
1934 the firm was reorganized. Since 1938, 
he had been co-owner in addition to his 
duties as president and general manager. 

- . . 


George Muchemore 
OMAHA.—George Muchemore, 55, of 4817 
Chicago 8t., died Jan, 21. He was owner 
s alvet thet of Much-More Motors, 25th and O streets, 
He had been prominent in local 

automotive circles for many years. 
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Trucks Still on the Highways 


Compared With 1947 and 1941 


Percent 
Up or Down 
1947 over 1941 
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REVEALS —_ PUBLIC RELATIONS PLAN—A. M. Harris, manager of the Seennuter 


(N. J.) assemb ly 
meetings in which information about the company's public relations pr 
some supervisory emplo 5 including plant 


= a — covering operat 


plant of Ford (standing at podium), opens one 


several management 
ram was = to 
presentat a one 


‘oremen. The illustrat: 


s of various departments within the company, was made ead 


7 personnel in all of the plants and district sales offices in the company's N 
region. It is i 


is part of a national program. 


Ziesmer New President . . . 


NADA to Spur Drive 
Against Credit Curbs 


(Continued from Page 1) 


for elimination or modification of| serve dealers on factory relations. 


Regulation W, with requests broad- 
ened to include 24 months for all 
new cars and those up to two years 
old, rather than the previous re- 
quest for liberalization on those 
retailing for more than $2,500. 

A general feeling among dealers 
that 1949 will see a revival of force- 
ful salesmanship in the auto in- 
dustry. 

Great interest among the deal- 
ers in the educational clinics, es- 
pecially those on used cars, retail 
sales, service and employe-em- 
ployer relations. 

Other new officers elected are 
Fred L. Haller (Hudson), of Wash- 
ington, first vice-president; Ralph 
Nichols (Oldsmobile,-Cadillac) 
Nashville, secretary; James Mason 
(Dodge), Detroit, treasurer, and 
Jay Green, Washington, assistant 
treasurer. 

New directors are Hanford A. 
Crockard, succeeding Glen O. 
Smallcomb, Northern California 
district; Haller, succeeding Stanley 
Horner, District of Columbia; E. A. 
Bogart, succeeding W. R. Showal- 
ter, Idaho; Frank Collord, succeed- 
ing Ray Allen of Iowa; E. H. Bak- 





Nash Rescues Dealers 


In Frisco Cab Strike 


SAN FRANCISCO, — But for 
some fast action by S. K. Goge, 
Nash zone office manager here, 
dealers arriving for the NADA 
convention might have had to 
carry their baggage to their ho- 
tels on their backs. 

Only a handful of taxis were 
operating here as a result of a 
month-old cab strike. Goge char- 
tered buses and zone cars to meet 
all trains and ferries to get the 
dealers to hotels, NADA followed 
Nash’s lead and instituted bus 
service to and from hotels to the 
auditorium headquarters. 





er, for E. G. FitzHenry, Massachu- 
setts; Carl Fribley, for T. H. Mc- 
Elvein jr.. New York; Ray Bran- 
denburg, for Harry L. Bell, Ohio. 
and Trammell Hollis, for Cecil 
Walker, West Virginia. 

* *” * 


A N EQUIPMENT show drew 8,500 
visitors, with 2,500 of them be- 

ing exhibitors’ guests in addition 

to dealers and wives registered. 

Another feature of the conven- 
tion was the timing of factory re- 
leases to coincide with the parley, 
including Packard’s announcement 
of three-year franchises by Karl 
Greiner. general sales manager. 

i. C. Doss, Nash sales chief, 
told Nash dealers at a breakfast 
meeting that In March Nash 
would increase production of 600 
models, building 70 percent of 
them to 30 percent of the more 
expensive Ambassadors. 

In his annual report, retiring 
President Wright cited association 
efforts in the last vear, including 
brief reports on NADA committees. 
Wright pointed out that facts were 
vitally needed by the Industry Re- 
lations committee in its efforts to 


Dealers, he said, had responded 
poorly to efforts to get the facts, 
with only a 10 percent return of 
forms sent to them. Wright em- 
phasized that the forms required 
no signature, thus protecting the 
dealer, and he urged all dealers to 
send them in. In addition, the com- 
mittee had urged formation of deal- 
er advisory committees by all 
makers, 

* . +o 

Wer urged that dealers be 

allowed to select their own rep- 
resentatives rather than having 
them appointed by factories. He 
asserted that teamwork between 
factory and dealers was vital; that 
factory-dealer relations was a two- 
way street. Factories, he said, had 
invested millions in building up 
strong dealer organizations. It 
would be foolish, he warned, for 
the factories to tear them down. 


He divided dealers into three 
classifications with respect to con- 
troversy over franchises: Those 
who are satisfied, those who don’t 
know whether they are or not, 
and those who are dissatisfied. 


Urging dealers to study and un- 
derstand their franchises, Wright 
asserted that they do not have con- 
tracts, What dealers have, he said, 
is the right to operate a franchise. 
Wright foresaw future improve- 
ment in franchises through factory 
competition for good dealers in the 
days ahead. 


He asserted that top factory ex- 
ecutives are capable men, looking 
out mainly for the factory interest. 
Dealers, too, he said, have a right 
to look out for themselves, 

His parting advice to dealers was 
that they can get along best by 
progressing, and being careful not 
to get off balance financially. 

* * os 


#ARLIER, Wright reported that 
NADA had made a survey of 
dealers on tax-privileged co-opera- 
tives, and had learned that they are 
not an important competitive prob- 
lem at this time. Congress, he said, 
is unlikely to take action on the 
tax issue involved in co-ops, 


Other speakers included Robert 








“Ho-hum! Back to reality.” 





NUCDA Chiefs Appeal 
Directly to FRB 


WASHINGTON.—Fullest con- 
sideration of a request for relax- 
ation of Regulation W require- 
ments was assured a group from 
the National Used Car Dealers 
Assn, by Federal Reserve Board 
governors last week, according 
to Joseph P. McCarthy, NUCDA 
general counsel, 

The group, led by President 
Carl Marker and five directors, 
said that extension of payments 
to 24 months would be an aid 
since “Regulation W, in its pres- 
ent form, is a contributing fac- 
tor to the existing serious dis- 
location and disruption in the 
used-car industry.” 





W. Kneebone, NADA managing di- 
rector for the last four months, 
who gave a report of his activities. 

Kaiser, in renewing his attack 
on Regulation W, pointed out the 
great opportunities for prosperity 
that lie ahead provided they are 
not blocked by “regulitis” and 

“Russianitis” on the part of cer- 

tain branches of the government. 

Gov. Douglas McKay of Oregon, 
an auto dealer for 30 years, urged 
dealers to take an active, untiring 
interest in government, serving the 
cause of democracy on_ school 
boards, as precinct men or however 
possible. 

Gov. Earl Warren of California 
told of the efforts of the state to 
progress through putting itself on 
wheels, He asserted that on the 
day he spoke he had signed a bill 
to make compulsory driver educa- 
tion for high school Students. 

* + 


foals KREML, an authority 
in traffic engineering, empha- 
sized to dealers their direct interest 
from a market standpoint in work- 
ing to reduce problems of traffic 
accidents, congestion and improved 
roads to guard the utility of the 
automobile. 

Dr. Kenneth McFarland, superin- 
tendent of schools in Topeka, Kans., 
was one of the hits of the conven- 
tion, mixing pointed business ad- 
vice with an unusual ability to move 
his audience. Asserting that scien- 
tific studies show that lack of skill 
is outnumbered between seven and 
11 to one as a cause for people 
being fired, he indicated that deal- 
ers who fail in the days ahead 
might fall into the other classifi- 
cations. 

Among the important reasons 
for failure were listed laziness, 
lack of loyalty, intemperance, 
dishonesty, lack of morality, and, 
finally, “failure to understand 
that customers are not deals but 
people, human beings, with all 
that that means.” Remember, he 
said, “that you can’t hold some- 
one in a ditch unless you stay in 
the ditch with him.” 

With respect to this human an- 
gle, Doss mentioned as a factor in 
hastening the buyer’s market, 
which, he said, is just over the hill, 
the Macy investigation which 
caused people to become distrust- 
ful of dealers. 

Doss emphasized that he be- 
lieved the practices of only a small 
minority of dealers caused all to 
be smeared. Other factors listed 
were Regulation W and a hiatus in 
buying in everything. He pointed 
out that Nash had opposed the reg- 
ulation from a long way back. 

All in the trade, factories as well 
as dealers, got some bad habits be- 
cause “we could sell everything we 
could build,” Doss said 

* a - 

WitH respect to the buyer’s mar- 

ket, either “over the hill’ or 
smack in the present for some 
dealers, many dealers at the con- 
vention were concerned over 1949 
prospects. Some asserted their be- 
lief that Kaiser-Frazer would play 
an important part in breaking the 
market for all makes in its efforts 
to meet its own selling problems. 

These dealers indicated a be- 
lief that K-F and its dealers 
would put up a terrific fight, pull- 
ing out all stops in their effort 
to maintain a place in the busi- 
ness. 

Much important information was 
given at the clinics, which space 
problems make necessary to report 
in future issues. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue 


GM Aide Sees 
Need for More 
Motor Oil Tests 


COLUMBUS, O.— Both automo- 
tive and petroleum industries need 
more engine service tests to pro- 
duce better-quality crankcase oils, 
although great progress already has 
been made in the lubricant field, 
H. C. Mougey of General Motors 
research laboratories said here last 
week. 

Mougey, technical director of GM 
research, spoke at the Ohio State 
university diamond jubilee celebra- 
tion. A 1911 OSU graduate, he was 
awarded an honorary degree of 
chemical engineer by his alma 
mater in 1935 for his work in lubri- 
cant research. 

Although chemists now use in- 
hibitors, detergents and additives to 
reduce oil oxidation and prevent 
acid corrosion of engine parts, 
Mougey pointed out the need for 
further improvement to determine 
an oil’s value in service, 

It is apparent, he said, that “qual- 
ity” of oils cannot “be measured by | en 
the conventional laboratory tests 
for chemical and physical proper- 
ties even though it may be possible 
to determine if an unknown oil 
resembles another oil whose per- 
formance in service is known .. .” 

Admitting that engine tests are 
costly items in a research program, 
Mougey declared: 

“The way to determine whether 
an apple is good to eat is to eat it. 
The way to find out if an oil is 
good is to use it in an engine. The 
only real measure of quality of a 
lubricating oil is its performance 
in service, 

“At the present time,” he said, 
“there are no generally recognized 
tests to evaluate oils in many re- 
spects.” 


St. Louis Dealer 
Loses $500 Suit 


ST. LOUIS.—John B, Peters, a 
real estate agent acting as his own 
attorney, won a $500 damage suit 
in a magistrate’s court here against 
Sidney Weber, Inc., over repairs 
made to his automobile. 

Peters told a jury he left the 
machine at the firm’s garage to 
have a hydraulic brake relined. Re- 
turning, he said he found the rear 
part of the automobile wrecked 
and was told it had rolled down 
a ramp and hit a concrete post in 
the building. 

He said satisfactory repairs were 
never made and he has not been 
able to adjust the trunk cover sat- 
isfactorily. An attorney for the 
company said Peters had been of- 
fered $50 to have the trunk repaired 
but he had declined it. The attor- 
ney further testified that a material 
shortage prevented the company 
from repairing the trunk, 


I-H Begins Output 


In New Foundry 


LOUISVILLE. — International 
Harvester Co. has launched opera- 
tions in its new Louisville works 
plant, a grey iron foundry said to 
incorporate all the improvements 
known to modern foundry practice. 

In an attempt to create the best 
possible working conditions, I-H 
officials said they insisted that the 
highest standards be observed in 
the foundry’s construction. Em- 
ployes will have the benefit of me- 
chanical material handling appa- 
ratus throughout the foundry. 

Every foreseeable hazard in con- 
nection with moving machinery and 
equipment has been removed or 
safeguarded, I-H spokesmen re- 
ported. When operating at peak, 
the foundry will employ about 1,600 
workers on three shifts. 





ena executives 
the 1,000,000th Hydra-Matic de un seal es 


Detroit Transmission 

General Motors, with smiles of Oittoction, 
for it was development work by Oldsmobile 
engineers that pieces this automatic transmis- 
oe the market 10 ago. dm to 


tight: T. C. on manager ids- 
cashier H. N. Metzel, assistant - engi- 
neer, and J. F. Wolfram, chief engineer. 


Sees Jet Autos 


Expert Savs New Engine 
Won't Vibrate 


BUFFALO.—A scientist from the 
Cornell University aeronautical lab- 
oratory predicts that development 
of jet propulsion ultimately will 
lead to a new vibrationless automo- 
bile engine and tube-type cross- 
country subway trains which would 
travel at speeds of 2,000 to 3,000 
miles per hour. 


Dr. Joseph F. Foa, an authority 
on supersonics and _ superstrato- 
spherics, spoke on “Whither Jet 
Propulsion?” at a dinner meeting 
of the Buffalo Torch club. 


“I am convinced that the gas tur- 
bine will eventually replace the 
reciprocating engine, even in the 
automobile,” he said, 

Such turbines, he explained, have 
no cooling system and no distribu- 
tor and “would therefore start eas- 
ily in cold weather.” A gas turbine 
with a gearshift would be complete- 
ly free from engine vibrations, he 
added. 

Dr. Foa said, however, “that so- 
cial and political factors” will deter- 
mine the growth of jet propulsion, 
and “will determine whether jet 
propulsion will grow to be an in- 
strument of propriety or one of 
destruction.” 


Sues for $8,250 
In U.C. Fraud 


ST. LOUIS. — Alleging that the 
full mileage on a used car he pur- 
chased from Joe Simpkins, Inc., 
was not disclosed to him, Paul R. 
Schacher has filed suit for $8,250 
damages in circuit court at Clay- 
ton, Mo. Schacher’s petition alleges 
that he paid the company $1,500 
for a 1946 Ford sedan last Nov. 1 
on the representation that the 
speedometer reading of 22,000 miles 
actually indicated the total miles 
covered by the machine. 


When trouble developed, Schacher 
asserts in the petition that he em- 
ployed three mechanics to check 
the machine and they reported it 
had been driven between 60,000 and 
100,000 miles and was worth about 
$700. He then traced the title and 
found the machine had been sold 
originally to Yellow Cab Co. of 
Pittsburgh. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
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All Around Detroit, Dealers Flay Reg. W. . . 


It’s Not Whether, But How Much 


EDITOR'S NOTE: There have been conflicting stories recently on 
the effects of Regulation W on new-car sales; many dealers have 
been vehement in denouncing the credit controls while most fac- 
tories have remained aloof. To get an on-the-scene indication, Auto- 
motive News sent one staff man, Jim White, to contact dealers 
handling all lines on the west side of Woodward Ave. in Detroit; 
the other, Bob Gordon, covered Detroit’s East Side dealers. Here arc 


the results of their surveys: 
* * * & * + 


By Jim White 
Associate Editor 
ETROIT’S West Side dealers 
differ in their opinions about 
what has happened to the sellers’ 
market, but nearly ‘all agree that 
Regulation W has forced plenty of 
new-car business away from their 
doors. 

Most dealers blame the current 
dip on Regulation W outright. A 
few, however, regard the slump as 
a transient period between the sell- 
ers’ market and competitive selling. 
The latter, at the same time, admit 
that things would be better if the 
regulation were removed. Heavy 
monthly payments, they point out, 
kill the majority of deals ready for 
signatures. 

Whatever the blame, dealers of 
all lines questioned in the survey 
declared that the order lists today 
are nothing more than prospect 
lists. The proportion of declined 
deliveries has risen surprisingly 
during the past 30 days, it was 
pointed out, 

Some independents even admit 
that they are deep in competitive 
selling, complete with reduced prof- 
its due to higher allowances on 
used-car tradeins, 

* * + 


IG THREE dealers, however, say 


By Bob Gordon 
Staff Writer 
TNETROIT’S East Side new-car 
dealers declare that Regulation 
W has more in common with 
“weeping” and “wailing” than the 
first letter of each word. 

Dealers in all lines admitted that 
the credit regulations imposed last 
Sept. 20 have had a crippling effect 
on trade. The only variation in 
their opinions was in the severity 
of the effect, the Automotive News 
survey showed. 

A dealer handling a medium- 
price line in a high-income area 
said the effect was “indirect.” 
Very few of his new-car sales are 
time deals. However, most of his 
customers are kicking about the 
allowance the dealer offers them 
when they want to trade in their 
old cars. 

He said most of these customers 
had orders which specified “no 
tradein.” When he calls to tell them 
their new car has arrived, they 
don’t turn up for three or four 
days; and. when they do, they have 
a car to trade in. 

* - * 
_ DEALER thought a liberal- 
ization of the morithly payment 
requirements would standardize the 
price of used cars and, in turn, 
work to the advantage of the new- 
car market. 

At the other end of the ladder 
was a dealer handling a car in the 
same price class in a “laborer’s” 
neighborhood. When asked the 
effect of Regulation W, he re- 
nlied: “I’ve been 30 years in this 
business, and it’s the lousiest 
thing I’ve ever seen.” 

He was in favor of a 25 percent 
down payment and monthly pay- 
ments ranging from 24 to 36 months. 
He further predicted that if action 
wasn’t forthcoming immediately on 
credit restrictions, the country was 
headed for an “uncalled-for depres- 
sion.” 

Another dealer in the same local- 
ity said Regulation W “lost me 
three deals last week.” He also 
wanted an extension of payment 
time to 24 months. 

This dealer hinted that the only 
way he was maintaining sales vol- 
ume was to “give customers good 
deals.” 






















fast as they get them, but that they 
must first call about five customers 
before they find somebody ready 
for delivery. One of the Big Three 
dealers, however, admits that some 
of his models are backing up be- 
cause of current new-model pub- 
licity; the customer prefers to wait 
for the ’49. 

Trucks, the average dealer de- 








profit, they expect to make up in 
increased volume. 
+ * * 
S FOR “accessories loading,” it 
seems to be a thing of the past. 
Every dealer questioned said cus- 
tomers could get a car with exactly 


more, 

Truck dealers, unconcerned by 
monthly payment restrictions, are 
concerned by the market for trucks 
in the one-ton and up class. 

Those surveyed said they had 
been in a buyer’s market “for some 
months” now and that conditions 
are substantially what they were 
before the war, although volume is 
higher. 

Dealers reflected confidence on 
the whole. One said “this busi- 
ness always looks terrible in De- 
cember and January.” All of 
them thought the price of used 
cars would rise with the ther- 
mometer, although none thought 
prices would reach the heights of 
last spring. 

Another operator said he thought 
“a lot of people are waiting for 
some responsible person to sound a 
note of confidence.” He thought 
that if everyone would realize that 
high prices are here to stay along 
with high income and “full employ- 
ment,” business would be “at least 
as good as in 1948.” 

By way of illustration, he cited 
the comment of a disc jockey who 
said: “The dollar doesn’t seem to 
be doing as much for me as it used 
to—but, then, I’m not doing as 
much for the dollar as I used to.” 


* * * 


DEALER handling one of the 

Big Three testified that he had 
not experienced much resistance 
due to the restrictions on credit. 

It was his contention that Regu- 
lation W is being blamed for other 
factors causing the “present slow 
market.” These other factors in- 
cluded, he said, “poor selling” and 
the fact that “most cars are over- 
priced.” 

All dealers agreed Regulation W 
was responsible for the drop in 
prites of used cars. Most of them 
who said their new-car_ sales 
hadn’t been directly affected as 
yet, expected that they would feel 
the pinch soon unless there is an 
extension of payment time. 

Despite the general condemnation 
of Regulation W, all but one of the 
dealers surveyed thought 1949 would 
prove to be a good business year. 

They were also unanimous in the 
opinion that it would be necessary 
to “work hard” in order to make it 
a good year. What is lost in unit 





NEW GMC WAREHOUSE IN SALT LAKE CITY—Scheduled for occupancy Feb. |, these 
wholesale headquarters will be in the industrial center, formerly known as the Remington 
small arms plant, at 2\st St. South and Redwood Rd. GMC will use a total of 34,200 square 
feet of floor space in building two of the center for the storage and conditioning of new 
trucks and large stocks of parts and accessories. It will also house the general offices for 
the zone. The present location at 974 S$. Main St. will be used by GMC’'s retail sales and 
service branch exclusively. . 


their stocks are still moving as | 





what they want on it and nothing | 





, 


clared, are “one big headache.’ 
Heavy units are caught up almost 
completely; one-tons and 1%-tons 
are selling problems, but the light 
half-ton and three-quarter ton 
units are still running six months 
behind. Truck sales are unaf- 
fected by the regulation, it was 
added, 

A few things are certain, dealers 
say. They are: 

1. Order lists are now prospect 
lists. 

2. Layoffs by factories are caus- 
ing many to postpone new-car pur- 
chases. 

as * * 


2 SOME DEALERS are being | 


* forced to give “discounts” to 
meet competition; these are usually 
in the form of used-car over-allow- 
ances, sales of new cars as “demon- 
strators” and “company cars” and 
other price-cutting tactics. 

4. Dealerships have had to force 
their parts business to cover up for 
service volume declines, amounting 
in some cases to as much as 60 per- 
cent below levels of 60 days ago. 

Regulation W has scared away 
a lot of people who ordered a 
popular medium-priced line just 
a year ago, one dealer declared. 
He is currently carrying three 
higher-priced models which re- 
quire “lots of selling.” The lowest- 
priced model, however, is still 
running about six months behind 
schedule but is catching up fast 
as customers decline delivery, the 
dealer said, 

He expressed no dissatisfaction 


| with the current market but admits 
| that the “gravy-days” are gone. 


“The day of the order-taker is 
gone,” he said. “We're putting our 
salesmen back at ringing doorbells 
and making phone calls.” 

Another medium-priced car dealer 
termed business “terrible” and dis- 
played a drawer filled with index 
cards of people who rejected deliv- 
ery during the past 30 days. 

“The awful part of this whole 
thing is that all 400 of those peo- 
ple were on our necks three 
months ago,” he said. “That is 
what Regulation W means to us.” 

In addition, this dealer said, the 
factory is pushing more cars to him 
when he already is heavily back- 
logged. To move some of the units, 
he has been allowing “ridiculous” 
allowances on tradeins, he said. 

A higher-priced independent de- 
clared that “we have got to allow 
high tradeins. Regulation W has 
hit us hard. We start around $2,400 
and the average down payment 
leaves pretty high monthly pay- 
ments.” 

oa * * 

i OUT of eight customers do 

not want their cars delivered 
now,” a top-bracket dealer said. He 
pointed out that although most of 
those left deposits on file, he isn’t 
counting on selling them any faster 
this summer. Already his biggest 
models are available for immediate 
delivery. 

A Big Three dealer declared that 
he has “plenty” of ’48 models backed 
up. Customers, he said, don’t re- 
gard the high monthly payments as 
any kind of a bargain and most are 
expressing a desire to “wait a few 
months and see what happens.” 

In a half-hour the dealer's 
phone rang twice. “You see,” he 
said, “twice in a half-hour. A 
month ago it used to ring day 
and night. Business is bad.” 

A dealer handling a medium- 
priced and a top-priced combination 
admitted that his car is a tough one 
to sell today, what with competition 

from other companies’ new lines 
appearing. Mainly, though, it is 
Regulation W which is killing his 
sales, he wailed. 

“We used to sell to the white- 
collar income group. At 18 months, 
they can’t touch the deal. It is 
really tough. My top-dollar car? 
Don’t talk to me about it. My head 
aches.” 


Firms Amend Charters 


The secretary of state in Texas 
has approved an amendment to the 
charter of the Deakins-Harris Mo- 
tor Co. in Longview which permits 
the company to increase its capital 
stock to $100,000, 

Also amended was the charter of 
the Seh Co. in Fort Worth, permit- 
ting the company to change its 
name to Hicks Rubber Co. of Fort 
Worth, tid 





As ls & Was... 








BEFORE AND AFTER—The old building (below) of Feihe Motor Co., Inc., Nash dealer in 
Towson, Md., became the modern dealership shown above after extensive alterations. The new 
building has 13,800 square feet of floor space, with 11,900 devoted to service and 1,000 to 

| parts. Service parking area totals 14,600 feet. President of the dealership is T. D. Crowley; 
vice-president is G. S. Feihe. 





Withers Succeeds Labor 
(Continued from Page 6) 


. 
Weaver un GM cited the cases of Wilson and 
DETROIT.—Appointment of Rol- Chrysler President K. T. Keller to 
and S. Withers as director of the | S¥UPport his arguments for pensions 
Customer Research section of the | fT workers “who do need them. 
General Motors “A man named C. E. Wilson, 
Distribution staff| president of General Motors, in 
was announced! 1947 got a combined salary and 
last week by W./| bonus of $446,099,” Reuther said. 
F. Hufstader, GM| “In addition to that, the corpora- 
distribution vice-| tion contributed $18,300 to a pen- 
president. sion fund for Wilson that will 
Withers suc-| provide him with a pension of 
ceeds the late! $25,000 a year when he retires. 
Henry G. (Buck)! “K,. T. Keller, president of Chrys- 
Weaver, who had | ler Corp., in 1947 was paid $250,800 
served as director | He is assured by the corporation of 
of this section for|a pension of $25,200 when he re- 
{4 years prior to| tires.” 
Reuther said the union would 





R, 8S, Withers 


his death Jan. 2. 
He was born in Cleveland, July/ seek a peaceful settlement of Ford 


and Chrysler negotiations this year. 
| But he warned that “we now have 


4, 1910. 
. | $3,000,000 in our treasury to back 
Chrysler Lines Offer | a> ane Gecnede” 


All-Nylon Fabric | Plans to broaden the UAW’s 
DETROIT.—K, T. Keller, presi- | co-op store movement were an- 
dent of Chrysler, announced last | nounced by Victor Reuther, Wal- 
week that a new kind of all-nylon |ter’s brother and head of the 
fabric “superior in application, |union’s educational department. 
wear and appearance to anything | Twenty such co-ops have been set 
so far developed” and two new |up in major industrial centers in 
nylon-faced fabrics will be used | the past year, Reuther said. 
on some of the company’s new s ¢ *8 
models soon to be announced. 

These new fabrics will be in 
addition to the mohairs, worsteds 
and other materials also used on 
the new Plymouth, Dodge, DeSoto 
and Chrysler cars, Keller said. 

The all-nylon fabric will be 
used initially on the new line 
of Chrysler Windsor and New 
Yorker sedans, with the nylon- 
faced materials available for in- 
terior trim on Chrysler and Plym- 
outh convertibles. Experimenta- 
tion with all-nylon cloths was 
initiated by Chrysler five years 
ago, with each piece of newly- 
developed fabric being put to the 
most extreme tests to insure its 
quality. 

The first all-nylon fabrics to be 
used by Chrysler will be in one 
weave, with the nylon-faced ma- 
terials in two weaves, 





AFL to Boycott Garages 


That Don’t Join Up 

CHICAGO. — The AFL Interna- 
tional Brotherhood of Teamsters 
will use a new method of “persuad- 
ing” filling-station employes to join 
that union, now planning an inten- 
sive drive to organize such workers 
and other groups in the automotive 
field. 

Since under the law truck drivers 
cannot refuse to deliver fuel or 
other supplies to gasoline filling 
stations, the union, according to 
Dave Beck, Teamster executive vice- 
president, will use the “patronage 
shut-off” technique as a weapon. 

Filling stations whose employes 
join the union will display the union 
card. In cases of non-joiners here 
and elsewhere, Beck said, members 
of his union will be asked not to 
patronize them with purchases. 








MARTIN-SENOUR SALES SESSION—The entire staff of the automotive division of the 
company met in Chicago recently for its annual sales conferences. Don A. Seeley, division 
manager, acted as chairman for the week-long conference and announced that sales for 
1948 showed an increase of 70 percent over 1947. 
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Week's Total Rises to 112,606... 


Output Up Again Despite New K-F Cut 
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the government in the steel busi- 
ness. 


week announced purchase of the 
Upper Union mills of Carnegie-Illi- 
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Total Trucks, U.S. .. 27,514 «28,789 »=—- 27,787 107,375 = 107,750 = 107,375 | a 7 ieee lees ae WANTED: TOP-NOTCH SERVICE MAN- by experience to deal with the public and 
a | . AGER and MECHANICS. Lincoln-Mer- handie personnel. Willing to locate any- 
~ Total Cars, Sa cise tax and dealer handling charge,| Gury dealership located in Florida city| where. Box 2799, ¢/o Automotive News, 
PRE PT er eee 112,606 99,653 110,001 423,398 424,848 423,898 is $2,150 for both models. $f 50,000. pereallent poy and bonus. = _ Detroit 26, te 
“Total Cars, Trucks a ak <a ' Gnn— '| Armstrong said prospective Chev- c/o Automotive News, Detro _]| ACCOUNTANT-CONTROLLER — Recentl 
Total Cars, Trucks ; a $831 17,8121 17,812 | rolet wagon buyers will be able to LARGE SOUTHERN C. LIFORNIA G.M. |” passed C.P.A. examination, age 27, Pub. 
SSP a _ —— ——| select the type of construction they Solon ect silinusmaa fuse tor. we accounting and dealership experience. 
Grand Totals, prefer. Botn wagons have a solid-| manence prime impoitauce. State age,| prefer western states. Box 2800, ero 


Cars and Trucks 
U.S. and Canada . 
* Revised. 


. 116,819 101,902 113,832 
ee Saale Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


441,710 441,246 441,710 





steel turret top, but the all-steel 
model has wood-effect trim instead 
of genuine wood paneling. 


references. Box 280i, c/o Automotive 
News, Detroit 26. ee , 

EXPPRIINCED SERVICL MANAGER to 
take fnl) «charge of repair and body 


Automotive News, Detroit 26, 


BUSINESS MANAGER -ACCOUNTANT— 
General Motors, Ford, public accounting 
and tax background. Capable, energetic. 


Drive, Sterling, Nash, etc. : . sau J South- 
Seer ——] na apare sire 4 Placed, beneath | ean. th Puamunist ot 2oGon. in | Seeks connection with a fitiy“the 
accessibility to the rear door tor| Sentive 4 Must be able to handle| S2la/y" plus bonus. Box 2787 ¢/o Auto- 

employes i.{ public. Full details first motive News, Detroit 26, , 


Industry Warms to Revival 
Of Shows, ATAM Told 


(Continued from Page 1) 


quick loading, Chevrolet said, 

The $2,288 Chevrolet price com- 
pares to $2,119.50 for the Ford Cus- 
tom Six wagon, $2,264.50 for the 
Ford V-8 model and $2,082.75 for 
the old-style Plymouth vehicle now 
being taken out | of production. 





letter. Keyly Box 2808, c/o Automotive 
News, Detroit 26. 


WANTED—One mechanic and one service | 


manager. Chrys.er- Dodge - DeSoto - Plym- 
outh dealer. Nuavarro, Inc., 601 Duval 
St., Key West, Fia. f neces 
SALESMEN, calling on new and used deal- 
ers, etc. Sell tow bars and fire extin- 





aie _ DEALEKSHIP WANTED 
ee eiestanentieeetp ince ead 
150-CAR G.M., CHRYSLER or FORD 
‘in Southern California by successful 


executive in both passenger and truck 
dealerships. Ampie capital and can 





Adair, editor of Motor, and Frank; uniform. The International Assn. a “Seer guishers—sideline. Prices right. Tow! quay with factory. Replies confi. 
Tighe, editor of Motor Age. of Chiefs of Police has requested ad a 3 100 8, Clinton St., Chi-| dentiai eye 

Paul Graves of Detroit spoke | the latter action to aid in trac- Morris Launches . as 4... ee 
on plans for the June meeting ing stolen cars. POSITION WANTED Detroit 26, ° 


and C. W. Coons of the Illinois 
association discussed a survey of 
state motor vehicle commission- 
ers on the possibilities of making 
vehicle identification numbers 


Chevrolet Opens 
Training Course 


For Mechanics 


DETROIT.—S pecial training- 
school sessions have started here 
for service managers and me- 
chanics in Chevrolet dealerships, 





Walter Mallory of Florida led a 
discussion on association activities, 
while Bessie Ballentine of North 
Carolina conducted a forum on 
compulsory inspections. Sunday 
closing legislation was aired by 
Edward L. Cleary of Chicago, 


ATAM secretary-treasurer. 
” ” * 


HE resolutions committee was 

headed by Elias Strong of Utah, 
with Tom Braden of Colorado and 
Jim Cassell of Oregon as the other 
members. 

H. L. Wieder, first vice-president 
of Universal Underwriters, Kansas 
City, reported on “Group Fire In- 


Bid for Share 
Of U.S. Market 


NEW YORK.—Viscount Nuffield, 
one of Engiand’s largest manufac- 
turers of motor cars, is seeking a 
share of America’s low-priced car 
market. Two Morris cars arrived 
on the Queen Mary last week. 

The models, a Morris sedan and 
convertible, will retail in the U.S. 
at less than $1,600, it is said, De- 
signed with the American public in 
mind, they feature left-hand drive, 
streamlined chassis-less body, inde- 
pendent suspension of front wheels, 





To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 772 cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word. Cash in advance, 









BUSINESS MANAGER would like to asso- 
ciate himself with dealership who can 


offer man of mature judgment, with 
broad experience in the automobile busi- 
ness, an opportunity to utilize his train- 
ing. Age 45, non-drinker, and hard 
worker. By training am qualified to su- 
pervise top accounting procedures and 
tax problems as well as the organizing of 


hard-hitting sales and service depart- | 


ments. If your organization can use man 
of my qualifications, would appreciate an 
opportunity of personal interview, at 
which time will be glad to furnish per- 





A RSA EN Ah NESE AR RRS 

WiLL PURCHASE OUTRIGHT G.M., 
Chrysler, Ford franchise. Have finances. 
Can quality, Box 2802, 
News, Detroit 26, 26, Mich. 


DEALERSHIP WANTED—General Motors 
dealership preferred in Texas. Can qual- 
ify with factory. Any reasonable size 
deal considered. Replies will be held in 
strictest contidence. Box 2803, c/o Auto- 
motive News, Detroit 26. 


c/o Automotive 











G. M.- -PLYMOUTH- FORD — Prefer Detroit, 
consider anywhere, Lawyer, 37, 10 years’ 
experience auto industry. Will buy all or 
part; desire active part in business. Can 
get factory approval, top references. 
Strictest confidence maintained. Box 
2792, c/o Automotive News, Detroit 26. 


__ DEALERSHIP FOR SALE __ 
DEALERSHIP, now handling Kaiser-Frazer 


to acquaint them with the mechan-| surance.” : ; 

; z and latest advances in  shock- sonal, business and bank references, Box and Willys, in southern oil town. Rich 

ical changes in the 1949 Chevrolet, Earl Burrows of Cleveland, pres- absorber systems, according to the | 275% ¢/o Automotive News, Detroit 36. | sarm, ome B southern 2 ee 

the company announced. ident of ATAM, opened the Sunday ’ GENERAL MANAGER — Desires position sales, $300,000. Fully equipped repair 
y : compan 

NADA officers pany. with large dealership, distributor, holding and body shops. Approximately $30,000 


During the next six weeks these 
sessions, to be held in every Chev- 
rolet zone, will train approximately 
30,000 mechanics in small groups. 


meeting. Several 
were in attendance. 


Illinois Tax Plans 


Viscount Nuffield, who started his 
career as William Morris, a me- 
chanic, introduced mass-manufac- 
ture of automobiles to England, He 


company or chain operation, Now em- 
ployed past five years as general manager 
volume dealership. Several years’ sales 
manager of cars and trucks, Three years’ 
factory wholesale representative. Ample 





Must 
c/o Automo- 


plus new-car inventory. Good lease, 
sell, bad health, Box 2811, 
tive News, Detroit 26. 


DEs ALERSHIP, now handling Dodge- Plym- 


The school is a full-day session : 000,000 aad os j. | outh, 144 unit; and Dodge job-rated 

with representatives of A Chev- ee has built some 2, ’ cars, but ested, Suneniones: = Ta > |} trucks. Within 50 mile radius of De- 

rolet central offi holesal Draw Opposition has never attempted volume sale| Capable of analyzing, directing business | ‘Flt. $320,000 Gross in 1948. 25,000 

i ce olice wholesale or- in the U.S. operations, finances, personnel and all} ‘ading area. Land, building, stock, 

o — acting as instructors. SPRINGFIELD, Ill.—Indications The newly-arrived Morris, with sales, Position must include at least | ee oe cas we onestipe 
; j two-year contract with salary and r- | % , me . 

ctual parts of the new car/of higher gasoline and sales taxes|an overall length of slightly over centage of profits, Age 38, good health, | oWner in poor health. Box 2812, c/o 


which are different from those 
used in preceding models, together 
with special tools for working on 


in Illinois met with immediate op- 
position last week from representa- 
tives of automobile trade and high- 


12 feet, is somewhat smaller than 
the conventional American automo- 
bile. It gets 35 miles on a gallon 


married and financially responsible. 
2801, c/o Automotive News, Detroit 26, 


GENERAL MANAGER—Qualified to =. 
il 


Box | _ 


Automotive News, Detroit 26. 


$25, 000 BU Ys NEW CAR franchise includ- 
ing 50’x 100’ building, equipment and 
stock in Central Illinois. Equipment two 








them, will be on hand for me- : cessfully manage large dealership. 

aehiehens <=, eunniiiie way user groups. ; F and customers may have delivery! consider medium size with satisfactory} years old. Stock all fast moving mer- 
O n . An Illinois highway commission’s |in a few weeks, the firm states. location and potential. Past positions chandise. Buy now and be ready for the 
In addition, instructors will use| recommendation to boost the state A press preview of the cars, covered every phase of dealer operation spring rush, Box 2804, c/o Automotive 
specially prepared, illustrated | gasoline tax from three to five cents | which also include a larger model, — ee ches aon eee. Dae | __News, Detroit 26. __ ie 
charts describing the construction | a gallon came almost simultaneous-|the Oxford, will be held tomorrow} and general manager of large dealership. | DEALERSHIP IN NORTH DAKOTA 
and operation of all parts of the|ly with an announcement by Sen.|(Feb. 1) at the Waldorf-Astoria| Middle age, excellent health. Treaty ommey er > weal ee eee 
. * a . 2 years w organization. est of refer- : arge ric , , 
new car. Each mechanic will re-| Roland V. Libonati that he would} hotel. The public will see the cars| 2hets ov 'ta Sheescter and ability. Prefer| ison dam site. Must qualify with fac- 
ceive a booklet containing full in-| shortly introduce a bill to increase | at the First International Automo- locating in southern state. Box 2785, tory, Box 2810, c/o Automotive News, 

structions about the new car. sales taxes from 2 to 3 percent, c/o Automotive News, Detroit 26. Detroit 26. 


bile Show, Feb. 5-10, 





30 


OUTSTANDING BUY — Well 


Profits $200,000 year; 
major low-priced car; excellent reputation; 
attractive building; complete sales, service 
and parts departments; price of $450,000 
includes $350,000 cash and current assets, 
also real estate and equipment; $300,000 
down to qualified buyer. 


1836 Euclid Ave. 
CAR AND TRUCK DEALER for popular 


1937 PIERCE LIMOUSINE. Clean. 





eg 
225-car dealership in New op gp es 

of 500,000 population Lead- 
ing independent involved. show- 
facilities excellent and rentable. 
and — equipment included. 
will handle entire deal. Attrac- 
lve income assured. Owner has other 
interests. Buyer must be acceptable to 
both factory and seller. Suite Two, 189 
St., Providence, R.1I., ¢/o 
Post Rowand Associates. 


sf 


| 


CALIFORNIA OPPORTUNITIES for rural, 


metropolitan or key city towns. Old- 
established manufacturer of new cars and 
trucks plans to replace seller market 
dealers with dealers having buyer market 
know-how, capital and real desire to 

1 Write yy 
real management. y an 
confidence. Box 2789, c/o Automotive 
News, Detroit 26. 


SMALL DEALER of two oldest car manu- 


facturers. Doing leading business in 
town of 3,000, drawing area 12,000. New 
building well designed with two apart- 
ments (28x50) and large storage above. 
Plenty of parking space. Ideal small 
business in lovely small town Central 
Illinois, Box 2805, c/o Automotive News, 
Detroit 26, 





AUTO SALES AGENCY 
large Ohio city; 


THE APPLE O©O., Brokers 
» Ohio 





make, located in Central California, Will 
sell % interest to qualified and expe- 
rienced automobile man who can direct 
and manage fast- ‘Box at organization. 
$50,000 required. Box 2790, c/o Auto- 
motive News, Detroit 26. 


PENN! SYLVANIA 


cess: Long experience record. 
Absolute values. No blue sky involved, 
ideal opportunity. Immediate possession. 
oe c/o Automotive News, De- 


quota in medium ‘and low priced field. 
Will sell establishment with or without 
inventory, Possession April 1. Box 2793, 
c/o Autometive News, Detroit 26, 


BUSINESS FOR SALE 


FOR SALE — Used car lot in Chicago. 


Heart of North Cicero Avenue, Mircale 
Mile. Two-room office—lights—signs and 
equipment. Cheap rent. Will sell rea- 
sonable. Immediate possession. New 
car dealers act now for spring business. 
coe = c/o Automotive News, De- 


AUTO IGNITION SERVICE—OHIO. Sales 


$5,000 month; center, city 65,- 
000; brick building; modern equipped; all 
type electrical work; large stock parts; 
price reasonable. Apple Company, Brok- 
ers, Cleveland, Ohio. 


ATTENTION, MANUFACTURERS —Waah- 
ington, 


, D. C., 17,000 square feet of ideal 
space in an ideal location of our Nation's 
Most modern shop. _ fully 
equipped with a going organization. 
What have you to offer? Box 2806, c/o 
Automotive News, Detroit 26, 














WANTED 
100—New or Clean Used Cars—100 
Contact George Sitler, Mgr. 


BURTRUM MOTOR COMPANY 
Highway 60 & 71 
NEOSHO, MO. 
Bus. Phone: 989 Res. Phone: 1121-M 





USED CARS FOR SALE 





for courtesy car. 
smaller car. Irwin Arenson, 713 8. 
Spaulding, Chicago, Il. 


USED CAR BUYERS—Stop in at HOLMES 


Motor Co, Right in the Loop, Good 
selection of used cars at all times. 30 
W. Lake Street, Chicago, Illinois, Phone 
RA, 6-7171. 


AUTO AUCTION 


DEALERS ONLY 





Sale Starts at 12 Noon (C.S.T.) 


EVERY THURSDAY 


* 
Weekly Prices Mailed on Request 


MANEY MOTOR CO. 


MURFREESBORO, TENN. 
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USED CARS FOR SALE 


CLASSIFIED WANT A AD aaa he 







Arkansas’ Oldest 
and Best 


Offering Newer 
and Better Cars 


BILL MOSLEY'S 
AUTO AUCTION 


(Dealers Only) 


1801 East Broadway 
NO. LITTLE ROCK, ARK. 
Ph. 4-9272 


Bring Cars to Sell 
Come to Buy 


New and Used Cars 
Always on Hand 

















USED CARS FOR SALE 


WHOLESALE 
1940 TO 1948 CARS 


Largest stock of sharp, clean cars 
in Philadelphia ot REAL wholesale 
prices. 





USED CARS FOR SALE 


Wholesale!! 


WE HAVE SOLD OvER 25,000 USED CARS 
TO DEALERS ime ina THE NATION! 


THERE'S A REASON 


WHY THEY KEEP COMING 
BACK AGAIN, AND AGAIN! 


e 
OVER 500 USED CARS PRICED TO 
MAKE MONEY FOR YOUI 
e 
Write, Wire or Phone. 
We Ship Anywhere. 
* 


“Trader Horn Will Never Violate 
Your Confidence” 


TRADER HORN 


2040 Broadway NEW YORK CITY, N.Y. 
(at 70th St.) TR 4-2899 
































WHOLESALERS 
OUT-OF-TOWN BUYERS 


For Detroit's Best Buys in 
Detroit's Best Motor Cars 


THE HARRISONS, INC. 


32925 Michigan Avenue 











































Courtesy car available for your use 
when in Philadelphia. 


i; SHORE BROS. 


4225 CHESTNUT ST. 4200 N. BROAD ST. 
Baring 2-6600 Davenport 41600 


Philadelphia's Oldest and Most Dependable 
New and Used Car Dealer. 


Ask for Wholesale Manager 


















WE HAVE two 1947 Packard, 7-passenger 
sedans, super 8, series 2126. These cars 
were delivered new in 1948, and have 
1948 titles. Formerly owned by Packard 
Motor Car Company. Immaculate condi- 
tion. Will take $2,000 each. Book value 
much more. We also have 110 other late 
model cars, wholesale to dealers. Kelly 
Car Co., 920 West 79th St., Chicago, Ill, 
Radcliffe 3-7108. 


SALE—1949-'48-'47—SALE 






“Wayne's Largest Dealer” 





Telephone Logan 1-0644 























CALL US FOR HOTEL RESERVATIONS 





































ME Ford-Chevrolet-Pl mouth 
AUCTION Our one mee ae AIRLINES sae ay aan US a Chevrole y 







FORDS . 
50—1948 PLYMOUTHS 
50—1947 PLYMOUTHS ... 
50—1947 CHEVROLETS «...-.--.-00-reerrveeees 

2 Doors—4 Doors—5 Pass. Coupes 
Executive cars of such companies as 
R.C.A., Koppers, Washington Steel, 


(Auto Dealers Only) 


EVERY WEDNESDAY 


JOHN CORRIGAN 






OUR OWN HORN? 


We Are Proud 
That We CAN and DO 


BUY 1 OR 100 OF THE FINEST 
NEARLY NEW AND USED 































om camped tvaco c. 
080, casi Gal Ce WHOLESALE! HAROLD B. ROBINSON 
rape ee Plymouth-DeSoto Dealer 
Sole Starts ot 1200 Noon THE HARRISONS, INC. ||| 222 - —, 500 ete 
ILADELPHIA 38, PA. 


CHICACO AUTOMOTIVE 32925 MICHIGAN AVENUE 





Below Auction Prices 























AUCTION, INC. 
7843 So Casper je Ave. Chicago, Ill. * . aie 
"Chicago | is the Place to Buy Your Cars" | 55—1941 FORD DELUXE TUDOR SE- A Word to the Wise Is Sufficient BUSES FOR SALE 





Chicago’s Largest Independent Dealer 


CHICAGO 
AUTO MART 


5325 Broadway Chicago, Illinois 
LONGBEACH 1-2937 


DANS, with heaters, available for sale. 
Harry Smith, Inc., Authorized Ford and 
Mercury Dealer, North Adams, Mass. 
Telephone 3600. 


AUTO BUYERS — Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400, 





FOR SALE 
New 1948 Model Bus Chassis 


We have a substantial stock of new 
1948 Model 161” and 199” Chevrolet 
Bus Chassis, 158” and 194” Ford Bus 
Chassis, and 195” K-5 International 
Bus Chassis. 

These Chassis are all new and avail- 



















WHOLESALE 
1949-1940 AUTOS 





CHARLIE THALE'S 




























THE ONLY 
IMMEDIATE DELIVERY able for immediate delivery, f.o.b. 
QUINCY AUTO AUCTION ALL MAKES AND MODELS IR b E itdceatins 8 Lima, Ohio. For complete details, 
(For Dealers Only) ree... a Pee prices, etc., write, wire or call 

SPECIAL PRICES TO At 12 O'Clock 

In Continuous Operation Siace 17 QUANTITY BUYERS Superior Coach Sales 

EVERY FRIDAY Ale Large Stock of Convertibles Detroit's Big Indoor Auto Company 
Held at Broadway Motor Mart Auction 2335 N.W. 2th Street Phone 5-3538 


IRVIN SACHS 


3200 Broadway—Tel. 3200—Quincy, Ill. OKLAHOMA CITY 7, OKLAHOMA 
(IN. Rt. No. 104 at 32nd St.) “Philadelphia's Largest Used Car Dealer” 


Roy Thompson and Joe Russell, Auctioneers | 453? CHESTNUT ST. PHILADELPHIA, PA. 
(Goodwill Offer: ‘Free Buy-back Fees oa Wire or Phone Allegheny 44460 
‘4? Models) 






DEALERS ONLY 
(Room for - Gans. . Inside Heated 
Sales Arena) 
Right in the Heart of Downtown Detroit 
COL. BILL NAGY, Auctioneer 
SAM GOODMAN, Manager 


Aptco Auto Auction 
124 Sproat St. pemon. MICH. 
TE. 3-0244 - - - TE. 3- 























FOR SALE 
NEW ADULT BUSES 


Three New Model C-254 Superior 76” 
Headroom Bus Bodies mounted on 
new 1947 model WH-49 Dodge 2-ton 
bus chassis, 825x20 tires, 37 adult 
passenger city service seating, com- 
plete equipment. Available for im- 
mediate delivery—$4,775 each. 


Call L. D. 910 or Write P.O. Box 1564, 
GREENSBORO, NORTH CAROLINA 












WHEELING, ILL. 
25 Miles North of Chicago on Route 45, 
Milwaukee Ave. . . . Phone Wheeling 348 
DEALERS AUTO i 
Every Friday ... 12 Noon 
500-Car Parking Area 
Troy D. Lee, Prop. - John Corrigan, Auctioneer 








WHOLESALE!!! 
1946 to 1949 Cars 
Sam Greenfield Co. 


6619 Euclid A 
bag tag 3, 































AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Ye Mile East of lilinois State Line 
On Route 30 


rgulo 
































AUTO AUCTION 
RGEST PENNSYLVANIA EVERY FRIDAY 1! A. M. 
A r vev TIM ANSPACH Our Ravers © oo wy ag Low te 
sales per 
AUTO AUCTION Albany, N. Y. centage was above 63%. or 107 cars cach SCHOOL BUS—49-passenger Wayne deluxe 








Friday ostuek, sold. 
Strictly Wholesale 
Dealers Buy — Dealers Sell 
Buyers coming in by plane or train— 
call will meet you. Hotel accom- 
modations available, transportation 
furnished. Call early for senarvetent, 


Priced below dealer 
Sander’s Motors, 


never been used. 
cost. Make offer. 
West Liberty, Iowa. 


CHEVROLET 1948 — 48 passenger schoo! 
bus. Two-speed axle. Donohoe Chevro- 
let Sales, Brooklyn, Michigan. 







(For Dealers Galy) 


EVERY FRIDAY NOON 
EVERY MONDAY .. . 12 NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 



































FOR DEALERS ONLY ° e 8 Transports available to move ca 
Philadelphia Ss GEO. LAWSON—Owners—BUD FENNEMA TRUCKS WANTED 
Located 6 miles North of Leacester, Pa. Ac STUART, Auctioneer AUTOMOBILE ,TRANSPORT RIG with or 
. wi ut tractor. it tan t 
MANHEIM AUTO SALES AUTO AUCTION er Auto Auction trailer. Charite fneppara “Motors, aoa 
& AUCTION, INC. e Phone rien DYER, IND. || Chapman 5-195. , 





mot im, 1a end TRUCKS FOR SALE 


1942 G.M.C. model 402 with 4-yard Hilift 
dump body, 2-speed axle, 8.25 tires. Like 
new condition. Call or write Bill Fishel, 
717 8S. Vandeventer, St, Louis, Missouri. 
Phone Franklin 1750. 


FOR SALE OR TRADE for smaller unit. 


EVERY TUESDAY ... 11 A.M. 


Harry D. Gilbert 


Automobile Aectioneers 





Phone 202-W4 












KEN SCHAEFER'S 
The Only Indiana 







EX-TAXIS .. . 1946-47 




















CHEVROLET - PLYMOUTH 

PACKARD aw 6600 N. Broad St. Phila., Pa. AUTO AUCTION W45 Holmes wrecker on EHT Mack. Be- 
UANTITY OF 4 TO 100 * In Conttouess Cosmas geee 1943 ae wad Coty. a — Rob- 

EXCEPTIONALLY GOOD CONDITION erts Motor Company, McKinney, Texas. 
ie RA AGENCY 0 Plenty of Cars and Buyers Dealers Meet at the Cross-Road of America | FOR SALE—New 1948 Reo's, 2i4-ton, 150- 
on CHESTNUT STREET oa ee oe oe a a 9:00 tires, 2-speed, 
Martin, Auctionee $3,000, 19A, $1,550. Used 
SHerwood 7-1700 PHILA. 30, PA. Tel. Livingstone 8-3000 915 N. ILLINOIS ‘ST. Phone Lincoln $383| 237 AIR, ‘excellent condition $2,600. 

Ray Roberts Motor Co., McKinney, 
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BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 











miles each. All above trucks have 12- 
Barksdale, Siytne ee ak Sen Wholesalers: We Are Quantity 
Shippers ... Same Day Service~ 
BIG HOLMES WRECKER with factory- : 
built body. Towing cradle and Out- On Mail Orders and ‘Inquiries 
Used a dozen times. Factory- 


All Shipments on C.O.D. Basis 








“EDGE OF THE LOOP” 


rear door regular and channel, one 
Mant trent aeet lnek assembly, ene Tight 1000 $. Wabash 
— —$- - fF — f- ¥ CHICAGO 5, IIL. 
hand tail Cooke Phone WABash 1030 


FORD 


GENUINE PARTS 
Buy a Little or a Lot of Scarce Items 
ounts— 


and 
fender parts for all models, Fast service, at Attractive Trade Disc 
discount. Walter H. Schultz ice 
ee Trenton 8 —Authorized Ford Parts Distributors— 
lew Jersey, 





BOULEVARD MOTOR CORP. 


TRIPPE SAFETY LIGHTS 2392 Boulevard 
81 Pr. New Ch No. ACPoecceseens $37.50 Jersey City, N. J. 
7 Pr New Black No. xBP eocceccsovesess - 32.50 ees elie 
Your Discount on Entire Lot 


75% Diecouat Lats of 12 Pair 
Terms—Check with Order, Freight Allowed 

. . « Subject to Prior Sale... 
PARTS, INC. 











MIAMI, FLORIDA 
Pontiac Parts Dealer 
OLDSMOBILE to the Midas 
And All General Motors eo Soeee 
PARTS AT WHOLESALE Grilles ond Supports 
we | nS SS 
Hub Cape Shock eae 12148 sos. CAMPAU 
Sen Tonks ee TWinbreok 1-1600 DETROIT 12 
Feet Pumps Gintch Par 


And M 
Orders fied "tome Di Dey +, 


SELMI MOTORS, INC. 


LARGEST o57 CLDeeons PARTS 
DEPOT | a 
ja, Pa. 


4431 N. 15th St. 
Tel. Baldwin 9.0352 ond 977 


PARTS - - - WHOLESALE 
Inventories $250,000 


John E. Vollmer, Inc. 
(Oldsmobile Dealer) 
WEBSTER GROVES 19, MISSOURI 


~ NO WINTER WEATHER WORRIES HERE 


Columbus’ Only Auto Auction 
DEALERS ONLY 
Every Friday at 12:30 P. M. 


Anderson Motors, Inc. 


WE WANT USED OR NEW CARS AT ONCE 
Will pay top prices for used cars ‘46 and later, also highest possible 
price for new cars and trucks. Contact Billie or Homer Griffith at Neosho, 
Missouri; they will have their buyers contact you and get a better price 
for your new or used cars. 


GRIFFITH MOTOR COMPANY 


Hiway 71 & Brook St. Phones: 1105 or 176 
NEOSHO, MISSOURI 





Our Goal Is 3,000 Cars for 1949 


OurR aa CONSISTS OF THE FOLLOWING SEVEN POINTS: 

- Always @ good, clean, fresh stock; 

: Priced in the market; 

3. Here you get courteous, competent treatment; 

4. Your interests are first if you buy 1 or 100; 

5. We are as near as your ‘phone; 

6. Fast, prompt delivery; 

7. Personal attention to special orders. 

Call - Wire - Write: 
George Soetaert - Howard Stamper - Douglas Cloud 


WEST SIDE LINCOLN-MERCURY, INC. 


4725 CHESTNUT STREET Phone: GRanite 4-7200 
PHIADELPHIA 39, PA. 
















ROBERTSON BUICK CO. 














Woody Pontiac 








OLDSMOBILE - PONTIAC 













PARTS FOR SALE 
NEW DODGE POWER wae CABS 


MARGOLIS 
AUTO SALES 


CHRYSLER - PLYMOUTH 
a 
One of the Largest Chrysler Parts 
Dealers in the Midwest 
» 

WE CARRY A LARGE STOCK OF 
FENDERS, GRILLES, DOORS, PANELS 
Genuine Mopar 
& 

Send Us Your Order 
We Ship Anywhere 
* 

11310 JOS. CAMPAU 
DETROIT 12 
Phone: 

TWinbrook 2-7500 





UALITY FIBERGLAS* PLASTIC 
eft and ; Rear FENDERS 
‘41 Chevrolets 


WILL ALSO FIT 
‘41 and ‘42 Model 25 Pontiac 
‘41 and ‘42 Model 60 Olds. 
‘41 Small Special Buick 
13 F.O.B., ‘none - ++ No. C.0.D. 
Mail Check or Mone: . Guaranteed 
Returnable if "Not Satisfactory. 
Qu woot, © Prices with Initial Sample Order. 
. se ores TO ie e 
e aint. 
EXCELDA OHIO COMPANY 
21830 St. Clair A Ancaue 
CLEVELAND 23, OHIO 


*Trade name—Owens Corning Fiberglas Corp. 


NEW GM 
Steel Right 


REAR FENDERS 


1941 PONTIAC 26-28 
STREAMLINER 


Gr-- ech $10.79 


GT - - - each 


Ready for Immediate Shipment 


THOMS 
PONTIAC 


5225 DELMAR 


ST. LOUIS 8, MO. 
ROsedale 4800 


jacks and gauges. In 
ae Alignment Service, 812 N. Green 
, Henderson, Ky. 


FoR SALE — Bar-Kwik-Way for 


priced for quick sale. 
Boulevard Buick Company, 230 E. Cer- 
mak Road, Chicago 16, Iii, 

WILL TRADE 


ee. TRADE AI IRPLANE—1046 Ercoupe. 
time, 175 hangared since 


bay For new cueeie, Ford or Plym- 

outh. Will deliver anywhere within ra- 

dius of 500 miles. Carl Frazier, 3 Church 

St., Selma, Alabama, 

MISCELLANEOUS 

ENGINE REBUILDING — Crankshaft 

eiies and me q John P. 

ughes Motor Co., Inc., 300 
8t., Lynchburg, Virginia, 


IMMEDIATE DELIVERY 


Automatic BraKinGs 
Fultons - - - Tow Pilots 


* * Red Arrows * * 


CARRYING BAGS, SAFETY CHAINS. 
BRAKE KIT ATTACHMENTS 


Volume Users—You Can Save 
Money on Quantity Deal 


Fire + uishers, New, Surplus, 
All ~~ - «+ Save 40-60% 


Tow Bar Sales Company 
Direct Factory Distributors 


100 So. CLINTON ST. CHICAGO 46, ILL. 
DE 2-0700 - AN - DO 38373 








Attention: Body Repair Men 








Do you know that for 5 cents per 
linear inch you can have your curved 
tooth body files resharpened to give 
good as new service? By our new 
method the entire file tooth is recut 
which restores the file to original cut- 
ting capacity. Thus body files can be 
resharpened twenty or more times 
and give continued good service. 
Mail fifes today or write for more 
information to 


File Resharpening Service 


3940 Highland Ave. Shadyside, Ohio 


News 
Want Ads 
Get Results 


P ‘AR, COPPER RIVETED, 15%- =P 


id, spotlite, marine lights, new 
leather cushions. 6-8 passenger. A 
beauty and preseason buy. $1,200. R. C. 
Isaly, Marion, Ohio, or Manistee Auto 
Garage, Manistee, Mich. 


Automotive 








OLDSMOBILE PARTS 


We Carry the Largest Stock of Slow-Moving 
Parts in the U.S.A. 


UP TO 40% DISCOUNT 


FAST OR SLOW MOVING, WE HAVE THEM IN STOCK. 
ORDER TODAY BY WIRE, PHONE OR MAIL 


TREVELLYAN OLDSMOBILE, INC. 


315 South Capitol Phone 2-1127 
LANSING 25, MICHIGAN 


EVERY THURSDAY — 12 NOON 


WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 
AT EARL A. SCHOTTS 


2300 READING ROAD CINCINNATI, OHIO 


Tel.s Woodburn 3060-0392 
Auctioneer: Pat Patterson 


HORSEHEADS, N. Y. 
EVERY FRIDAY 


THESE TWO AUTO AUCTIONS LEAD THE WAY 
FOR QUICK ACTION! 


YOU WILL ALWAYS FIND PLENTY OF MERCHANDISE 
AT BOTH AUCTIONS 
- DEALERS ONLY - - - 
Horseheads, N. Y., is located adjacent Danville, Pa., is 75 miles 
to Elmira, N. Y., on three railroads and North of Harrisburg, 
airlines. Pa. 


FREE TRANSPORTATION FROM TRAINS AND AIRPORTS AT ALL TIMES 
Inside Sales Pavilions with Modern Restaurants 
RONAL Owner 
TEX RICKARD, Auctioneer 





DANVILLE, PA. 
EVERY WEDNESDAY 


















New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [] or Two Years $14 [] 
for which check is attached [[] or send bill [] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Pes 6040eckaskne eerie ee deb id 6a cwanwisbecwua ci eksnds tes ee 
SN ORS ceo indohed cod adweccbacabde cleat oho Bante: Bhi 6 cds dees 
SOc cedigaknantsksacdbabendinonvumestcuehines Ri ic ivns cates cumed 
TRADE CONNECTION: 
Car Dealer [) Truck Dealer [] Manufacturer [) 
Jobber 1 Insurance ([) Financial [] Supplier 1 
iad We balk hate Cale cas 0s cide dak kaa ie eee 
1-31-49 


| 


YUUR NEXT 


NEW GAR 





... Created and Tested with 








common sense! & and imagination 


<P> oD 


at Chrysler Corporation 


Perhaps—though you did not know it at the 
time—you have already seen one or more of 
our four eagerly awaited new cars. Disguised 
and camouflaged, to keep the secret of their 
exciting new, well-bred beauty! The new 
Plymouth, Dodge, De Soto, and Chrysler cars 
have long been on the road to test them under 
the road and climate conditions you will actu- 
ally meet. The whole country has been their 
testing ground. 


They’ve gone to Bemidji, Minnesota for 
grueling cold weather performance tests! To 
Arkansas to check their protection against dust! 
To Ligonier, Pennsylvania to test their moun- 
tain climbing ability! To Arizona to prove how 
well they stand up in desert heat! Anywhere 
and everywhere to be matched against the 
toughest extremes of actual road conditions 
from coast to coast. 


Again you get the good things first 
from CHRYSLER CORPORATION 


And what magnificent cars they’ve proved 
to be. Safe and comfortable in blizzard, damp, 
cold, heat; and dust! Sleek and sure and steady 
on roughest roads or steepest grade! 


It did not surprise us. We knew what to 
expect, 


The way we’ve built for 25 years—with 
common sense and imagination in engineering 
and research—there’s a success story of many 
years behind every new car. Common sense 
guides every step we take. Engineering inge- 
nuity challenges every new idea. Laboratory 
tests of the most punishing kind prove the 
ability of every part. Then and only then we 
go out for nation wide road tests, counting on 
magnificent performance .. . getting it, even 
beyond our expectations. 


WATCH FOR THE NEW PLYMOUTH 


Donce { 





And how flawless our new cars have proved 
to be . . . down to the smallest detail! For it 
isn’t only the major engineering developments 
—like Amola Steel, Oilite Fuel Filter, Ride 
Stabilizer, and other Chrysler Corporation 
engineering firsts—that get the attention of 
our greatest engineers. Even ash trays are de- 
signed like jewel boxes! Color harmonies are 
studied as if our entire reputation were based 
on our interiors and upholsteries. 


Our production lines are now being filled 
with the finest cars we’ve ever created. Within 
a few weeks they'll be in the hands of dealers 
for public showing. 


When you are selecting your next new car 
itll pay you to see your Plymouth, Dodge, 
De Soto or Chrysler dealer. 











